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Labor now holds the key to new 
ar quantities this year. 
* * * 


New Studebaker trucks, Model 
15-20, are now priced by Order 
No. 487 under RMPR 136. Discount 
s on the traditional basis. 
* * *” 


ot Enough 
Britons have expressed consider- 
able disappointment over the 
meager” 25 percent increase in 
gasoline allocations for the Sept. 1- 
ov. 30 period. 

* 


Goodby Guayule 


Because of the improved outlook 
for natural rubber from liberated 
reas as a result of the Japanese 
fefeat, WPB has withdrawn spon- 
sorship of four additional mills for 

e processing of guayule shrub. 
Shrubs now growing will be har- 
vested and processed but no new 
—mlantings will be made. 

aa * 


oe 


* * 
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_Use Tax Going? 


A bill to repeal Section 3540 of 
the Internal Revenue code, which 

poses a $5 use tax on automo- 
Diles, was introduced in the House 
last week by Rep. J. Glenn Beall, 
f Maryland. 


The bill was referred to the ways 

and means committee for consider- 

“tion and is expected to meet the 

approval of that group. Repeal of 

he widely-criticized tax would be- 

“Tome effective June 30, 1946, if the 
Beall bill is successful. 
x * * 


Construction Freed 


— Marking another step toward the 
‘fehabilitation of motoring, WPB 

last week removed all controls over 
ighway construction. 


Automobile transportation facili- 
ies now permitted without WPB 
thorization include, in addition to 
highways, bus and truck terminals, 
_#il and gas pipe lines, stations and 
epair shops, loading and unloading 
platforms and rebuilding of dam- 
sed structures. Garages and ser- 
‘Vice stations are beneficiarics under 
the order. 


— 


= 
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* * 


‘Used Car Boon 


Used-car market—unsteady since 
‘ending of the war and prospects of 
new models—is reported to have 

ken on new life last week on 
word of unrest among nation’s auto 
vorkers. 

Sellers who were unloading mod- 
els at slightly below ceiling—some- 

hing unheard of a few weeks ago— 

bosted prices promptly back to 
legal limits when it became appar- 
weant there might be a delay in any 
] ass production of new cars. 
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hey Live in a Car! 


Herman G. Wangelin, postmaster 
of Belleville, Ill., and former secre- 
ry of NADA, reports that the fol- 
lowing towns bear such names 
hat people are practically living 
@ car’: 
Buick, Mo.; Cadillac, Mich.; Chev- 
let, Ky.; Chrysler, Ala.; De Soto, 
4fl.; Dodge, Mass., and seven other 
states; Ford, Kan. and four other 
ates; Hudson, IIl., and three other 
states; Lincoln, Neb., and 17 other 
states; Mercury, Tex., and 23 other 
fates; Nash, N. D.; Olds, Ia., and 
three other states; Overland, Mo.; 
Pockard, Ky.; Plymouth, IIl.; Pon- 
= ic, Mich., and 18 other states. 
Conspicuous by its absence: 
exiitgidebaker. Any volunteers? 
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[| Sparks | Ford to Resume Car Output Today; 
-~Foremen Strike Still Halts Hudson 


Credit Extended 


To Dealers at 


Surplus Sales 


Fixed-Price Method 
Due As U. S. Applies 
Trade Practices 


WASHINGTON.—Attempt- 
ing to streamline its methods 
to handle mountains of sur- 
plus goods, the Office of Sur- 


plus Property announced last 
week that credit will be extended 
to the trade and that the govern- 
ment will shift from sealed - bid 
sales to sales on a fixed price basis. 


First installment of an eventual 
$600,000,000 worth of consumer 
goods declared surplus by the 
armed forces will begin appearing 
in stores in October and wiil range 
from photographic film to motor 
trucks. 

While automobile parts, con- 
struction machinery and automo- 

tive vehicles will be a part of the 
big sale, no jeeps will be included. 

This information was made pub- 
lic last week at a press conference 
held by W. S. Bradley, director of 
the Commerce department’s Office 
of Surplus Property. 

Bradley outlined for the first 
time the government’s plans to get 
a wide variety of needed goods to 
consumers as quickly and cheaply 
as possible without interfering with 
reconversion production. 

The shift from sealed bid sales to 
sales to jobbers, wholesalers and re- 
tailers on a fixed price basis will 
mean, he said, “effective elimina- 
tion of speculators” who might seek 
to corner the market on certain 
scarce items. 

Generally, Bradley stated, the 
government plans to work 
through normal business chan- 

(See SURPLUS, Page 46, Col. 4) 


Quinn Appointed 
Sales Manager 


Of Dodge 


DETROIT.—Promotion of Edward 
C. Quinn to sales manager of 
Dodge, effective immediately, is an- 
nounced by Forest H. Akers, vice- 
president of the division. 


Since the sum- | 
mer of 1944.) 


Quinn has served 
as assistant sales 


manager of} 


Dodge. His latest 
advance- 
ment marks more 
than a quarter of 
a century of his 
association with 
the auto business, 
in which he be- 
gan as a retail 
salesman in 


E. C. Quinn 


Detroit. 

Quinn started with Dodge in 
1933 as a retail salesman with Cass 
Motor Sales of Detroit, a Dodge 
dealership. In 1935 Quinn was 
named Pacific Coast merchandising 
representative. 

In 1938 he became Pittsburgh re- 
gional manager and in 1944, New 
York regional manager. 
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Rouge Solves 


Supply Tieup 
| U 


. S. Calls Conference 
Of Labor, Management 
To Attain Harmony 


By Mac Gordon 
Staff Writer 


DETROIT. — Assembly of 
/new cars was to be resumed 
‘at the Ford Rouge plant to- 
\day after a two-week shut- 
‘down because of a strike at 


ARTIST’S SKETCH of the new 1946 Ford Sportsman's convertible, to be | Kelsey-Hayes Wheel Co. here. 


produced in limited quantities soon after public announcement of the 1946 | 


Fords in late September or early October. Featured is a stronger body through 
application of the wooden panels over a steel frame. 
* 


Ford Combines 


Station Wagon, 
Convertible 


DEARBORN. A sportsman’s 
convertible, a blending of the sta- 
tion wagon and the convertible, 
will be in limited production soon 
after the public announcement of 
the 1946 Ford models, J. R. Davis, 
director of sales and advertising, 
announced ijast week. 

“These cars will be built,” Davis 
said, “in recognition of the public 
demand for a sport type car with 
the informal appearance of a sta- 
tion wagon and the convertible top 
and close-coupled seating of a con- 
vertible coupe.” 

Incorporating the engine 


and 


chassis improvements of the 1946 | 


Ford, the Sportsman's convertible 
will have a stronger body which 
can be maintyined more easily than 
the former all-wood type station 
wagon body, Davis said. At the 
same time he emphasized that none 
of the yacht-like beauty of the 
familiar station wagon will be 
sacrified. 


The wooden panels of the new} 


body are applied over a steel frame. 


The power-operated top used on | 
the convertible club coupe and the | 
standard type window raisers and | 


|other fittings are utilized. Inside, 


ithe car will be finished with leather 


upholstery. 


The new vehicle is expected to 
sell in the neighborhood of the pre- 


war convertible, it was reported. 


By Robert M. Finlay 
Managing Editor 
DETROIT. — Banking groups 
opened last week their  long- 
promised campaign to wrest from 
finance companies the major share 


|of automobile-finance business. 





First reports seem to indicate 


OPA Spells Out 
Car Pricing; 


| 
| Makers Delayed 
| 


WASHINGTON. 


| procedure auto manufacturers are 


to use in calculating ceiling prices | 


on new passenger cars. Dealer dis 
;counts will be affected. 

Meanwhile, announcement of 
prices on the new cars by manu- 
\facturers is likely to be delayed. 
Ford, which planned to announce 
|its prices at public showing, pre- 
viously scheduled for September, 
said that the showing will be de- 
jlayed by strikes which have cut 
| off components for new cars, thus 
|impeding Ford production. 

The methods of computing ceil- 
{ing prices 
' several weeks earlier by AUTOMOTIVE 
(Continued on Page 46, Col. 1) 


| Cars, Trucks on Road 
By Makes in States 


Automotive News is publishing 
today (on pages 238 and 26) tables 
giving cars and trucks still in 
operation, by makes and states, 
1944-41. This is the first such 
compilation since 1942. 

The passenger-car table shows 
that while total registrations de- 
clined from 27,700,001 in 1941 to 
24,051,166 in 1944, three states 
gained. 

These were California, up 4,465 

(See TABLES, Page 8, Col. 5) 


| 


jized dealers. The plan, it was said, 
|is designed to help the dealer hold 
;}customers through low interest 
| rates and at the same time protect 
| dealer reserves. 


| L. M. Giannini, of the Bank of 


| America, revealed in San Fran- 


|cisco an automatic wholesale floor- 


OPA | 
announced last week details of the | 


that the banks have learned a lot | 

in the last few years; that they|[7—-. | —_ +.” 
will make their bid with a com-| 

plete service and will work through | Nash Reveals 
the dealer. 

In rapid succession, de- | Finance Plan 


these 


velopments followed victory over | To Aid Dealer 


Japan: 
Arthur J. Morris, founder of the 
Morris Plan Banks, announced 
a plan to finance retail and whole- 


DETROIT. 
| Corp. announced last week a colle:- 
|tion arrangement for the conveni- 


— Nash - Kelvinator | 


fence of its dealers and finance 
companies and banks who will 
NASH, 1) 


sale purchases of passenger cars, 
itrucks and buses through a syn- 
}dicate of local banks and author- ' 


(See Page 43, Col 


| The Rouge reopening, announced 
|late Friday, indicated that Ford has 
|found a new source of wheels and 
brake drums for its 1946 models. It 
was reported that Ford might man- 
ufacture these parts itself. 


| Company spokesmen said that 
the five branch plants closed by 
| the Kelsey strike will reopen 
later. The branch factories closed 
are located at Louisville, Edge- 
water, N. J., Dallas, Tex., High- 
land Park, Mich., and Buffalo 
(which started assembling cars 
| Wednesday and was shut down 
Friday). 

Because of the production delay, 
Ford has indefinitely postponed the 
public showings of its 1946 models 
and the announcement of its car 
prices, originally scheduled for late 
in September. 

Meanwhile, the walkout of 500 
members of the Foremen's Assn. 
of America kept Hudson new-car 
production at a standstill and 6,000 
workers idle. 

But a ray of hope pierced the 
darkening labor clouds with the 
announcement in Washington 
that a labor-management confer- 
ence will get underway either 
Oct. 29 or Nov. 5. This confer- 
ence has been described as the 

| last chance to bring about indus- 
| trial peace during the postwar 
| period. 

The Kelsey-Hayes dispute devel- 
joped into a deadlock. Both man- 
jagement and labor indicated they 
|would not budge in the fight over 
the reinstatement of four UAW- 
'CIO committeemen. 

By a vote of 1,036 to 212, the 

|Kelsey-Hayes strikers resolved to 

continue their walkout at a meet- 
(See LABOR, Page 46, Col. 1) 


include those revealed | 


Big Drive for Aisin Finance 


,ing credit for new car dealers “at 
the all-time low rate of 21: percent 
simple interest per annum.” 

| Carl M. Flora, head of the con- 
|** sumer credit committee of the 
|American Bankers Assn., jumped 
ithe gun with an announcement that 
plans had been completed by Nash- 
Kelvinator for the financing of in- 
ventories of automobile dealers 
through credit arrangements with 
local banks. Actually the Nash plan 
japplies to finance companies 
iwell as banks. (Sce Nash story 
|}elsewhere in this issue). 

| Banks, who woke up late to the 
potentialities of auto financing and 
then made the mistake of going 
direct to the public, now apparently 
have more trade wise and 
Col. 1) 


as 


become 


(Continued on Page 42, 
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New Output Peaks Forecast . . . 


15 Million Car Demand 
Seen by End of Year 


By Mel Humphrey 
Staff Writer 
DETROIT. A demand for 15 
million passenger cars by the end 
of this year, with production sky- 
rocketing to an unprecedented peak 
of 6,200,000 cars by the end of 
1946, was estimated last week by 





|to 
in 


seven million 


1948. 

Auto industry spokesmen, how- 
ever, see output reaching six 
million units per year for only 
a short time. Thereafter the in- 
dustry would revert to normal 
schedules, it is generally believed. 


cars per year 


E. F. Hutton & Co, New York Greatest prewar production was 
investment advisors. |in 1929, when U. S. industry turned 
Culminating an array of similar/out 4,587,400 passenger cars. In 
forecasts, Hutton’s report is the/1941, car production totaled 3,744,- 
highest estimate to date for pro- /|300 in this country. 
duction. The report further pre-| The Hutton estimate on the de- 
dicted that production would ris€|mand is based on registration fig- 
_ . ures, obsolescence and lack of civil- 
New Ceiling List ian production since 1941. 
c To further substantiate the esti- 


mate, Hutton pointed to a report 
by R. L. Polk & Co., that cars are 
now being scrapped at the rate of 
100,000 each month. 

“It is doubtful whether more than 
21 million cars will be in safe 
usable condition at the end of this 
year,” the Hutton report said. 

It added that of this number, 
nearly 16 million units will be 
over five years old, and several 
million can be considered as 
little better than “junk.” 

In a breakdown of the produc- 
tion estimates for next year, Hut- 
ton estimated the total would be 
divided as foliows: 

General Mctors, 41 percent; Ford, 
23'2 percent; Chrysler, 22 percent; 
Independents, 1342 percent. 

“The relation between’ Ford's 
present capacity and prewar pro- 
duction raises what may well be 
one of the most important postwar 
developments in the industry,” the 
report continued. 

Hutton said there is every indi- 
cation that Ford is going to stage 
a real “comeback” effort, promising 
a fierce competitive struggle un- 
known in recent prewar years. 

Ford has set a goal of 8,000 
ears daily, while Chrysler and 
General Motors have set output 
goals 50 percent above peak pre- 
war production, according to 
Hutton. 

The report further predicted that 
the change from the present “sell- 
rs” market to a normal market 
will happen sooner than generally 
expected, end this is of extreme 
to the independent 


On Used Cars 


Available Soon 


| 

WASHINGTON. — A _ new list of 
dollar-and-cent ceiling prices for 
used passenger automobiles, revised 
to reflect the 4 percent reduction 
that became effective July 1, will 
be available shortly for general dis- 
tribution to dealers and local War 
Price and Rationing Boards, OPA 
announced late last week. 

Th new prices are contained in 
Amendment 10 to MPR 540, maxi- 
mum prices for used passenger 
automobiles, which bears the issue 
date of Sept. 6. 

Under the regulation, OPA ex- 
plained, ceiling prices for used pas- 
senger automobiles now are auto- 
matically reduced 4 percent every 
six months to reflect depreciation 
and increasing age of cars. 

There are these two additions to 
the list of cars priced: 

1. Automobiles of the 1942 model 
year that have gone over 1,000 
miles in dealers hands as demon- 
strators hereafter must be sold as 
used cars at prices no higher than 
the ceilings provided for 1942 used 
passenger automobiles. 

2. Dollar-and-cent ceiling prices 
are provided for used Brewster cars 
for the first time. The Brewster is 
a combination of a standard make 
chassis and a custom built body. 
Brewster make cars have been built 
on Ford, Packard, Lincoln, Cadillac 
and Buick chassis. Ceilings pro- 
vided are in line with the general 
level of prices permitted in the reg- 
ulation. 


Hornbeck Given 


Nash Sales Post 


DETROIT. 
Harold D. Hornbeck as sales pro- 


| importance 
| producers. 
Hutton predicted that production 

and demand will be equal in 1949 
at a figure of 3.4 million cars. Fol- 

llowing is the estimate given by 
Appointment of | Hutton for the next three years. 

é 

: 1916—demand, 15 million; pro- 


duction, 6.2 million; 1947 — de- 


motion manager of Nash is an- |} a : 
nounceg by H. C. | mand, 11.6 million; production, 
Doss, vice - presi-| 68 million; 1948 — demand, 7.6 
dent and general! Million; production, 7 million 
units. 


sales manager. 
who; The report concluded that during 
ithe present “seller's” market, the 
Lawler, now!/independent manufacturers may 
Nash advertising improve their competitive position 
manager, came to | sufficiently to enable them to build 
Nash in May,(/a dealer organization to withstand 
1944, after 17/future changes. 

years with Chev- But at the end of the next three- 
rolet. From 1942/year period, only those companies 
until he came to|with the strongest financial posi- 
Nash on special |tion can hope to maintain their 
sales assignment, he was adver- competitive position, according to 
tising budget director at Chevrolet. | Hutton. 


Hornbeck, 
succeeds N. F. 





Hornbeck 





Army-Navy E 
record for | 
such awards. This penant was received at the Pontiac shell plant a week after 
the Jap surrender. Pontiac thus ended up with two Army-Navy E awards and a 


first car maker to win an 
**first-and-last”’ 


Motor, 
believes it holds the 


KE AWARD. Pontiac 
production, now 


LAST 
for military 


five-starred Navy E. Posing with the last pennant are D. J. 
manufacturing manager; A. V. Handren, shell plant manager, 
Ustrander, manufacturing manager. 


Dunlap, assistant 
and 8. 





IN THEIR FIRST new car huddle since appointment by R. E. 
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Cole, vice- 


president in charge of engineering, as a top Studebaker Corp. engineering com- 
mittee are( left to right) W. W. Smith, executive engineer in charge of body 


design and development; 


S. A. Jeffries, chief truck engineer; 


Cole; H. E. 


Churchill, chief research engineer; Stan W. Sparrow, director of research and 


development, and FE. M. 


service, 


Douglas, executive engineer for manufacturing and 








Col. E. S. Evans Dies at 56; 


Auto, Aircraft 


DETROIT.—Col. Edward S. 
Evans, 66, automotive and aircraft 
pioneer and inventor of many load- 
ing devices, died 
suddenly of a 
cerebral hemor- 
rhage Sept. 6 at 
his home here. 
Funeral services 
were held Sept. 8. 

Evans was 
known particular- 
ly in the automo- 
tive industry for 
his many contri- 
butions to better 
and more efficient 
loading of auto- 
mobiles for shipment. He made his 


Buick Sets Plan 
For 25,000 Cars 
In Last Quarter 


BUFFALO. — Forecasting an 
“unprecedented era of prosperity 
in the automobile business,” Wil- 
liam F. Hufstader, general sales 
manager of Buick said here last 
week that the tremendous backlog 
of civilian busi- 
ness is being fur- 4 
ther increased by 
the great number 
of requests from 
returning serv- 
icemen. 

Plans being | 
mapped by Buick 
for peacetime 
production of 
cars were out- 
lined by Hufsta- 
der as follows: 

“The division will start produc- 

ing 1946 models in October. 
Each dealer will receive in Octo- 
ber samples of the first cars to be 
produced. 

“About 25,000 Buicks will be 
produced in the last quarter of 
this year. 

2 “The division expects to lift its 

annual production rate to an 
alltime high of 550,000 cars, com- 
pared with a prewar peak of 378,- 
000 cars a year. 

“Cars to be produced in 1946 
will be allocated to dealers on the 





E. S. Evans 





Hufstader 


basis of the percentage of busi- | 
ness obtained by each dealer in| 
1941. 

are being urged to} 


on the 


3 “Dealers 
give first consideration 


purchase of new cars to returning | 


veterans, subject 
regulations. 
“Although rationing was lifted 
on the 1942 models, the regula- 
tions were shifted to the new 
models coming off production 
lines. 
a many engineering and 
“* technical improvements, the 
new 1946 Buick will have charac- 
teristics distinct from the prewar 
models.” 


to government 


will be 
market 
period,” Hufstader 
to start rebuilding 
organizations. 


the 
in a 


Although cars 
rapidly 
lengthy 


dealers 


new 
sold “seller's 


for a 





| urged 


their sales 


Pioneer 


first mark in the industry with the 
famous Evans loading block. This 
was followed by the Evans auto 
loader which enabled the shipment 
of four cars in one box car. 


Other automotive products of the 
Evans Products Co., of which he 
was president, were bus heating 
systems, battery separators and the 
auto-railer, a road-to-rail conver- 
sion for cars and trucks which per- 
mitted them to run on both rails 
and pavements. 


His contributions to aircraft have 
been many, both in person in his 
activity in the development of the 
industry and in the products of his 
company. Evans Products devel- 
oped the plane cargo loaders, used 
extensively in the war; litter stan- 
chions for carrying wounded in 
planes; troop seats, aircraft engine 
mounts and moulded plywood prod- 
ucts for aircraft construction. 


Evans is credited with being the 
father of gliding and soaring in the 
United States, sponsored the Wil- 
kins Expeditions to the North Pole, 
was builder of the only metal-clad 
dirigible in the world, one of the 
first to fly around the world, which 
he did in 1926 in 28 days, 14 hours 
and 36 minutes, establishing a 
world record. 

He was a former president of the 
Lockheed Co., an organizer of Stin- 
son Aircraft, former president of 
Parks Air College and Curtis Fly- 
ing School and organizer of North- 
west Airlines. 

Many honors came his way, 
among them having Cape Evans in 
the Antarctic and Mt. Edward S. 
Evans in Greenland named after 
(him. A story, “Apostle of Profit,” 
which narrates Evans’ success as a 
self-made man, will appear in this 
week's Saturday Evening Post. This 
story, of course, was written months 
ago. 
| Born in 1879 in Thaxton, Va., 
|Evans came to Detroit and the 
automotive industry in 1914 as a 
| salesman of pine blocks, the orig- 
inal Evans loading blocks which 
were the foundation for his later 
success in industry. 

















Pontiac Sets Goal ._ Us 
Of Half-Million 


Cars a Year 


PONTIAC, Mich.—Pontiac Motogg 
has begun a record expansion pro 
gram which will enable the division 
to produce a half million automo, 
biles a year and increase its em- 
ployment to 16,- 
000, Harry J. 
Klingler, general 
manager, reveal- 
ed last week. 

Peak employ- 
ment, in 1941, was 
11,321. 

Costing many 
millions, the ex- 
pansion will add 
1,100,000 square 
feet to Pontiac’s 
manufac- 
turing facilities 
and give the division a total of 10 

acres of enclosed production area, 
Klingler said. 

Pontiac built and sold 330,061 
1941 model cars and was unable 
to fill a substantial backlog of 
orders. Plans for 500,000 cars in@™ 
the first 12 months of unrestrict- 
ed production will move the divi 
sion into a sales position “previ- 
ously attained by but few 
companies in the history of the 
automobile industry,” Klingler 
said. 

More than a million dollars wai 
spent on enlarging and moderniz- 
ing the Pontiac plants four yearg 
ago. Gross tonnage of metal poure 
will be raised from 800 to 1,344 tons 
a day. 

Klingler revealed that Pontiac 

will participate in the operation of 
six assembly plants in various par 
of the country, including those for- 
merly operated at Linden, N. J 
and Southgate, Calif. Klingler sa 
the majority of the parts for cars 
to be assembled at these points wi 
be made at Pontiac and shipped 
the sub-plants. 

Declaring that Pontiac antic 
pates a great pent-up sales demand 
based on the expressed satisfac- 
tion of present owners, Klingle 
said that the factory expansion is 
being matched by an equally i 
pressive expansion program amo: 
the division’s 3000 dealers. 

The Pontiac dealer building la 
out section has furnished moderni- 
zation and new building plants for 
412 dealers, calling for a grou 
expenditure of $10,230,000 and ad- 
ding 3,700,000 square feet of sales 
and service space. 











H. J. Klingler 
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Obituaries 


Harry E. Johnston, 49, 


Dies in Kansas City 

KANSAS CITY.—Harry E. John: 
ston, 49, president of Harry Joh 
ston Motors, Inc., died here Sept. 1. 
He had been prominent in the au 
industry here since 1919, when he 
was sales manager for Howar 
Motor Co. 

In 1922 he became branch man- 
ager for R. & V. Knight Mot 
Co., relinquishing this post in 1924 
to enter the used-car field. In 19. 
he was appointed a Dodge-Ply 
outh dealer and wholesale parts 
distributor for Chrysler in the Ka 
sas City area. 






























































































FROM DETROIT TO TEXAS by tractor. W. B. Bruns, Ford-Ferguson tras 
dealer of Weimar, Tex., is en route to his home town, driving a tractor 
goes as an official observer of the American 
Automobile Assn. It is the first road test sanctioned by the AAA since before 


heavy-duty mower attached. He 


World War II. The trip will take about 


drove through downtown Detroit after leaving the Ford plant at Highland PaYa. 
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three weeks. He is pictured above ag 






























ORDON S. HARRIS, New York 
City, whose letterhead states 
New Cars, All Makes, at a Dis- 
count,” makes some observations 
ephich are interesting, if not revolu- 
ionary. If I answered him directly, 
it would further confirm his charge 
‘Yiat this column is inspired by the 
writer rather than dealers with 
hom he corresponds and contacts. 


For that reason, I am giving 
you his letter in its entirety. I 
ould be glad, indeed, to give 
space to any dealer who may 
want to answer Harris. We will 
se your name or not, as you may 
desire. What do you think? The 
letter follows: 
* 


Says Product 


Supreme 


“YOUR ARTICLE in Avutomo- 
IvE News, Aug. 20, is of interest, 
but I think that now is the time 
for you to change the title of one 
epartmental head. Instead of 
‘Dealers Tell Me’ the column 
should now be headed, ‘I’m Tell- 
g You, Dealers!’ Why? 
“Because—the dealer is NOT 
he most important factor in the 
automobile industry. It still is, 
and always will be, the PROD- 
CT 
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* * 











“As for the service end of it, 
eliable cars, delivered as they 
hould be, in A-1 condition, re- 
quire little or no servicing at all, 
other than oil and grease. The 
“Wuarantee is usually for only 90 
days, so what trouble would be 


ust Among 





‘Dealers 








L. E. Fox (Chevrolet), Red Oak, 
.. born Oct. 23, 1894 at Winterset, 
. His entrance into this business 
was as an accountant for a dealer 
ig August, 1920. He formed a part- 
rship in 1924 with the Chevrolet 
line. His association activities in- 
de the office of vice-president 
of the Iowa Automobile Dealers 
Assn. which he served as treasurer 
e preceding year. His civic activ- 
ifies include past president of the 
local Rotary club, secretary of the 
——Pamber of Commerce, commander 
of the local Commandery. In his 
~ar activities, he has been on bond 
-Wd scrap drives and maintenance 
of cars and trucks. Like many 
~dgalers, he started with little capi- 
imi, but with a lot of confidence in 
himself. The bank in his commu- 
esijy asked him, one evening, to 
come down to discuss a business 
proposition. When he arrived, he 
s informed that the bank had 
taken over the dealership, and they 
asked him and his associate, Mr. 
ley, to operate the dealership 
starting the next morning on an 
equal partnership basis. This ar- 
=—TWigement has continued’ ever 
since. The dealership has become 
wwigong and well financed. 
5 * € * 
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RUSSELL PHILLIPS (Ford), 
lytheville, Ark.—another home- 
town boy made good, having been 
born in that town Now. 17, 1895. 
> entered the business origin- 
ally as a dealer, starting with the 
Bodge line in 1921. He is a past 
esident of the Blytheville Auto- 
mobile Dealers Assn., as well as 
ice-president of the state group. 
iuie has been president of the lo- 
cal Chamber of Commerce and 
e Rotary club. He was a first 
tieutenant of the infantry in the 
rst World War and won the 
-ench Croix de Guerre and Pur- 
ple Heart medals. George Slocum 
sntertained him in Detroit in 1935 
ren he was a delegate to the 
International Rotary convention. 
e was treated to a dinner at the 
Zetroit Athletic Club and a trip 
in George’s yacht around Belle 
le. 
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Georce R. Day 
a, Colo., born Aug. 22, 
10, Col. 
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expected within that time from a 
new car? After that time, the 
customer has to pay, so what? 

“There are thousands of excel- 
lent service stations, all over the 
country, who have been doing 
mighty fine work in that line and 
on ANY and ALL makes of cars, 
so the dealer is not absolutely 
necessary on that score, is he? 

* * * 


Advertising 
Aid Cited 


“YOU SAY the dealer has been 
imposed upon by the manufac- 
turer because he has had to ‘kick 
in’ on some advertising expendi- 
tures. Well, their commissions 
were certainly liberal enough to 
do that. Don’t forget, either, that 
the salesmen who worked their 
fool heads off canvassing for their 
bosses, had to ‘kick in’. plenty— 
headaches, heartaches, etc.—and 
get the least for all their bird- 
dog efforts. 


“After all, just how hard does 
the Dealer work? In most in- 
stances it was practically nil. To 
be sure, there were a FEW who 
might be considered TOP 
NOTCHERS, but their number is 
not legion. Their poor, hard- 
working little salesmen did it for 
them and got them plenty of free 
advertising in the bargain! 

“As for the advertising end of 
it, to which you refer, well, had 
the manufacturers NOT arranged 
the advertising for many of them, 
they would not have been nearly 
so successful as they were. That 
advertising was gotten up by the 
right people, who knew their 
stuff, and a mighty swell job it 
was, as a rule! 

* 


Make Sales Direct 


To Customer? 


“REGARDLESS of what may 
be said by Gealers or others, it 
STILL IS and certainly SHOULD 
BE, the PRODUCT that counts 
in the minds of the public. A 
dealer is here today and dead to- 
morrow, but the PRODUCT is 
here, or should be, TO STAY— 
TODAY AND TOMORROW. It is 
the manufacturer’s product for 
which the customer pays, so why 
should he care who the dealer is? 

“Another thing you mention is 
that the manufacturer has always 
been so aggressive in his own 
promotion. GOOD! Why not? 
NOW let him be even more ag- 
gressive and sell direct to the 
customer. Give everyone a chance 


* * 


to own a car. At a reasonable 
price, it would be possible. A 
miracle man like Kaiser could 


darned well do it. 

“In the very first place our re- 
turning service lads should be 
considered from every angle. Mil- 
lions of these brave but bewild- 
ered lads were forced to sacrifice 
their cars in a rash hurry, when 
leaving home, to the dealers who 
had already made a good com- 
mission on said cars. In many 
cases these dealers got those cars 
almost as gifts. They sold them 
again at a huge profit, so why 
should they do any more crying” 

“Now take note of another 
lousy trick—CATA-—p. 3 your 
Aug. 20 issue: The poor service 
man, after giving his all, in every 
way, every. sacrifice possible, 
NOW finds he must have a ‘trade- 
in.’ Ye gods, where the H is 
he to get « trade-in? He already 
traded his in for a kick in the 
pants. So the poor, brave, young 
lads, after torturous service 
abroad, must lie in the mud some 
more and like it, eh? 

“Well, as a matter of fact, those 
lads are the very people who 
should be favored with a “DI- 
RECT FROM FACTORY TO 
YOU, OUR HEROES, AT A 
SUBSTANTIAL DISCOUNT AS 
PART OF OUR GRATITUDE’ 
label on sold to them. A 


(Continued on Page 39, Col. 1) 
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| 2,000 in Buffalo Buy 
Tags for ‘Idle’ Cars 


BUFFALO. — Since gasoline 
rationing was lifted, 2,000 auto 
owners have purchased license 
plates for cars, most of which 
have not been in use for three 
or four years or longer, County 
Clerk Harry C. Vackel has dis- 
closed. 

Up to Aug. 1 a total of 186,- 
119 motor-vehicle licenses had 
been issued this year, compared 
with 189,431 for the same pe- 
riod last year. 








Va. Dealers Plan 
Auto Exposition 


Early Next Year 


RICHMOND, Va.—Plans for the 
type of exposition that “Virginians 
have never seen before” are being 
made for 1946, and a permanent 
automobile exposition building is 
being planned for the future by 
the Automotive Trade Assn. of Vir- 
ginia, according to John E. Raine, 
executive vice-president and gen- 
‘ral manager 

Raine predicted that some new 
cars will be in the hands of Vir- 
ginia dealers before October, but 
as all new models may not be out 
before the first of the year, the 
association will not hold the show 
until January or February, so that 
all makes of cars can be displayed. 

“We are going to make Rich- 
mond an :utomobile center that 
will take in all of the trade be- 
tween the Baltimore and Atlanta 
regions,” Raine said. 

In order to realize the objective, 
the association expects to erect a 
100,000 - square foot automobile 
building at the Atlantic Rural Ex- 
position, the Fair Grounds or some 
other place where transportation 
facilities are available, at a prob-. 
able cost of $125,000. \ 

Raine thinks it will be at least 
a year before construction will ac- 
tually begin on the building, which 
will be no more than a shell, so 
that the interior can be changed 
each year. 






Denver U. C. Assn. 
Plans to Expand 


DENVER.—Plans are under way 
to expand activities of the Denver 
Used Car Dealers Assn., according 

;to Frank Lohmann, secretary. 
The Denver organization has re- 
|}ceived numerous inquiries from 
{used car dealers in various parts 
'of Colorado relative to making the 
|association a statewide organiza- 
tion. The proposal will be taken 
up at a meeting of the board of 
directors of the association in the 
near Lohmann said. 


Fone, 
future. 





Worker Suggestion Plan 


Offered Small Firms 
WASHINGTON. —To encour- 
age the use of employe sugges- 
tion systems by small businesses, 
the Commerce department has 
released “An Employe Sugges- 
tion System for the Small Plant 
or Store” which, the department 
said, is simple and neither diffi- 
cult nor expensive to operate. 
Copies may be obtained with- 
out charge upon application to 
the Department of Commerce. 
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Dealers toll me 


By John 0. Munn 


' 





By Directors of Ind. Dealers. . . 





Indefinite Wait Seen 
For Average Buyer 


INDIANAPOLIS.—New cars will 
not be available to the average 
motorist for an indefinite length of 
time. This is the opinion expressed 
by the board of directors of the 
Automobile Dealers’ Assn. of Indi- 
ana, following a two-day session 
here last week. 

Top priority for war veterans vad 
all 1946 cars, was urged in a resolu- 
tion passed by the directors during | 
the session. The No. 1 priority was 
also urged for used cars, within the 
limits of government regulations. 


The association also mapped 
plans to distribute pamphlets to 
returning servicemen, outlining em- 
ployment opportunities in the retail 


automobile industry, both in its 
sales and service departments. 
In concluding the session, the 


group reelected Frederick M. Sut- 
ter of Columbus, president; F. C. 
Yeager of South Bend, vice-presi- 
dent, north; Joseph E. O’Daniel of 


Moran to Speak 
At Ala. Dealer 
Parley Oct. 3 


BIRMINGHAM, Ala.—The board 
of directors of the Alabama Auto- 
mobile Dealers Assn. has decided 
that the annual meeting of the 
state body would be held in Mont- 
gomery on Oct. 3. 

An instructive 
program has been 
worked out by C. 
E. Anderson, ex- 
ecutive secretary 
of the _ associa- 
tion. Many prob- 
lems connected 
with the an- 
nouncement of 
new cars and 
postwar recon- 
version will be 
discussed. 

Lee Moran, executive vice-presi- 
dent of NADA, will be the featured 
speaker at the convention. His sub- 
ject will be “Where Do We Go 
Now.” W. L. Mallon, president of 
NADA, is also to be a guest. 

The annual meeting, usually held 
in July, was postponed because of 
travel restrictions. 





Lee Moran 





Fourth of Farmers Eye 


New Farm Machinery 
ATHENS, Ga.—Approximate- 
ly one out of four farmers in 


Georgia is planning to buy a 
tractor or some other piece of 
farm machinery as soon as 
possible, Kenneth Treanor, 
economist of the Georgia Ex- 
tension service, has_ reported 
here. 


The trend in Georgia, Trean- 
or said, is in line with that of 


the entire nation, where the 
survey made brought to light 
the same plans. 

He added that almost as 
many farmers expect to buy 


ears or trucks with their war- 
time savings. 





Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 


‘ 
= 
S 
H 


ST. LOUIS.—The Greater St. 
Louis Automotive Assn. urged the 
|}government last week to lift the 
ithree major controls affecting the 


|motor vehicle market. 
In resolutions adopted unani- 
mously at a special meeting of 


new-car dealers Aug. 28, the asso- 
jciation urged: 

] Suspension of Regulation W, “at 
least, insofar as it applies to the 
payment terms” on new and used 
cars; 


‘) Ending of ceilings on used cars | 


| and used trucks; 
| Withdrawal of rationing restric- 
*~ tions for the new 1946 cars. 


The resolution on Regulation W |Céiling 


‘ 


Now, St. Louis 


Cancellation of controls over 
credit and time payment terms 
on cars and trucks would guar- 


antee motor transportation for 
returning war veterans who 
otherwise might be unable to 


purchase such transportation, the 
dealers asserted. 

A copy of this resolution was sent 
to the Federal Reserve board, 
which has charge of administering 
fegulation W. 

Continuation of used-car and 
used-truck ceilings “has the effect 





in the public mind of pegging used- 
lcar and used-truck prices at the| 
prices, the association 


declared that it seeks to reestablish | Stated. 


“free trade in the motor vehicle 


“This action (suspending MPR 


market to hasten the widespread |540 and MPR 341) is requested in 


‘distribution of motor vehicles.” 


lorder that free trade in used cars 


Evansville, vice-president, south; 
William R. Krafft of Indianapolis, 
secretary - treasurer; Herman 
Schaefer, executive secretary. 

New directors include John D. 
Bass of Princeton, M. F. French of 
Valparaiso and Clarence Goral of 
Fort Wayne. Yeager and Sutter 
were reelected to the board. 


Wis. Dealers 
Meet Oct. 8-9 
In Milwaukee 


MADISON, Wis. Directors of 
the Wisconsin Automotive Trades 
Assn. have scheduled an annual 
convention at the Schroeder hotel, 
Milwaukee, on Oct. 8 and 9. 

Because of the state convention 
decision, the association has can- 
celled the series of district meet- 
ings which had been planned be- 
fore the lifting of ODT restric- 
tions. 

Members have been advised that 
the convention will start on Mon- 
day noon, Oct. 8, when factories 
will conduct individual factory- 
dealer meetings. 

A panel of nationally known 
speakers is being arranged, and 
their names will be announced as 
soon as definite plans are complet- 
ed, L. L. Kvam, WATA president, 
said. 

A. C. Hall 
association's 
tee. 


of the 
commit- 


is chairman 
convention 


Ohio Dealers 
Meet in Nov. 


COLUMBUS, O. Trustees of 
Ohio Automobile Dealers Assn. will 
meet here next week to arrange 
for the annual convention. It will 
be held in Columbus early in No- 
vember, according to present plans. 


Trade Now for a 7-16, 
Calif. Dealer Urges 


Trade-ins are now being taken 
by J. J. Jacobs Motor Co. (Buick- 
Cadillac) in Sacramento, as pay- 
ment toward delivery of new 1946 
Buicks and Cadillacs. 

In large display advertisements, 
the company states that “your 
present car now has a value high- 
er than it probably will ever have 
again,” and that it “will allow top 
ceiling price for any car in good 
condition.” 


Mont. Won't Apply Tax 


On Cars After Jan. | 

HELENA, Mont. — Automobiles 
brought into Montana after Jan. 1 
of the year for which registration 
and licensing is made are not sub- 
ject to state taxes, it has been 
ruled by state Attorney General 
R. V. Bottomly 

It was also pointed out by the 
attorney general that the new law 
became effective July 1, 1945, and 
did not retroactively prevent the 
collection of taxes on automobiles 
that entered the state prior to that 
date. 


Dealers Urge 

and used trucks may be resumed 
with the return to the market of 
new passenger cars and new trucks 
and in order that used-car and 


used-truck prices may be allowed 
to find their proper level in relation 


ito new-car and new-truck prices,” 


the resolution said. 

The dealers added that the 
danger of inflation on second- 
hand prices passed with the re- 
moval of curbs on new-car and 
truck production. 

OPA was requested to refrain 
from regulating the delivery of new 
vehicles, inasmuch as “there is 
every indication that factories will 
be in mass production within a 
very short time, eliminating the 

ineed for regulated deliveries.” 

Copies of all three resolutions 
were sent to NADA. 
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AUTOMOTIVE 
B . OUR FIELD DEFINED 


Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, & direction, 
as, automotive engineering.—Webster’s New Inter- 
national Dictionary. 


Make Unions Responsible 


ABOR actions since V-J day seem to indicate that now is 

4 the time for Congress to review our entire labor legisla- 
tion with a view to making labor unions responsible for their 
acts—at least to the same extent that business is responsible 
for its acts. 


The case of Ford, where a few irresponsible labor agitators 
in a supplier plant force the closing of an entire manufactur- 
ing organization—and where the local union heads tell the 
head of the international union to go to hell—doesn’t fit in 
with the Administration’s program of making jobs for 
60,000,000 workers. 


When a union calls a strike—not against the company as 
in the Kelsey-Hayes Wheel Co. case, but against the action 
of the WLB because that body refused to reinstate four em- 
ployes that had been fired for cause—then it is time to give 
the solid substantial membership of the unions the voice 
which they have been lacking all during the war period. 


Certainly it is not in accord with the union membership, 
which wants to work and has a stake in seeing America get 
back into civilian production as quickly as possible, to con- 
done the wildcat type of strikes that are breaking out on 
every hand. 

As long as they are no more out-of-pocket than their 
wages, this solid element may not wish to incur the antag- 
onism of the irresponsible minority. But if they faced a 
possibility that they, as members of the offending union, 
may have to pay their proportionate share of any damages 
that may accrue due to the action of their irresponsible lead- 
ers, these solid citizens would be careful to get level-headed 
conservative men in the head positions of their union. 

And labor needs level-headed action today, as it never 


needed it before, if it wishes to retain the gains it has made 
in wartime. 


What About Detroit? 


NDICATIONS that labor harmony can be obtained on a 

local basis, without the aid of the Great White Father in 
Washington, have been given since V-J Day in announce- 
ments involving two independents, Studebaker and Nash. 
Both of these manufacturers have their sights set on a place 
among the leaders. 

From Indiana, home of Studebaker, came an announce- 
ment that through the good offices of the state government, 
manufacturers and union leaders had signed an agreement 
to work together for harmony and prosperity. 

And immediately after V-J Day, Nash officials at Kenosha 
and union leaders entered a pact stating that each side 
recognized its individual stake in prosperity as well as its 
responsibilities. 

Unions in other areas have shown that they realize they 
have a stake in reconversion. When are the union men in 
Detroit going to realize that the goal they are blocking is 
their own goal, their own jobs, their own prosperity ? 


Maybe it is because I am getting 
old or just getting over our twen- 
tieth birthday celebration, but from 
the time I first heard of it, I have 
wanted no part of this atomic 

bomb business. I 

HOW TO thoroughly ap- 

SPLIT ATOMS proved the blow- 

AT HOME ing up of a cou- 

ple of Jap cities 

because it brought an almost im- 

mediate end to a war we were all 
glad to get rid of. 

I found comfort, too, in the fact 
that only Britain and ourselves 
knew how to split an atom and 
therefore we had nothing much to 
worry about, so long as it took a 
couple of billion good American 
dollars to even get a toehold in 
the business. So you may imagine 
my utter dismay to receive from 
James H. McGraw jr., a fellow 
publisher of business papers in 
New York, a complete and tech- 
nical description of the atomic 
bomb which might well have been 
titled, “How to Split Atoms at 
Home.” This eight page article, 
fully illustrated, will appear in 
several of the McGraw-Hill pub- 
lications in September issues, so 
if you have any extra space in your 
service department or a basement 
workroom at home, I see no reason 
why you should not begin to learn 
the rudiments of this atom-splitting 
business. It seems to have great 
possibilities! 

* * * 

The thing 1 don’t like about this 
passing out promiscuously of the 
recipe for atom splitting is that 
I had the misfortune of sitting 
next to a technician in New York 
recently who had just returned 
from the Pacific war area. He 
amazed the group by describing 
the ingenuity and fine workman- 
ship on some of the Jap equipment. 
He said that within 60 days after 
the Japs had captured the first 
American-built radar, they were 
making a very good imitation that 
did the work. They built hundreds 
of airplane engines imitating our 
Pratt & Whitney and Wright mo- 
tors and copied successfully several 
German and English motors. He 
didn’t say tnat this equipment was 
superior to ours, but he did indi- 
cate they were well-built and serv- 
iceable. This recalled what a print- 
ing press erector once told me. It 
seems that Hoe shipped a single 
rotary newspaper press to Tokyo. 
The next time this man was in the 
Japanese plant, there was a battery 
of five presses identical with the 
one built in America — and the 
Japs had built all of them. Per- 
haps you see now why the Mc- 
Graw reprint gave me a bad case 
of the jitters—in fact, this old 
typewriter is beginning to chatter 
in unison with my teeth, so I 
think it might be just as well to 
change the subject! 

* + * 


Some folks around Detroit begin 
to see the present strikes, which 
are, as of today, tying up Ford, 
Hudson and other manufacturing 
plants, as a possible blessing in 
disguise. They feel that the Amer- 
ican public is in no mood to have 
the production of their long-await- 
ed motor cars held up by wildcat 
strikes of a small minority of 
laborites in these factories. Labor 
has, for more than four years now, 
had a field day on wages, hours 
and working conditions—remember 
how the Chrysler Tank Arsenal 
was tied up by a strike of the 
testers who complained of too much 
dust on the track? Even Secretary 
of Labor Schwellenbach, in his 
Labor Day speech, indicated that 
President Truman’s administration 
does not intend to tolerate short- 
sighted labor dictation by labor 
leaders in this district. 

” x * 


Actually only a small minority 
of our 130 million American citi- 
zens are members of the labor 
unions, although they sound-off 
most of the time as though they 
had a majority of the votes. The 
11 million boys returning to their 
homes are pretty sore about the 
strikes during their absence. 
Labor better get wise quickly or 
the atomic bomb of public opinion 
will blow their wartime controls 


| to smithereens. You just wait and 


see!—G.MLS. 
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——In This Corner 


‘More Felicitations .... 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will be 
observed upon request. 


> 


mind if I let my hair down on tis 
occasion. Keep up the good wowr 
The paper today is more valuable 
than ever, and has more than — 
tified its existence. 


Please give my kindest regards 
to John Munn and the rest of — 
boys on the staff and in closing I 
could not resist the temptation of 
referring to our mutual and Be 
ceased friend, Chris Sinsabaugh, 
that he is not here with yougto.. 
enjoy this 20th anniversary. : 
contribution to a great industry 
will long be remembered by @@>= 
host of friends that he made — 
Harry G. Brace, Providence, R. I. 


Keep Up Good Work! 


Let me add my felicitations on 
your 20th aniversary to those of 
your host of friends throughout the 
nation in the automotive world, 
which you have served so well 
through the publication of AvurTo- 
MOTIVE News. As a subscriber, I 
caught up with my back issues last 
night, and that explains my belated 
expressions to you. 


One could not fail to enjoy the 
thrill of the success of the publi- 
cation, especially having been 
among the first subscribers in the 
New York territory. My confidence, 
as well as my realization of the 
service that was able to be ren- 
dered through this medium 
prompted me to writing a bulletin 
on Sept. 9, 1925, advising the mem- 
bers of the Automotive Merchants’ 
Assn., which I served as you know 
as general manager for 20 years, of 
this publication. I can even feel 
the thrill of the response and how 
proud I was of the many subscrib- 
ers that were added to your list 
over the many years, ending with 
my resignation to connect myself 
with the contractors serving the 
Bureau of Yards and Docks of the 
United States Navy, early in 1942. 


You will be further interested to 
know I continued my subscription 
during that period and relied on 
AvuTOMOTIVE News to keep me posted 
as to what was going on in the in- 
dustry, and particularly the dealer- 
ship body with which I was asso- 
ciated. 

This is but one of thousands of 
letters that I know you have re- 
ceived, but I thought you would not 


Coming Events 


OCTOBER 
15-16—Pittsburgh (William Penn Hotel). 
Pennsylvania Automotive Assn. an- 
nual convention. 


— 


Very Excellent 


Every once in a while I 
brought up short wondering as 
whether or not I am getting out 
of circulation. Reason: I jgstJ 
learned, last week, that you w 
celebrating the 20th anniversary of 
the birth and progress of your y, 
excellent Automotive News. I cOn- 
gratulate you on that auspicious 
event. = 


Good luck, and may the energy 
and pep keep increasing with ygur 
circulation (of the paper, I mee 
and I know the second 20 years is 
just going to be “easy pickin’s” gor 
you.—EvuGeNne W. Lewis, presidt 
Industrial National Bank, Detroit. 


... Years Ago I 


One Year Ago 
Sept. 11, 1944—U. S. acts to speed 
auto reconversion. . . . Dealer, 
nore warnings on taking postwar 
car orders. 
20 Years Ago 
Sept. 4-10, 1925—Upsurge in de- 
mand spurs Buick to 23,000 sc - 
ule for September. . Graham 
Bros. Motor Truck takes over Her- 
cules Body. 
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OLDSMOBILE DEALERS WILL OFFER A CAR THAT’S 
NEW IN APPEARANCE, NEW InN PERFORMANCE, 


NEW InsIDE AND OUT! 


LDSMOBILE DEALERS are off to a head start in their 
postwar program. 


... Featuring the New and Finer 


Their New 1946 Oldsmobile was the first of the postwar 
cars to be shown to the general public. And it’s a brand 
new car through and through. Its distinctive new styling is 
refreshingly different from any car that has ever been shown 
before. Its performance is the finest that Oldsmobile has ever 
built into an automobile. Its new engineering features make it 
even more reliable and longer-lived than the Oldsmobiles 
that have served so faithfully in the past. And the New General 
Motors Hydra-Matic Drive, offered in the 1946 Oldsmobile, 
is even smoother and more rugged than ever. 


GENERAL 
MOTORS. 


In Detroit,and again in New York, where the New Oldsmobile This fully automatic drive, which was pio- car. There is never any need for gear-shift- 


has already been displayed, the crowds that came to see it were neered by Oldsmobile in 1940, now intro- 


ing in forward speeds. You just step on 


unanimous in their reaction. “When can we get them?” they 
all asked. And that question is being answered at Oldsmobile 
with swift preparations for the greatest volume of production 
in all Oldsmobile history. Oldsmobile Dealers are again find- 
ing ample evidence that they can always count on Oldsmobile. 


duces important new wartime developments 
which have resulted from the widespread 
use of Hydra-Matic Drive in Army tanks. 
In the New Oldsmobile with Hydra-Matic 


Drive, there isn't even a clutch pedal in the 


the gas to go, and step on the brake to 
stop! That's the kind of drive that people 
are looking forward to—another big reason 
why dealers and owners alike are saying, 
"You can look to Olds for all that's New!” 


OLDSMOBILE 


AMERICA’S OLDEST 


MOTOR CAR 


MANUFACTURER 
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Maybe it is because I am getting 
old or just getting over our twen- 
tieth birthday celebration, but from 
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ple of Jap cities 
because it brought an almost im- 
mediate end to a war we were all 
glad to get rid of. 

I found comfort, too, in the fact 
that only Britain and ourselves 
knew how to split an atom and 
therefore we had nothing much to 
worry about, so long as it took a 
couple of billion good American 
dollars to even get a toehold in 
the business. So you may imagine 
my utter dismay to receive from 
James H. McGraw jr., a fellow 
publisher of business papers in 
New York, a complete and tech- 
nical description of the atomic 
bomb which might well have been 
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lications in September issues, so 
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service department or a basement 
workroom at home, I see no reason 
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AUTOMOTIVE why you should not begin to learn 

4 OUR FIELD DEFINED the rudiments of this atom-splitting 

D Ay y Automotive: Self-propelling, hence, of, pertaining business. It seems to have great 
Ef to, or concerned with, vehicles or machines, as auto- | Possibilities! ‘a: 

7 mobiles, airplanes, or motorboats, that contain with- The thing I don’t like about this 

in themselves means of motion, control, & direction,|passing out promiscuously of the 

E iT as, automotive engineering.—Webster’s New Inter-|recipe for atom splitting is that 


I had the misfortune of sitting 
next to a technician in New York 
recently who had just returned 
from the Pacific war area. He 
amazed the group by describing 
the ingenuity and fine workman- 
ship on some of the Jap equipment. 
He said that within 60 days after 
the Japs had captured the first 
American-puiit radar, they were 
making a very good imitation that 
did the work. They built hundreds 
of airplane engines imitating our 
Pratt & Whitney and Wright mo- 
tors and copied successfully several 
German and English motors. He 
didn’t say tnat this equipment was 
superior to ours, but he did indi- 
cate they were well-built and serv- 


national Dictionary. 











Make Unions Responsible 


ABOR actions since V-J day seem to indicate that now is 

4 the time for Congress to review our entire labor legisla- 
tion with a view to making labor unions responsible for their 
acts—at least to the same extent that business is responsible 
for its acts. 


The case of Ford, where a few irresponsible labor agitators 
in a supplier plant force the closing of an entire manufactur- 
ing organization—and where the local union heads tell the 
head of the international union to go to hell—doesn’t fit in 
with the Administration’s program of making jobs for 
60,000,000 workers. 


When a union calls a strike—not against the company as 
in the Kelsey-Hayes Wheel Co. case, but against the action 
of the WLB because that body refused to reinstate four em- 
ployes that had been fired for cause—then it is time to give 
the solid substantial membership of the unions the voice 
which they have been lacking all during the war period. 

Certainly it is not in accord with the union membership, 
which wants to work and has a stake in seeing America get 
back into civilian production as quickly as possible, to con- 
done the wildcat type of strikes that are breaking out on 














First TIME eS 
IN Years! 


—In This Corner 


‘More Felicitations .... 


iceable. This recalled what a print- The views expressed in this column are those of our readers. 
ing press erector once told me. It Anonymous contributions will not be accepted but confidence will be | 


seems that Hoe shipped a single observed upon request. : 
rotary newspaper press to Tokyo. 
The next time this man was in the 
Japanese plant, there was a battery 
of five presses identical with the 
one built in America — and the 
Japs had built all of them. Per- 
haps you see now why the Mc- 
Graw reprint gave me a bad case 
of the jitters—in fact, this old 
typewriter is beginning to chatter 
in unison with my teeth, so I 
think it might be just as well to 
change the subject! 


9 


& 


mind if I let my hair down on tym 
occasion. Keep up the good we 
The paper today is more valuak 
than ever, and has more than jj 
tified its existence. 


Please give my kindest regan 
to John Munn and the rest of 
boys on the staff and in closing 
could not resist the temptation 
referring to our mutual and ~- 


Keep Up Good Work! 


Let me add my felicitations on 
your 20th aniversary to those of 
your host of friends throughout the 
nation in the automotive world, 
which you have served so well 
through the publication of Avto- 
MOTIVE News. As a subscriber, I 
caught up with my back issues last 
night, and that explains my belated 


= 





every hand. 


As long as they are no more out-of-pocket than their 
wages, this solid element may not wish to incur the antag- 
onism of the irresponsible minority. But if they faced a 
possibility that they, as members of the offending union, 
may have to pay their proportionate share of any damages 
that may accrue due to the action of their irresponsible lead- 
ers, these solid citizens would be careful to get level-headed 


conservative men in the head positions of their union. 


And labor needs level-headed action today, as it never 
needed it before, if it wishes to retain the gains it has made 


in wartime. 


NDICATIONS that labor harmony can be obtained on a 
f local basis, without the aid of the Great White Father in 
Washington, have been given since V-J Day in announce- 
ments involving two independents, Studebaker and Nash. 
Both of these manufacturers have their sights set on a place 


What About Detroit? 


among the leaders. 


From Indiana, home of Studebaker, came an announce- 
ment that through the good offices of the state government, 
manufacturers and union leaders had signed an agreement 


to work together for harmony and prosperity. 


And immediately after V-J Day, Nash officials at Kenosha 
and union leaders entered a pact stating that each side 
recognized its individual stake in prosperity as well as its 


responsibilities. 


Unions in other areas have shown that they realize they 
have a stake in reconversion. When are the union men in 


Detroit going to realize that the goal they are blocking is | 
their own goal, their own jobs, their own prosperity? 


* * * 


Some folks around Detroit begin 
to see the present strikes, which 
are, as of today, tying up Ford, 
Hudson and other manufacturing 
plants, as a possible blessing in 
disguise. They feel that the Amer- 
ican public is in no mood to have 
the production of their long-await- 
ed motor cars held up by wildcat 
strikes of a small minority of 
laborites in these factories. Labor 
has, for more than four years now, 
had a field day on wages, hours 
and working conditions—remember 
how the Chrysler Tank Arsenal 
was tied up by a strike of the 
testers who complained of too much 
dust on the track? Even Secretary 
of Labor Schwellenbach, in his 
Labor Day speech, indicated that 
President Truman’s administration 
does not intend to tolerate short- 
sighted labor dictation by labor 
leaders in this district. 

* ” * 


Actually only a small minority 
of our 130 million American citi- 
zens are members of the labor 
unions, although they sound-off 
most of the time as though they 
had a majority of the votes. The 
11 million boys returning to their 
homes are pretty sore about the 
strikes during their absence. 
Labor better get wise quickly or 
the atomic bomb of public opinion 
will blow their wartime controls 
to smithereens. You just wait and 


| see!—G.MLS. 


expressions to you. 


One could not fail to enjoy the 
thrill of the success of the publi- 
cation, especially having been 
among the first subscribers in the 
New York territory. My confidence, 
as well as my realization of the 
service that was able to be ren- 
dered through this medium 
prompted me to writing a bulletin 
on Sept. 9, 1925, advising the mem- 
bers of the Automotive Merchants’ 
Assn., which I served as you know 
as general manager for 20 years, of 
this publication. I can even feel 
the thrill of the response and how 
proud I was of the many subscrib- 
ers that were added to your list 
over the many years, ending with 
my resignation to connect myself 
with the contractors serving the 
Bureau of Yards and Docks of the 
United States Navy, early in 1942. 


You will be further interested to 
know I continued my subscription 
during that period and relied on 
AUTOMOTIVE News to keep me posted 
as to what was going on in the in- 
dustry, and particularly the dealer- 
ship body with which I was asso- 
ciated. 

This is but one of thousands of 
letters that I know you have re- 
ceived, but I thought you would not 


Coming Events 


OCTOBER 
5-16—Pittsburgh (William Penn Hotel). 
Pennsylvania Automotive Assn. an- 


11 
| nual convention. 


ceased friend, Chris Sinsabaug 
that he is not here with youg 
enjoy this 20th anniversary. s 
contribution to a great indus 

will long be remembered by @a 
host of friends that he made= 
Harry G. Brace, Providence, R. I. 
























Very Excellent 


Every once in a while I 
brought up short wondering a 
whether or not I am getting off 
of circulation. Reason: I if 
learned, last week, that you w 
celebrating the 20th anniversary 
the birth and progress of your vy, 
excellent Automotive News. I cdé@ 
gratulate you on that auspicic 
event. 


Good luck, and may the ene 
and pep keep increasing with yga 
circulation (of the paper, I m 
and I know the second 20 years 
just going to be “easy pickin’s” 
you.—EuGENE W. Lewis, presid 
Industrial National Bank, Detra 


ee. 


... Years Ago 


One Year Ago 
Sept. 11, 1944—U. S. acts to spg 
auto reconversion. ... DealerSiijie 
nore warnings on taking postv 
car orders. 
20 Years Ago 
Sept. 4-10, 1925—Upsurge in 
mand spurs Buick to 23,000 sca 
ule for September. Graf 
Bros. Motor Truck takes over 
cules Body. 
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OLDSMOBILE DEALERS WILL OFFER A CAR THAT’S 
NEW In APPEARANCE, NEW InN PERFORMANCE, 


: NEW InsIDE AND OUT! 


LDSMOBILE DEALERS are off to a head start in their 
postwar program. 


Their New 1946 Oldsmobile was the first of the postwar 
cars to be shown to the general public. And it’s a brand 
new car through and through. Its distinctive new styling is 
refreshingly different from any car that has ever been shown 
before. Its performance is the finest that Oldsmobile has ever 
built into an automobile. Its new engineering features make it 
even more reliable and longer-lived than the Oldsmobiles 
that have served so faithfully in the past. And the New General 
Motors Hydra-Matic Drive, offered in the 1946 Oldsmobile, 
is even smoother and more rugged than ever. 


In Detroit,and again in New York, where the New Oldsmobile 
has already been displayed, the crowds that came to see it were 
unanimous in their reaction. “When can we get them?” they 
all asked. And that question is being answered at Oldsmobile 
with swift preparations for the greatest volume of production 
in all Oldsmobile history. Oldsmobile Dealers are again find- 
ing ample evidence that they can always count on Oldsmobile. 


... Featuring the New and Finer 





GENERAL 
MOTORS. 


This fully automatic drive, which was pio- 
neered by Oldsmobile in 1940, now intro- 
duces important new wartime developments 
which have resulted from the widespread 
use of Hydra-Matic Drive in Army tanks. 
In the New Oldsmobile with Hydra-Matic 
Drive, there isn’t even a clutch pedal in the 







car. There is never any need for gear-shift- 
ing in forward speeds. You just step on 
the gas to go, and step on the brake to 
stop! That's the kind of drive that people 
are looking forward to—another big reason 
why dealers and owners alike are saying, 
"You can look to Olds for all that’s New!” 


OLDSMOBILE 


AMERICA’S OLDEST 


MOTOR 


CAR 


MANUFACTURER 
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Monthly Reports Resume .. . 


19 Million in 4 Years 


NEW YORK. Production of 
passenger car casings for the first 
half of 1945 totaled 10,020,817 units, 
according to the first report on 
automotive casing and inner tube 
output issued by the Rubber Man- 
ufacturers Assn. since the security 


blackout was imposed in March, 
1942. 

Only 950,412 casing units were in 
inventory during the first six 


months of this year, the associa- 
tion revealed. These figures com- 
pare with production of 29,040,711 
units in the first half of 1941, with 
5,365,459 units in inventory. 





In resuming its monthly reports, 
the association departs from _ its 

600 Control 

Statisticians 


Now Available 


DETROIT. — Six hundred Army 
Air Corps control statisticians— 
especially trained at the request 
of Gen. H. H. Arnold-—will soon be 
available to private industry for 
analysis, research, personnel, engi- 
neering and forecasting work. 

Capt. Edward M. Werbe, chief 
statistical control officer for the 
15th Air Force Service Command in 
Italy, told Avtomotive News last 
week that these officers are par- 
ticularly suited for the automotive 
industry. He said most of the offi- 
cers are graduates of a special Har- 
vard school set up at the request 
of Gen. Arnold after Pearl Harbor. 

As a result of this wartime ex- 
perience, Harvard is revamping its 


peacetime statistical school, he 
said. 

“These officers are not just ac- 
countants or controllers,” Capt. 


Werbe declared. “They are a sepa- 
rate department in themselves. 
They do not only gather statistics 
but also analyze and present data 
so that it can be easily assimilated. 
They reduce and control paper 
work to a minimum (for instance, 
240 basic reports in the Mediter- 
ranean theatre were reduced to 38 
basic reports). They design factual 
data reports so that they don’t 
need constant revisions. 

“These men are likewise experts 
in the operation of IBM machines 
and are capable of making special 


studies on personnel, supply and 
maintenance.” 
The officers average about 28 


years of age and would be most 
useful if used in groups of three 
or four as separate departments in 
the automotive business, Capt. 
Werbe believes. For further details 
contact Capt. Edward M. Werbe, 
Hq. Army Air Forces Ferrying 
Division, 309 Vine St., Cincinnati, O. 
‘“‘As a result of our ad in Automotive News, 
the Rolls-Royce was sold. I might add 
that we received 12 other inquiries about 
this car. Five of these from states other 
than North Carolina and seven from this 
state.’’ Thos. L. Black, manager, Pine- 
hurst Garage Company, Inc. (Chevrolet). 
Pinehurst, N. C. 
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MORE THAN 300 BOYS, dealers, newspapermen and guests attended the annual banquet tendered the American | 
Legion Junior Baseball team by Philadelphia Ford dealers. The City Trophy was presented by the Anderson Motor Car 
Co., whose manager, Charles W. Hallar, was cited for distinguished services for the past three years. Connie Mack, man- 
ager of the Athletics; Herb Pennock, manager of the Nationals, and George Ballus, state director of athletics, take an 
active interest in the boys’ teams. The Ford dealers committee included Hallar; Charles W. Schiele, Broad Motors; Myr- 
lin Janes, John F. Daly, Inc.; BR. Sternelle, Alvin Swenson, Inc.; R. Nittinger, Russell E, Nittinger, Inc., and Mrs. Harry 


K. Motz, secretary. 








‘the Auto-Lite Battery Corp. 


prewar formula to include a break- 
down of figures showing produc- 
tion in civilian passenger car, truck 
and bus casings and in_ tubes, 
President A. L. Viles pointed out. 


Outstanding fact disclosed in 
the tabulation of tire and tube 
data was the sharp change in the 
relationship of inventory to pro- 
duction for the six months end- 
ing in June, 1945, as compared 


with the first six peacetime 
months of 1941. 
At the same time, the report: 


reflects the vast increase in truck 
and bus tire production, stepped 


up by the industry to meet un- 
precedented military demand. 
Truck and bus tire production 


stood at 5,601,982 units for the six 
months ending June 30, 1941. 


Production in the first half of | 
1945 shows an increase of nearly | 
100 percent, with output estimated ; 
at 10,140,059 units, the association | 
noted. The truck and bus tire in- | 
ventory stood at 738,236 units for 
the first half of 1945, nearly a mil- 
lion units under 1941, when it was 
at 1,722,278 for the same period. 

Principal reason for the unusual- 
ly low inventory position is found 
in the fact that OPA was compelled 

to release tires more rapidly than 
they were being built during the 
war. Heaviest drain on the stock- 
pile occurred in 1942 and 1943, be- 
fore synthetic rubber became avail- 
able in quantity. 

“It must be borne in mind that |! 
the figures shown in this report | 
reflect the situation as it existed ' 
approximately 1% months before 
V-J Day,” Viles pointed out. 

“With the war behind us and the 
industry quickly converting to; 

peacetime production, there is, 
every indication that civilian pas- 
senger car tire supplies will in- 
crease rapidly.” 

The report covers only automo- 
tive pneumatic casings. It does not 
include any solid rubber tires or 
pneumatic tires for motorcycles, 
bicycles or for aviation, agricul- 
tural or industrial equipment. 


Auto-Lite Plans 


2 New Plants 


TOLEDO.—Plans for the con- 
struction of two new plants have 
been announced by Royce G. Mar- 
tin, president of Electric Auto-Lite 
Co. here. Construction in both in- 
stances will begin immediately and 
operation is expected to be under- 
way by the end of the year. 

A plant which will employ ap- 
proximately 1,000 will be  con- 
structed at Sharonville, O. The 
building will include over 250,000 
square feet. It will be operated in 
the postwar years by the Lamp 
division of Auto-Lite. 

The second plant will be erected 
at Vincennes, Ind. Between 300 and 
400 persons will be employed at this | 
plant, which will be operated by 
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What Are Individual’s Chances of Getting a New Car? 


| 
Auto Casing Output Off ge 
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ESSENTIAL DEMAND 


Average Car 8 Years Old 


Driven 56,000 


DETROIT.—The average mileage 
the nation’s automobiles have been 
driven is about 56,000 miles, while 
the average age of all cars still on 
the road is nearly eight years. 

These figures were disclosed to- 
day (Monday) in a report by R. L. 
Polk & Co. It was estimated that 
if the average car owner drives 
7,000 miles a year in a car averag- 
ing eight years of age, the average 
mileage on the speedometers of the 
nation’s cars is about 56,000 miles. 

As of July 1, 1944—the date 

of the first official tabulation of 
auto registrations since 1941 — 
Polk figures disclose the average 
age of passenger cars to be six 
years and nine months. Nearly 
6,000,000 of the 24,000,000 cars 
still operating are 10 years old or 
more, it was estimated. 

Oldest cars in the country are to 
be found in the Central West—the 
farm belt. In each of the seven 
states comprising the area the 
average car age was greater than 
715 years, according to car regis- 
trations. 

‘Youngest’ in Mid-Atlantic 

“Youngest” cars are in the mid- 
Atlantic states, due, it is believed. 
to the fact that western buyers 
during the past few years obtained 
an unusual supply of used cars 
from those states. More old cars, 
proportionately, probably were 
shipped out of the mid-Atlantic 
states, because of the tendency 
of owners to sell older cars first, 
thus leaving more new cars, statis- 
ticians surmised. 

For purposes of the study the 
nation was divided into eight zones. 





Va at 





Miles 


In average age there is a reason- 
able similarity among all states 
comprising each zone. 

In the three Pacific Coast 
states of California, Oregon and 
Washington the average age is 
almost exactly the same—seven 
years and three months. 

The “newest” cars in the coun- 
try, on July 1, 1944, were at Wash- 
ington, where the average age of 
District of Columbia autos was 
5.21 years, followed by Massachu- 
setts with an average age of 6.09 
years. 

Oldest cars in the nation were 
in Nebraska, with an average age 
of 8.23 years, the report shows. 

Best Trade-Ins in East 

On the basis of the study, the 
best trade-in markets for used cars 
will probably exist in the New 
England states and the mid-Atlan- 

jtic states, because newer cars there 
jwill command higher trade - in 
prices. The Central West will prob- 
ably contribute the greatest num- 
ber of “junkers”’—cars which will 
be scrapped on being traded in for 
newer cars. 

The calculations on age were 
based on the assumption that all 
cars are “born” on July 1 annu- 


Average Age of Passenger Cars 
“ ’ Based on Official Car Registrations as of July 1, 1944 
Compiled by Automotive Research Bureau, R. L. Polk & Company. Detroit 


New Mid- 
England Atlantic 


Zone Mid- 
West 
States 

Alabama 
Arizona 
Arkansas 
California 
Colorado.... 
Connecticut... . 
Delaware. . 
Dist. of Col. 
Florida 

Georgia 

Idaho 

Illinois 

Indiana 

Iowa 

Kansas 
Kentucky 
Louisiana 
Maine 
Maryland 
Massachusetts 
Michigan 
Minnesota 
Missjssippi 
Miss ouri 
Montana 
Nebraska 
Nevada 

New Hampshire 
New Jersey 

New Mexico 
New York b. 
N. Carolina 

N. Dakota 

Ohio 

Oklahoma 

Oregon 

Pennsylvania 6.29 
Rhode Island 6.43 

S. Carolina 

S. Dakota 

Tennessee 

Texas 

Utah 

Vermont toe 
Virginia 

Washington 

W. Virginia 

Wisconsin 7.56 
Wyoming 


Pu 


6.38 
6.39 
5.21 


6.38 
6.87 


6.94 
H.46 
6.09 
6.39 


Ss. 


AVERAGE —6.79 years 


PUBLIC DE co 





CHICAGO MOTOR CLUB 


ally. Thus, it was assumed 1992 


models were two years old on — 
July 1, 1944, regardless of when eo! 
they were produced. e 
It was pointed out that merely | 

adding another year to the total 

in order to bring the figures up to™ 

July 1, 1945, would be an inaccurate © 


measurement of average car age, re 
ng 


many cars went off the road duri 


the past year. 4 
As of V-J Day the average ai? 
of all passenger cars could perhaps” 


be estimated at close to eight year 
because of the _ proportionately 
more rapid disappearance of old= 
cars. The “average age” does nog 
increase a full year for a year o 
elapsed time. 
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Chicago in °46 Likely 
For NADA Convention 
WASHINGTON.—With the re- 
laxing of ODT restrictions ong 
the holding of conventions, offi- 
cials of the National Automobile 
Dealers Assn. will decide shortly @® 
just when a general meeting of | 
their organization will be feas- | 
ible. 2 
While no plans have been ~ 
made definitely, it is likely that 
the next NADA convention will 
be held in Chicago early in 1946 
if possible. This would complete 
the Chicago date that had to be ™ 
canceled this year. 
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with a factory program 
for universal service 
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Henry Ford long ago declared: “A sale 
does not complete the transaction be- 
tween us and the buyer, but establishes 
a new obligation on us to see that his 
car gives him service.” 

Early in its history the Ford Motor 
Company recognized the need for per- 
sonal service, precision tools and trained 
mechanics. From all over the world men 
came to the Ford plant and were trained 
in service methods. In a sense, they took 
back with them a part of the factory 
itself, methods as well as ideals, and 
Ford service became universal. 

Through the development of special- 
purpose tools and scientific methods, 
Ford was first to make it possible for 
dealers to give owners service that 
measured up to the standard of precision 
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built into the original car. Today 
Authorized Ford Service dealers every- 
where have at their command a complete 
line of factory-approved tools. These 
tools mean finer workmanship— greater 
economy for the car owner. Further- 
more, the Ford Motor Company continues 
to supervise the training of men who 
will use these tools. In a single year as 
many as 30,000 mechanics have received 
this training. 

Here is one more of the many impor- 
tant Ford “firsts”. It is paving extra 
rewards to owners now when present- 
day driving conditions call for better 
performance and longer life. 

“THE FORD SHOW” Singing stars, orchestra and chorus. Every 


Sunday, complete NBC network. 2:00 P.M., E.W.T., 1:00 P.M., C.W.T., 
12:00 M., M.W.T., 11:00 A.M., P.W.T. 


EXPECT THE “FIRSTS” FROM FORD! 
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Dodge Regional Chiefs Hear 
Plans to Expand Program 


DETROIT. — An expanding sales;ing. They were D. M. Beal, Dallas; 
and advertising promotion program |P, M. Dingman, Minneapolis; J. G. 
for Dodge was announced last week |Graham, Detroit; R. W. Peak, 
by Ed Quinn, new sales manager, | pittsburgh; D. B. Mooney, Syra- 
at a five-day meeting of Dodge|cuse, and L. P. Jones, Greensboro 
regional managers at the factory. All regions except Los Angeles 

L. F. Van Nortwick, newly ap-|and Seattle were represented at the 
pointed director of truck sales, de-|meeting. Besides the new man- 
clared that Dodge had been manu-|agers, these included: 


facturing 90 percent of its allotted) wT, May, regional manager, 


domestic truck quotas until labor|New york. and three members of 
‘ intervened. : ; , iat. DODGE REGIONAL MANAGERS and their staffs attended a five-day sales 
a = ‘ his staff, E. L. O'Donoghue, assist lanning session with home office executives at factory last week. Left to right, 

Addition of a Syracuse region|ant regional manager, P. W. Du-| front row (seated): P. W. Dubois, district manager, New York; D. M. Beal 
and reopening of the Minneapolis |bois, district manager, and Henry | regional —— Dallas; D. B. Mooney, regional manager, Syracuse; i. W. 


office and the Greensboro (N. C.)|C. Reife, district manager; K. A. a regional manager, St. Louis; John P. Mansfield, regional manager, 


SE 






































: . : . ° . | Kansas as Back row (seated): J. W. McLaughlin regional manager, Cin- 
regional office, which were closed |Ridenour, regional manager, Chi- | cinnati; W. Peek rogienel manager, Pittsburgh; C. A. Templeton, regional 
during the war, have expanded the | cago. manager, ‘ehitadeiphia M. Dingman, regional manager, Minneapolis; K. A. 

Ridenour, regional manager, Chicago, and J. G. Graham, regional manager, 


Dodge field organization to 2 John P. Mansfield, regional man- | Detroit. Standing: E. L. O'Donoghue, assistant regional manager, New York; 
ready for increased production o ager, Kansas City, and L. F. Des-|W. T. May, regional verfonal New York; T. J. McCarty, regional manager, 
1946 cars and trucks. mond, his assistant regional man- Atlanta; L. P. Jones, near onal manager, Greensboro, and N. M. Whipple, 
. h i 7.” Te regional manager, Boston; L. F. Desmond, assistant regional manager, Kansas 
Recent promotions brought sixjager; L. W. Neumann, regional City, and Henry C. Reife, Long Island district manager, New York. 
new regional managers to Che meet imianager, St. Lous; J. W. Mc-l|s 42 A||60!®™}UF!®!|UMM”.) cS ll 


> : . ; England farmers has been an- 
Laughlin, regional manager, Cin- m 
The Alstead Garage, Alstead, N.|cinnati; C. A. Templeton, regional 145 Ar y Trucks nounced by Office of Surplus 


H., operated for many years by|manager, Philadelphia; T. J. Mc- Property. 
George G. Benware has been sold|Carty, regional manager, Atlanta, Allotted to N.E. The trucks were sold to licensed 


to Frank Stanley, Charlestown,|and N. M. Whipple, regional man-| BOSTON.—Allocation of 145 addi- | dealers in critical agricultural areas 
N. H. ager, Boston. tional used Army trucks to New on Sept. 6 here. 


Cy, Paces 


WITH 


Mayari R 


Automotive equipment designed and built with 
Mayari R, Bethlehem’s high strength, low-alloy 
steel, is going places. Here are some reasons 
why: 


murtag filial 





DEAD WEIGHT REDUCED AS MUCH AS 40% 

One of Mayari R’s important properties is its high yield point 
—almost twice that of mild carbon steel. Hence it affords the 
necessary strength, with lighter sections. This feature alone makes 
. Mayari R worth thinking about. The weight saving— up to 40 per 
cent—that is made possible helps compensate for Mayari R's 
increased cost. Superior workability, easy weldability and feasi- 
bility of using it “as-rolled,” without heat-treatment— these make 
the finished job comparable in cost with mild carbon steel. 


CORROSION RESISTANCE INCREASED 


Mayari R’s resistance to atmospheric corrosion is two to four 
times that of copper-bearing steel, five to six times that of mild 
carbon steel. In addition, Mayari R possesses great resistance to 
abrasion, and to impact, even at sub-zero temperatures. Tests 
indicate Mayari R's superior ability to hold paint. What this all 
adds up to, of course, is lower depreciation and maintenance 
charges—substantial long-term economies. 





Send for illustrated catalog that will tell you more about 
Mayari R. Address the nearest Bethlehem district 
office, or Bethlehem Steel Company, Bethlehem, Pa. 





MayariR a 2Upii%..stnga..lnga lating 





+|pansion of peacetime economy. 








Truman Seeks 
Revisions in 


Taxes, Surplus 


WASHINGTON.—President Tru- 
man’s program for prosperity, laid 
before Congress last week, includes 
these points: 

TAXES—Because taxes will pla: 
a vital role in attaining a prosper- 
ous peace, the enactment of 
transitional tax bill to previde lim-= 
ited reductions for calendar 1946 is 
recommended. This should ai 
principally at removing barriers to 
speedy reconversion and to the ex- 

















A program will be ready soon for 
Congress, which later should giv 
consideration to modernization 
the federal tax structure. 


SURPLUS DISPOSAL — Disposi 
tion of war plants and equipment 
is of particular urgency, and the 
appointment of a single administra 
tor to replace the board of three 
would eliminate much confusion, 
Congress is urged to act on tha 
matter now. 

LABOR AND hay yyrmerrn 
welfare requires full productio ‘4 
during reconversion. To protect 
this requirement, the President wil 
soon call upon a conference o : 
labor and industry to work out an 5 
agreement minimizing labor dis@jaqe™ 
putes. 

This is neither the time for short : 
sighted management to seize uporhieee 
the chance to reduce wages and try 
to injure labor unions, nor is it th =— 
time for labor leaders to shirk thei — 
responsibility and permit wide- 
spread industrial strife. = 
Brownlee Resigns — 
As Bowles Aide 


WASHINGTON.—Price Adminis 
trator Chester Bowles announced 
last week that James F. Brownle 
has resigned as deputy adminis- 
trator for price on doctor’s order. 


Jerome M. Ney, director of th 
Consumer Goods Price division 
will succeed Brownlee. Geoffrey, 
Baker, director of the Food Price 
division, will work with Ney as 
associate deputy administrator fo 


- Tables 


(Continued from Page 1) 
from 2,457,084 to 2,461,549; Oregon, 
up 1,035 from 322,630 to 323,665, and 
Utah, up 1,813 from 116,692 
118,505. 


Migration of workers to war 
work centers, of course, accounted 
for the freak gains in the three 
states. An interesting point in Utal 
is that all in the Chrysler group, | 
Chrysler, De Soto, Dodge and Plym-, 
outh, gained while Ford dropped 
1,769 and Chevrolet 170. 


Buick gained 836, Cadillac 62 
Graham-Paige 329, Hudson gained 
335, Hupp lost 191, LaSalle gained 
43, Lincoln 57, Mercury 394, Nash 
lost 53, Packard gained 143, Pontiac 
709, Studebaker 401. 


In California, however, all activ 
GM makes gained, while losers in- 
cluded Chrysler, Ford, Graham 
Hupp, LaSalle, Nash, Studebake 
and Willys. Other gainers were De 
Soto, Dodge, Hudson, Lincoln, Mer, 
cury, Packard, Plymouth. 


In Oregon, gainers were Buick, 
Cadillac, Chevrolet, De Soto, Dodge 
Hudson, Lincoln, Mercury, Nash, 
Oldsmobile, Packard, Plymouth, 
Pontiac, Studebaker. Losers werd 
Chrysler, Ford, Graham, Hupp, La 
Salle, and Willys. 


























































Dominion May Buy 


Regina GM Plant 

REGINA, Sask. — The city of 
Regina will shortly make repre 
sentations to the Dominion Gov- 
ernment to buy the General Mo- 
tors of Canada, Ltd., plant herd 
for conversion into a permanent 
ordnance and maintenance depot 
for Western Canada. 


Such a depot would provide 
work for 300 to 500 persons alj 
year and would be used to store 
military cars, trucks, guns and 
other equipment. It would be usec 
to service army equipment, and 
serve the prairie province and pos- 
sibly British Columbia. 












































Buy War anes and Stamps—crush th 
Axis. 
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By means of a recently perfected device, it 1s now possible to take photographs through the pertscope of a submerged 
submarine — thus permitting the commander and crew to produce factual evidence of ships sunk or damaged. 


A BOY and his READING 
made this picture possible 


Seen through the periscope of an American submarine, 
another Jap vessel plunges to its doom—another ray of Jap 
hope was snuffed out in oblivion.... 


Since Pearl Harbor, 5,225,000 tons of Jap shipping 
were sent to Davey Jones’ locker by American under- 
seas assault. This figure gives a mere hint of an epic of 
the sea, the full story of which is only now beginning 
to be told. 


This potent weapon of war (and instrument of peace- 
time salvage and scientific research) first took practical 
form in the brain of a red-headed American schoolboy. 


Simon Lake distinguished himself in school mainly by 
his mischief. But he was a born inventor, and he loved 
to read. And as a direct result of his reading, he devised 
the first submarine to operate successfully in the open 
sea. In his autobiography, he said: 


“Jules Verne was, if a sense, the director-general of my life. 
When I was not more than ten or eleven years old I read his 
Twenty Thousand Leagues under the Sea and my young imagination 
was fired. I began to dream of making voyages under the waters.” 


«.,..1 began to read everything which might have a bearing 
on the problems attending my purposed penetration of the 
depths of the sea.” 


In 1897, Simon Lake saw his dream come true with the 


launching of the Argonaut, the original even-keel type of under- 
seas craft...and hence the ancestor of all the submarines in the 
sea today! 


Reading Makes History 


With Simon Lake, as with so many who have shaped the course 
of human events, reading was the spark which lit the flame of 
accomplishment. 


Why has reading occupied this unique position in the lives of 
so many of history’s great? Because knowledge is power, and 
only by reading can knowledge be absorbed in full depth and 
detail. It is the impression value of what one sees that registers 
indelibly and is never forgotten. 


This significant experience is enjoyed at its richest and most 
varied best in the pages of The American Weekly. For here, bril- 
liantly reported, is an unparalleled presentation of life as it is 
lived today ...the ebb and flow of human passion and conflict... 
the drama of man’s wisdom and folly, his frivolities and enthusi- 


HE 


Greatest 
Circulation 


in the World 


MAIN OFFICE 


BRANCH OFFICES 5 Wrmthrop Sa., Boston 


Hanna Bidg., Cleveland 15 « 


)« Arcade Bide el 
General Motors Bidg., Detro:t 2 + Edtson Bldg, Los Angeles i3 + 


asms and devotions, his high achievements and tragic inadequa- 
cies and failures. Here are science, art, literature ... psychology 
... history ... the whole exciting record of human progress. 


The accuracy and authenticity of these articles, many of which 
are used in the classrooms of schools and colleges, is attested 
by the fact that in the January 7, 1945 issue of The American Weekly 
Simon Lake himself contributed the article entitled, “* Undersea 
Jeeps,” and that shortly before his death he wrote the article, 
“Benign Future of the Submarine,’’ which was published in the 
September 9, 1945 issue. 

The American Weekly is distributed through a group of great 
Sunday newspapers and read by the men, women and young 
people in more than 8,000,000 homes from coast to coast. 
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The manufacturer who associates his product and com- 
pany name with this influence is tying in with the greatest 
known force in advertising. 


MERICAN 
\\/EEKLY 


959 EIGHTH AVENUE, NEW YORK 19, N. ¥ 


St. Lowis 1 © Hearst Bldg., Chica 
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Olds, Ford Plan 


Chicago Showings 
Later ‘This Month 


CHICAGO. — Oldsmobile 
announced last week that its new 
60, 70 and 90 series models for 
1946, along with its new station 
wagon, will be publicly exhibited 
from Sept. 16 to 30 at the Drake 
hotel. 

By way of providing contrast, the 
first Oldsmobile ever built will be 
displayed at the show. 

Reopening the South Shore Cadil- 
lac branch salesroom, shut down 
for the duration, was announced. 
The showrocem will feature both 
Cadillac and Oldsmobile cars. 


Meanwhile, delivery of the first 
new Fords in Chicago is anticipated 
within the next week to 10 days. 
They will go on display for dealers 
at the Torrence Ave. branch build- 
ing. 

Employment at the Chicago as- 
sembly plant of Ford will clim 
monthly from its present level of 
1200 to a peak of about 4,000 work- 
ers, as compared with 3,000 before 
the war, Earl Zweifel, assistant 
branch manager, announced. 


MORNING 
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HERE IS a view of the new 1946 Nash ‘‘600”’ front end suspension. 


Harrison Will Run 


Syracuse Plant 


LOCKPORT, N. Y. — Harrison 
Radiator division of General Mo- 
tors Corp., which operates a large 
plant here, will take over operation 
of General Motors’ plant in Syra- 
cuse, now being operated by the 
corporation’s Brown - Lipe - Chapin 
division. 

Harrison Radiator executives de- 
clined to comment immediately on 
the announcement which said the 
Harrison division will produce car 
heaters, defrosters and_ similar 


products. Bumper guards, hub caps, 
grilles and similar products pro- 
duced by Brown-Lipe-Chapin be- 
fore the war will be manufactured 
in a new manufacturing plant to 
be built by General Motors in 
Elyria, O. 


API Sets fee. Parley 


Pending ODT Action 
NEW YORK. — Tentative plans 
have been made by the American 
Petroleum Institute for holding its 
annual convention at Chicago on 
Nov. 12 to 16, unless ODT regula- 
tions banning such meetings are 
maintained after that date. 


Nash Improvements 


“600,” 


Ambassador Embody 100 New Features; 


Both Engines Stepped Up 


DETROIT. — More than 100 im- 
provements will be embodied in 
the new 1946 low priced Nash 600 
and the medium priced Ambassa- 
dor, it was announced last week 
by H. C. Doss, vice-president and 
general sales manager of Nash 
Motors. The new cars will be com- 
ing off the assembly lines in lim- 
ited production within a month, 
he said. 

Engines -in both models have 
been stepped up in power, the 600 
from 76 to 82 and the Ambassador 
from 105 to 112. 

Major change in the 600 is the 
adoption of parallel arm -type 
front wheel suspension, similar 
to that used on the Ambassador, 
to replace the form of knee- 
action formerly employed. The 
coil spring suspension at the 
rear remains unchanged. 

Taking advantage of the “unit- 
ized” body construction on the 
600, the front suspension is treat- 
ed as a self-contained subassem- 


SOMEBODY 18 GOING TOSELLL 
4 HELLUVA LOT OF CARS 1N 


NEW OALEANS 
by Advertising in 


THE TIMES-PICAYUNE and NEW ORLEANS STATES 


© 


EVENING 


* 


Representative JANN & KELLEY, Ine. 


SUNDAY 


bly, attached directly to the a 


structure by four rubber-encased 
fastenings. The entire assembly 


can be removed readily for ‘ded 
placement or repair. 

One feature of the suspension is 
use of the kingpin as the on ged 
tion between the upper and lower 
supporting arms. The top and bot- 
tom bearing points of the kingpin 
are much father apart than is 
conventional practice. 

Front suspension on the Ambas- 
sador remains the same, except 
for some detail changes. The in 
ner lower arm bearings now are 
of threaded type, sealed and lubri- 
cated, replacing the rubber bush 
ings formerly used. The front ends 
of the frame are reinforced t 
offer greater rigidity and lastin 
alignment. 

Engines on both models have re 
ceived considerable attention by 
refining construction detail, offer- 
ing increased output and bette 
performance. 

The 600 is L-head, six-cylinder, 
three and one-eighth-inch bore b 
three and three - quarters -inch 
stroke, 172.6 cubic inch displace- 
ment, rated 82 horsepower at 3,800 
rpm. The engine has a new com- 
bustion chamber form; intake and 
manifolds and valve passages have 
been modified to assure uniform 
distribution of mixture to the cyl 
inders. 

The intake manifold floor is 
now level so liquid fuel will not 
be trapped below the valves. In- 
take valves are one-eighth of an 
inch larger in diameter, permitting 
better “breathing.” Better cooling 
of exhaust valves is obtained b 
circulating water completely © 
around the valve seats. Valve ac-_ 
tion is quieter because of the long 
er guides, accurate positioning of 
the valve springs and and improv- 
ed parallelism of valve spring 
faces when compressed. 


The Ambassador engine is six- 
cylinder, valve-in-head type, 
three and _ three-eighths-inch 
bore by four and three-eighths- 
inch stroke, rated 112 horsepow- 
er at 3,600 rpm. Improvement in 
output and performance is cred- 
ited to many detail changes in- 
cluding a new combustion cham- 
ber with a 6.8-to-1 compression 
ratio. 

Other improvements are: bette 
cooling around spark plugs, ex- 
haust valves, and better mixture 

temperature control; improved 
valve port and intake manifold de- 
sign by streamlining; better valve 
rocker arm ratio. . 

Transmission and clutch action 
have been improved on both mod-@ 

els. Smoother engagement without 
sacrifice of life is afforded by the 
use of different types of clutch 
facings on each side of the clutch 
disc. Chassis details also have 
been given special treatment in 
the interest of longer life and 
easier servicing. The rear axle has 
a new seal and drain at the wheel 
bearings to prevent oil leakage in- 
to the brake drums. The roller- 
type steering gear on the “600” is 
securely attached to the body. 

Nash also has a built-in condi 
tioned air ventilating system. This 
filters and dries the air before it 
enters the body. It can be used in 
summer to keep out bugs, dust 
and rain. In winter an adjustable 
thermostat automatically controls 
the temperature of the air to suit 
the occupants. 


Truck, Trailer Builders 


Still Must Report 

WASHINGTON. — Truck and 
truck-trailer manufacturers 
were reminded last week by 
WPEB that although restrictions 
on quantities and types of items 
have been removed, producers 
are still required to report on 
production. 

In a letter to manufacturers, 
WPB called attention to the 
importance of the reports show- 
ing actual production and of 
forecasts reflecting actual 
planned production based on 
suppliers’ promises as well as 
the producer’s own production 
ability. 
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5300.000,000.00 WORTH OF 


AUTOMOTIVE PARTS 


Available NOW for immediate delivery to 


DEALERS - DISTRIBUTORS - SERVICEAGARAGES 
FLEET OPERATORS 


on READ THIS CAREFULEY? | i tetis youwhat we 


have to sell, method under which we sell, and how you can qualify for buying. 


PARTS FOR ALL CARS AND TRUCKS 


We have parts for practically every make and type standard car and truck manufactured in the U. S. 
since and including 1939. Every part from a cotter pin to an engine. Blocks, transmissions, axles, 


differentials, spark plugs, etc. If it is a part of an automobile or truck we have it for sale. 


NEW SALES METHOD 
Effective September 10, 1945 all new 
automotive parts are sold on a stand- 
ard price list basis instead of on a 


WE PAY SHIPPING COSTS 
Full freight allowed everywhere in the U. S. 


MINIMUM ORDER 


To limit handling costs, the minimum order for parts we 


bid basis. can accept is $500.00 NET (after your discount is de- 


TERMS 
No deposit required. All sales handled 
on 30-day payment basis. 


ducted). It is anticipated that small dealers who cannot use 
the minimum quantity of parts will be serviced by their 
distributors. 


How to qualify 


We have sent to our entire list of distributors, dealers, service garages, fleet op- 
erators, a complete broadside together with a qualification blank. If you have not 
received this notice write your regional office. Trade discounts apply at all levels. 


e Do NOT CALL or PHONE your local surplus property regional office. 
Our staff workers can handle applications quicker and more efficiently by 


mail than any other method. PLEASE COOPERATE. 


OFFICE OF SURPLUS PROPERTY 
DEPARTMENT OF COMMERCE 
AUTOMOTIVE DIVISION 


Firms in Connecticut, Maine, Massachusetts, New Hamp- 
shire, Vermont or Rhode Island write—600 WASHING- 
TON ST., BOSTON 11, MASS. 


Firms in New York or New Jersey write—6lst FLOOR, 
EMPIRE STATE BLDG., NEW YORK 1, N. Y. 


Firms in District of Columbia, Delaware, Pennsylvania, 
Maryland or Virginia writ——LAFAYETTE BLDG., Sth 
AND CHESTNUT STREET, PHILADELPHIA, PA. 


Firms in Indiana, Kentucky, Ohio, or West Virginia write 


—704 RACE STREET, CINCINNATI 2, OHIO. 


Firms in Illinois, Michigan, North Dakota. South Dakota, 
Minnesota or Wisconsin write—209 S. LASALLE 
STREET, CHICAGO 4, ILL. 


Firms in Alabama, Florida, Georgia, Mississippi, North 
Carolina, South Carolina or Tennessee write—105 PRYOR 
STREET, N. E., ATLANTA 3, GA. 


Firms in Louisiana, Texas, Arkansas or Oklahoma write— 


P. O. BOX 1407, FORT WORTH 1, TEXAS. 


Firms in Iowa, Kansas, Missouri or Nebraska write—2605 


WALNUT STREET, KANSAS CITY 8, MISSOURI. 


Firms in New Mexico, Utah, Colorado or Wyoming write 


—1030 - 15th STREET, DENVER 2, COLORADO. 


Firms in California, Arizona or Nevada write—30 VAN 
NESS AVENUE, SAN FRANCISCO 2, CALIF. 


Firms in Oregon, Montana, Idaho or Washington write— 
2005 FIFTH AVENUE, SEATTLE 1, WASHINGTON. 
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new building which will house| board and inboard motors, marine 
* Belle Isle Motors (Plymouth-De-| motors, boat repair, refinishing 
Dealer Doings Soto). and’ calling. 
The structure will be situated; Warehouse space for winter 
on Ponce de Leon Ave. at Mar-|storage is available as are facili- 
Dealerships \tetail sales in Minneapolis for 24/shall St. A. L. Belle Isle, who/|ties for the transportation of boats 
> pansy —_ : . P years. heads the new agency, said the|to and from lake resorts. 
Change Hands in Gastonia Lundberg has keased the building | building would be one-story high SE gt ao 
E. D. Craig, former Gastonia |at 1301 Nicollet Ave., built origi-| and 60 by 100 feet in dimensions. |Edwards Announces Plans 
(N.C.) dealer for Ford, has taken |nally for auto sales and service,| Cost is estimated at approximate- 


on the Studebaker dealership for/from Pomeroy. Appointment of | ly $60,000. For New Building 
the Gastonia territory. Lundberg will mark the end of re- .. S J. M. Edwards, general mana- 
The Gastonia Ford dealership |tail sales activities for Northwest |[/nijvyersal Sales & Service om pS Re “7 i. ahs 
> ° sh. P iy " i 
Ciain, of Charlotte, No. pn pe sae * 26 ®@ Expands in Calgary plans for the construction of a 
purchased a site on Oakland street Buick Distributor in Minn Universal Sales & Service, Cal-| new home for the company. 
where he plans to erect a new a a - . gary, Alberta, is now occupying 4| Bdwards said that the new 
plant. To Be Appliance Jobber modern building at 5th Ave. and| building will be one of the most 
* * *# W. R. Stephens Co., Buick dis- v & oa is owned by | modern a sales a 
° tributor in Minneapolis, has entered sil V. French. — ice plants in this section o e 
Nash Establishes Outlet the wholesale cleatvionl appliance} Under its expansion, the com-| south. 
In Minneapolis Loop field with the formation of the| pany is equipped to service all * 6 @ 
Establishment of a new down-|Northwest Distributing Co. makes of cars and acre Sg the Bush, S. A., Ford Dealer 
town Nash dealership in Minneap-| A complete line of home appli-| atest types - ee In Mexi Clty. Exnands 
olis, to be called Nash Minneapolis | ances, fans, radios and stokers will nm Mexico uty pa 
Co., has been announced by Emery |be distributed to 250 dealers in| Kaufman Adds Department In a step designed to meet the 
F. Pomeroy, president of North-|Minnesota, western Wisconsin, To S ° Boats tremendously increasing demand in 
west Nash Co., distributor of Nash | North Dakota and South Dakota. a oe Mexico for American cars, Bush, S. 
cars and parts throughout the * * * Kaufman Buick Co., Spokane,/A., one of Mexico City’s biggest 
Northwest. Belle Isle Dealership Wash., has added another com-|dealerships, is constructing a large 


Head of the new firm will be plete department to their service|branch office in the suburb of 


Under Construction in Ga. facilities in a marine boat and |Tacubaya 
f rg, manager ; ie b L , ce 
rag oA one Nosh Co's retail ‘di Work has been started in De-|boat maintenance unit, including| The cornerstone of the building 
vision, who has been active in Nash catur, Ga., on construction of a complete reconditioning of all out- was laid by Benjamin Kopf, gen- 





i t takes brains to make brawn such as this... to make the Macks, the 
Autocars, the Chevrolets, Diamond T’s, Dodges, the Federals, Fords, G.M.’s, 
Internationals, the Studebakers, the Whites, you see lined up ready for 


another load. 


So you'll find in those 11 truck manufacturers 246 Business Week 
subscribers, 723 pass-along readers ...management-men who know from 
experience where to turn for factual reporting and intelligent interpretation 


on which to base business decisions. 


This magazine isn’t made for dilettante duty. It’s made for the heavy duty of 
decision-making men. So, wherever you find management-men, you'll find, 


Business Week... at work! 










You have many things to say to management-men 





























































eral manager of the Ford Motor 
Co. of Mexico, at a ceremony Ot aeetin 
tended by many leaders of the loca 
industry. yee 


Heaston Buys Property 


In Albuquerque, N. M. 

Joe Heaston Motor Co. (Ford) 
Albuquerque, N.M., has purchase 
the building and property which 
has been leased to the dealershi 
during the war. The purchase 
price was reported to be $80,000. : 

Heaston said remodeling of thon" 
show room, parts department, and 
offices is under way. The sale in- 
volved one of the larger downtow or 
tracts, 142 feet by 225 feet. 

* = * e—-* 
Fargo Ford Dealer 


Gets New Quarters 


W. W. Wallwork, Fargo-Moor- 
head Ford dealer, has coal “ 











the Fleck - Chevrolet - Buick com 
pany’s building in Fargo, N. D., 
and will locate his Fargo Ford 
Mercury, Lincoln dealerships thereon 
He plans to build a 100 by 140 
foot addition on the west end as@>aqe@® 
soon as possible. 
He also purchased the Stock 
Yards garage at West Fargo, wit 
all equipment, stock of tires, and ‘ 
accessories from the Fleck organ- j 
ization. 6-8 ; 
The business of the Fleck, Chev- : 
rolet-Buick Co. as automobile deal- , 
ers, is being liquidated and an one y 
nouncement of the home of a new 
Chevrolet-Buick dealership will b 
made later. Wallwork announced 
the appointment of Clifford H.. | 
Overvold, formerly sales manager Qj 
to be general manager of the Far- 


go Wallwork business. 
a * * 


Ark. Trio Files Articles g 
For 5 Parts Outlets . = 


Guy M. Thompson, of Paragould, 
Ark., and J. A. Thompson sr. and 
J. A. Thompson jr., both of Searcy, 
Ark., have filed articles of incor- 
poration at the Arkansas secreta 
of state’s office to establish retail 
outlets for auto and airplane parts 
at El Dorado, Searcy, Paragould 
and Newpork, Ark., and Sikeston, 
Mo. : 

Most of the articles designed thé 
businesses as the Southern Auto 
Stores. Others will be Standard 
Generator Service Warehouse, Inc.} 
and the Southern Auto Supply Co. 
of Paragould. : 

* 
















a 





* * 


New Outlets for Willys 


Are Signed Up in Oregon 
Edward E. Cohen and Neil New- 
house, of Cohen Motor Co., hav@jiee 
recently completed a tour of 
southern Oregon signing up deal- 
ers for Willys-Overland products 
The new utility jeeps have arrived 
and many orders are now beingg 
placed with the new Portland con- 
cern. é 
Willys headquarters have beer 
established in Salem, Klamath 
Falls, Lakeview, Burns, Longview, 
Wash., and the Hollywood distric 
in Portland. Plans call for 40 
dealer outlets. 
* 
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Va. Dealer Chartered 


Old Dominion Motors, Inc., Al. 
exandria, Va., has been chartered 
with authorized capital of $100,000, 
to deal in motor and other ve 
hicles. A. C. Slagle is president. 

s 2 * 


Way Motor Builds 


A $38,000 one-story brick and 
cement-block building for P. W! 
Way Motor Co. has brought the 
removal of a large willow-tree, one 
of the community’s oldest land- 
marks. Work on the building will 


be finished Oct. 1. 
= s 3 


























Bells to Open Soon 


H. F. Bell and F. L. Bell are 
erecting a building 75 by 90 feet in 
Americus, Ga., to be used as a ga 
rage and salesroom. They have se- 
cured the franchise for Studebaker 
cars, and hope to be open for busi 
ness in about 60 days. 

* * * 























Universal Opens 
Universal Sales and Service have 
opened their new premises a@ 
Fifth Ave. and First St. West, 
Calgary, Alberta. 
* s v 


New Studebaker Dealer 


Charles Hatch, of Miles Cit; 
Mont., has taken on the Stude- 
baker line and will greatly im- 
prove his property for the postwa: 
period. 
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HERE IN THE 


GREAT CHICAGO AREA 
WY? 


Compact, easily accessible to salesmen and factory shipments, the strategic 
$4,496,734,000 Chicago market is ideally located at the heart of America. 
Here is a market fortified by diversified income and billions in savings—a 
market famous for its responsiveness to advertising and its record-breaking 
volume buying. 





















With its tremendous pent-up demand for autos, washing ma- 
chines, refrigerators and “big unit’ products generally, the 
Chicago market offers enough business to take the entire out- 
put of many manufacturers. Get set today for your full share 
of the first post-war selling. 





Build solidly for a continuing, profitable operation. Do it 
through a specific sales program based on the findings of an 
auto and household appliance investigation among consumers 
and dealers . .. a survey conducted by the Chicago Tribune 
and now ready for your study and use. 


and get set for a 
BUYER’S MARKET... 





You can do all this at one low cost tgsaugh a single advertising 
medium—the Chicago Tribune, bougff read and bought from 
as is no other medium in the Chicago aréa. One out of every 3 
families in 756 cities and towns of 1,000 or more population 


in this market reads the Tribune on weekdays—on Sundays, 
practically every other family. And only the Tribune gives you 
a choice of monoroto, coloroto, comicolor, newsprint color, or 
black and white—at one of the lowest milline rates in the 


country. 
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To get the pertinen ee Advertising, 
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Easing of Regulation W 
Demanded to Aid Vets 


NEW YORK.-—-Immediate modi- 
fication of Federal Reserve Regula- 
tion W, restricting consumer credit, 
to prevent “undue hardships to vet- 
erans,” has been advocated by Carl 
M. Flora, vice-president of the 
First Wisconsin National Bank, 
Milwaukee, and chairman of the 
Consumer Credit committee of the 
American Bankers Assn. 

Numerous instances already have 
been reported, he said, where re 
turning veterans have been pre 
vented from securing necessary 
credit for their rehabilitation in 
civilian life. 

Flora cited as one example the 
case of a returned chaplain who 
needed an auto to take up his work 
in a rural church and who was 
prevented from buying one because 
he could not meet the terms re- 
quired by the regulation. 

Pointing out that veterans have 
considerable expense in returning 
to civilian life, particularly if they 
are married, he mentioned another 
instance where a veteran went to 
his banker to borrow funds for 


U 


ship Cin 


“ r will 


buying furniture and home equip- 
ment, but was unable to secure 
credit under the mandatory terms 
imposed by Regulation W. 

“Most veterans have not had op- 
|portunity to accumulate substan- 
\tial savings during the war,” Flora 
jsaid, “and it is unfair that they 
ishould be prevented by arbitrary 
regulations from obtaining credit 
jon a sound and reasonable basis. 
| “I believe that Regulation W 
jshould be gradually relaxed in rela- 
jtion to the production of consumer 
|durable goods, and the availability 
of labor and materials for home 
repairs. It should immediately be 
modified to prevent undue hardship 
to veterans. 

“The emergency for which the 
regulation was created will cease 
to exist when production of con- 
sumer durable goods is sufficient 
to meet the demand, and it should 
then be eliminated.” 

Noting the possibility that legis- 
lation may be sought to give the 
executive branch of the government 
permanent peacetime power to con- 


SB: 


/ 


In herd 


the new cars LOOK like?” 


public is asking. 


“Where will 


the new cars COME FROM?” 


the cry in automotive centers. 


Reconversion 


has become a fact, but it’s still far 


from being a reality to most of the public. And just 
as auto manufacturers are planning to make the 
most of limited material, strategic FACTS dictate the 
need for “Smart Dollars” in stretching limited ad- 
vertising budgets. 

Redbook’s NATIONAL SHOW for 


$37,200 a year complete! A show that reaches a 


So consider 


cohesive and important audience of 1,500,000 
families who enjoy good reading. Here's a literate, 
thinking group who not only feast their eyes on 


automotive illustrations, but read and are influenced 


“WHAT DOES the postwar future 
hold for me?”’ muses Rosemarie Conk- 
lin as she looks into this ball made of 
Kriston, a new plastic which can be 
made transparent, just announced by 
B. F. Goodrich Chemical Co., Cleveland. 
trol consumer credit, Flora quoted 
Rep. J. Percy Priest of Tennessee 
as saying that “some time within 
the next few months Congress will 
be asked for legislation to perpetu- 
ate forever the war emergency 
power of the Federal Reserve sys- 
tem to regulate credit terms.” 


why cant we 
othe ? 


2 Categories Set Up... 


Canadian Truck Sales 


Go on Priority Basis 


MONTREAL.—Hon. C. D. Howe, 
minister of munitions and supply, 
announced a new truck rationing 
|system last week under which deal- 
ers in new trucks will be allowed 
to distribute them on the basis of 
priority certificates issued by tire 
rationing officers. 

Effective Sept. 1, the new order 
replaces the system in effect since 
1942 under which purchasers were 
required to apply directly to the 
motor vehicle controller for per- 
mits to buy new trucks. 

Two general priority categories 
are established under the order, 
designed to decentralize adminis- 
tration and speed up the distribu- 
tion of new trucks, which from 
now on will come into dealers’ 
hands at an accelerated rate. 

The two new priority categories 
will be known as classes A and B. 

Class A certificates will be issued 
for the following purposes: 


and convinced by your claims and promises. 
In truth — it takes “Smart Dollars” to OUTSMART 


instead of OUTSPEND competition. 


Redbook claims of distinction: 


So consider these 


@ Redbook buyers pay 25¢ an issue — buy to read! 


Compare this price against the cost of newspapers 


and most other magazines. (5¢-10¢-etc. ) 


@ High editorial percentage creates cover-to-cover 


interest. And this is sustained interest, never 


sacrificed to accommodate paper-rationed adver- 


tising in place of editorial content. 


@ Monthly issues guarantee longer life. 


@ Reader research assures constant appeal. 


Even though Redbook space is sold out at the 


moment, it is not too soon to make plans for the 


day when space is available. 


To Nearly 1/5 of America 
— your audience 


Redbook, Cosmopolitan, and Amer- 
ican, THE 6 MILLION FAMILY MAR- 
KET, reach almost six million homes 

approximately one out of every five 
in the United States. And a full page 
in every issue of all 3 magazines costs 
only $160,000 «@ year! 


Ambulance and funeral services; gy } 
firefighting services; jumbering, Om 
mail, express and freight a erent : 
public garbage disposal and other @® * 
public sanitation services; no 
police services; transportation of | 
materials and supplies in the con- @iggar™ 
struction of houses; trucking serv- % 
ices (licensed public service ve- . = 
hicles). 6" 
Wholesale and retail delivery ; 
fuel and ice; wholesale delivery o en 
dairy, food and petroleum prod- - 
ucts; dominion, provincial an 
municipal governments; manu ac- Gee 
turing or furnishing supplies for 
the armed services subject to cer- 
tification by the government, offi- @& 
cial having jurisdiction over such ~~ 
production or supply; utilities — 
light, heat, power, telephone, tele- Gag" 
graphic, street railway and other 
public transportation services. 


Class B certificates will be issued e— : 
for the following purposes: ; 

Delivery of petroleum products an 
to consumers engaged in food or 
lumber production; production on a 
transportation of primary products Ga 
of farm, forest, fishery and mine, 
except retail deliveries; prospecting 
for metals, oil and natural gas : 
subject, to written certification by ~~ 
an officer of the department of the ge 
dominion or provincial government * , 
having jurisdiction; and certain | 
repair services, namely, automotive @= 
(towing and service trucks), build- ; 
ing repairs, electrical, plumbing, 
heating and refrigeration services. 

A discharged member of the arm- 
ed forces, who owned and operated 
a truck prior to his enlistment and 
sold it on enlistment and who re- 
quires a truck to rehabilitate him- 
self in his former business, is in- 
cluded among those eligible for 
class B priority. 

In making the announcement, 
Howe emphasized that the new 
order does not preclude the pur- 
chase of trucks for purposes 
other than those listed in the two 
categories. 

Provision is made that there 

should be no discrimination as be- 
tween priority certificate holders. 
If a dealer has more than one 
class A certificate on hand, the 
first such certificate placed with 
him must receive first attention. 
The same applies in the case of 
class B priority orders. 

Special forms are being dis- 
tributed to tire rationing officers 
for completion by consumers apply- 
ing for priority listing. A consumer 
will be entitled to a priority certi- 
ficate only if he establishes his need 
for a truck in his business. He must 
also satisfy the tire rationing of- 
ficer that he has not disposed of a 
serviceable truck in order to quali- 
fy for a new one. 

After receiving a priority certi- 
ficate, the consumer must place it 
in the hands of a dealer within 10 
days of issuance and must accept 
the first truck which fills his re- 
quirements; otherwise he forfeits 
his priority certificate. 

The order also stipulates that any 
person, who has acquired a new 
truck through the use of a priority 
certificate, must not sell or other- 
wise dispose of the vehicle within 
six months from the date of acqui- 
sition, except under permit from 
the motor vehicle controller. 


Uniform Gas Tax 


Weighed in West 


DENVER.—Representatives of 13 
western and midwestern states con- 
vened here last week to consider 
establishment of uniform state laws 
and regulations for motor fuel tax- 
ation. 

Albert F. Cruse, Colorado direc- 
tor of revenue, and other state 
officials met with the group. Sug- 
gestions were made for interchange 
of plans for new legislation. 


Relicensing Seen in N. C. 


RALEIGH, N. C. The next=> 
North Carolina general assembly is 
expected to pass a 'aw requiring 
the reissuance of drivers’ licenses 
to all motor vehicle operators, ac- 
cording to a spokesman in the 
State Motor Vehicle department. 
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The package is heavy with great sales 
responsibility: 


Much of our hope for maintaining 
the high production and employment 
levels necessary after the war, rests on 
your ability to generate the increased 
sales—at lower costs and with greater 
efficiency than ever before. 


If we may, that’s where Hearst Adver- 
tising Service would like to help in 
every way possible. 


The H-A-S man is more than a space 


representative laying before you the 
value of his newspaper. 


He is a man who has made a specialty 


® 


HEARST A 
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of providing selling information in ten 
key markets of this country—a man who 
can give you a sound analysis of these 
markets —a man who can talk with 
you in sales terms that make sales sense. 






CALL THE 
H-A-S MAN 


Just drop us a note saying, 
“I'm interested in your 







market information on 






(name your type of product).”’ 















HERBERT W. BEYEA, Manager 


Representing: 







Has Placed This Package On Your Des 


The information behind the H-A-S man 
is continuous. It is not merely statis- 
tical. It includes not only dealer 
contact in the field but crystallized 
experience gained in contacting local 
distributors, jobbers, wholesalers, 
branch managers, district managers 
and sales managers with all of whom 
the H-A-S organization is in constant, 


cooperative contact. 


What the H-A-S man is constantly 
evolving from this gold mine of facts 
— what he interprets and points up for 
easy understanding —is yours if you'll 
give him the chance. If what he 
knows isn’t enough, what he can find 


out will be. 





DVERTISING SERVICE 


7 f 2 ® ‘ ry ° ‘ ° e 
New York Journal-American + Pittsburgh Sun-Telegraph + Chicago Herald-American 


Baltimore News-Post- American 


Boston Record-American-Advertiser * Detroit Times + Albany Times-Union 


San Francisco Examiner + Los Angeles Examiner + Seattle Post-Intelligencer 
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Marketing executives are prepar- 
ing “for decisive action in the com- 
ing period of intensified competi- 
tion,” according to the views of 
key executives in that field as 
summarized in the annual report 
of the American Management 
Assn., made public by Alvin E. 
Dodd, president. 


‘Return to a peacetime econ- 
omy,” the report declares, “will 
bring about a far more discrimi- 
nating market, with the precision 
yardsticks demanded by most 
war materials replaced by yard- 
sticks of quality, price and serv- 
ice. 

“Marketing men will face the 
problems of winning back the good 

will of customers who feel they 
have been dealt with unjustly dur- 
ing the years of shortages, while 
concurrently seeking sound rela- 
tionships with new customers — 


New Life for Sales Force 
Called Big Goal Now 
By Robert M. Finlay 


and they will have to do all this 
notwithstanding the fact that in 
many fields the continuation of 
voluntary rationing by the pro- 
ducer will be necessary. 


The report said that in embark- 
ing on the distribution of new 
products or new models of old 
products, marketing men will have 
to add new wisdom and judgment 
to improved marketing research. 

“They will be bedeviled with the 
choice of devoting their production 
wholly to nationally advertised 
products or only in part, the bal- 
ance going into the production of 
private brands,” it was said. “A 
whole new set of conditions will 
confront companies that have in 
the past found healthy markets 
abroad, while companies lacking 
export experience will be confront- 
ed with the need for mastering 
its intricacies. 


"My best prospects 
like TIME best!’ 


For instance, CHARLES F. ERLER, 
Vice-President of Brennan’s Motor 
Corporation, Mt. Vernon, N. Y., writes: 


"I am particularly impressed with the 
great number of TIME subscribers among 


our best Cadillac and Oldsmobile cus- 
tomers and prospects. 
many of your readers will 
soon be driving the cars we sell." 


realized, 


A 


If my hopes are 


L DURING THE WAR, car manufacturers kept 


talking to their better new car customers and 


prospects in the pages of TIME. Now in the post- 


war it will be the same, we hope. 


For TIME-reading families have always been the 
kind of people the automobile industry thinks of first 


when it is advertising and selling new cars. Today 


there are more than 1,200,000 of these top-customer, 


TIME-reading families. They own nearly 1,300,000 


cars—all well past the age at u hich their owners 


TOPS WITH TOMORROW’S TOP CUSTOMERS, TOO! 








———— 
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—Auto Advertising— 


“Perhaps the marketing execu- 
tive’s great problem will be that 
of revitalizing sales forces that 
have become steeped in attitudes 
foreign to that of selling. 

“The sales staffs of many com- 
panies are depleted; a sizable re- 
cruiting job will be required. The 
task of reactivating the sales force 
will require intensification of sales 
training programs and, more per- 
tinently, better sales training tech- 
n.ques. 

“Finally, many companies will re- 
examine their sales compensation 
methods, with an eye not only to 
undoing some of the unhealthy 
practices that developed during the 
war, but also to devising standards 
that are more fair and beneficial 
both to the salesmen and the 
company.” 


For the People 


A billion dollars in advertising 
was contributed by American busi- 
ness during the war to “support the 
job of telling our people what 
needed to be done to speed victory,” 
it was revealed last week by James 
W. Young, chairman of the War 
Advertising Council. 


Chrysler Show 

Chrysler Corp.’s new radio pro- 
gram, “The Music of Andre Kos- 
telanetz,” with well-known guest 


stars, began over Columbia Broad- 
casting System Sept. 6 at 9 p.m., 
EWT. 


Virginia’s Bid 

Virginia’s bid for a share of tour- 
ists will began shortly in the form 
of advertisements, radio broadcasts, 
the publication of booklets and the 
makii:g vf motion pictures to pub- 
licize the attractions of the state. 
The Virginia Conservation com- 
mission will direct the campaign. 


{n Texas 


In a brochure asserting that 
Dallas is a capital of the land of 
business opportunity ... not only 
tomorrow, but today, the Dallas 
Morning News reveals that it has 
acquired a 200 by 1,000-foot site for 
a new building. 


My Error 


Apologies to Leon R. Hutchinson 
(not Richardson, as used here) who 
is handling advertising and writing 
a monthly news digest for Mitchell 
& Cassell (Dodge-Plymouth), Pe- 
oria. The digest, by the way, is an 
interesting roundup of auto news. 
Looks like a good goodwill builder. 


New Closing Date 


United States News announces a 
new closing date effective imme- 


Better Automobile Dealers Everywhere say... 





































report they would have turned them in.* 


TIME families not only own 


more cars. They 


also uy more cars—have the long-established 


habit of trading in late-model used cars for new ¢ 


cars. And they have the high incomes (a good 


$3,000 a year more than the U. S. average) to 


continue that habit, year-in, year-out—when new 





TIME 
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YY 


PHILADELPHIA CLEVELAND 





cars are again available. 


*PLUS FACTOR: more than 937,000 TIME-family cars 
were bought brand new, in the last 4 production years. 
The cars your dealers get from TIME readers in trade 
for new cars, will be clean, one-owner cars that will 
form the backbone of their better wsed car market. 


e DETROIT « SAN FRANCISCO 


















diately for black and white and 
two-color advertisements. If orders 

are in by Tuesday of each week gaa 
and copy and plates in Dayton, O., fi 
by noon Thursday, the advertise- 

ment will appear in the issue that 1 
is in the subscriber’s hands the fol- 

lowing Monday. 


Proof of Pudding 


D. U. Bathrick, Pontiac general 
sales manager, points out that a 
manufacturer seldom has the op- 
portunity of proving the advertis- @ 
ing claims made for his product 
such as wartime driving has af- 
forded Pontiac in demonstrating 


the truth of Pontiac’s slogan, “Built 
to Last 100,000 Miles.” 


“Prior to the war, few cars ever 
reached the 100,000-mile mark,” 
Bathrick said, “and the claim that 
Pontiacs were 100,000-mile cars may 
have been considered as just an- 
other attention-getting piece of ad- 
vertising, designed for selling pur- 
poses and not to be taken too seri- | 
ously. More than three and one- 
half years of wartime driving, how- e- 
ever, by thousands of Pontiac own- 
ers whose cars long since have @agpt® 
passed the 100,000-mile mark, or 
are fast approaching that figure, 
has definitely proven that Pontiac’s 
slogan ‘Built to Last 100,000 Miles’ 
is based on fact.” 


New BBD&O Office 


Batten, Barton, Durstine & Os- 
born, Inc., in expansion of service 
for De Soto division, announces new 
offices at 1912 Book Bldg., Detroit 26. 

BBD&O has added Clarence ig 
Kerby as art director and William 3 
B. Landis as copy executive in the 
Detroit office. ¥ 


Names 


Ross Roy, Inc. announced last 
week appointment of Kenneth C. 
Lovgren, Ralph E. Davis, Lloyd 
Jones and Robert L. Garrison to its | 
copy staff. = 

Lovgren has 
served as_ senior 
copy writer for 
Chicago advertis- 
ing agencies in- 
cluding Young & 
Rubicam, Ine; 
MacFarland, Ave- 
yard & Co., and 
Henri, Hurst & 
McDonald. His 
diversified experi- 
ence included na- 
tional copy on 
automotive parts and equipment, 
electric appliances, shoes and foods. 

Davis started his Detroit art and 
advertising career in 1922 and in 
1932 founded his own art and ad- 
vertising agency to service automo- 
tive and accessory accounts. During 
the last three years he was asso- 
ciate editor of the national trade 
magazine, Production Engineering 
and Management. 


Jones was employed during the 
last five years as a chief informa- 
tion specialist with the Department 
of Agriculture in Washington and 
also the Middle West. Garrison be- 
gan his advertising career with the 
Campbell-Ewald Co., later joined 
the Jam Handy organization and 
then became a member of Henry 
Ford’s personal public relations 
staff in 1941. 
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Ik Shuman, former executive ed- 
itor of the New Yorker, has become 
associated with Esquire, Inc., as 
executive vice-president with head- 
quarters in New York. 














Roy H. Brown has been named 
automobile editor of the Atlanta 
Constitution, Warren H. Bearden, 
advertising manager, has an- 
nounced. Brown has been a mem- 
ber of the Constitution’s advertising 
staff for the past nine years. 








Frederick P. Reynolds jr., direc- 
tor of research for Geyer, Cornell & 
Newell, Inc., has been elected vice- 
president, B. B. Geyer, president, 
has announced. Reynolds joined the 
agency last January. 

He previously served with Young 
& Rubicam for 14 years, where he 
was a director of market research 
until 1940, when he became asso- 
ciate research director under Dr. 
George Gallup. Entering the Army 
in 1943, Reynolds was honorably 
discharged the following year and 
rejoined Y & R as research super- 
visor in charge of all research for 
the General Foods account. 


Royden W. McCurdy has been 
transferred from the Boston office 
of the Christian Science Monitor to 
become a member of the sales staff 
of the New York office, 500 Fifth 
Ave. 
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Damon Runyon 






.Funny-—how this guy 
j always draws a crowd... 


RUNYON’S got something that gets people. The same 
goes for the top-notch talent that produces the pic- 
torialized news, the sophisticated cartoons, the amusing 
columns and the news of stage and screen in Sunday 
Pictorial Review. E. V. Durling, George Dixon, Barbara 
Shermund! They draw crowds to the tune of over 
5,000,000 families every Sunday, in nine major markets 
responsible for 6,756,095 passenger car registrations, or 
24.3% of the entire country’s total. When you advertise 
in Sunday Pictorial Review your product shares this box 
office. Always draws a crowd. 
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90,000 Trucks 
Freed As Surplus 
Since V-E Day 


WASHINGTON.—From V-E Day 
to the Japanese surrender the War 
department released 36,238 surplus 
trucks, costing approximately $50,- 
000,000. 

Since the Jap surrender an addi- 
tional 15,000 trucks have been de- 
clared surplus, bringing to 50,000 
the number of Army trucks re- 
leased in this country since May 1. 

Most of these trucks are of two 
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tons and under. Many are being 
channeled into agricultural areas 
where the need is the greatest. 

In all, three billion dollars in 
surplus property was released by 
the Army from the start of the war 
through July 31, the War depart- 


ment said. 
* * 


N. M. Dealers Purchase 


118 Trucks for Farms 
DENVER. — The local Office of 
Surplus Property of the Commerce 
department last week sold 118 
trucks in half-ton and one-ton sizes 
to New Mexico dealers for resale 
exclusively to farmers of that state, 


| . 
| according 


to Director 
John F. Hough. 

Total sale price was $66,904.35, 
which was $13,228.64 below ceiling 
price. The sale was made by spot 
bids of the dealers. 

Sale of 258 trucks here was an- 
nounced for Sept. 6, 99 of the 
vehicles to go to Wyoming dealers 
and 159 to Colorado dealers, all for 
resale to farmers. 

On Sept. 7, Hough said, 384 
trucks will be sold here for dealers 
to resell exclusively to Colorado 
farmers. These vehicles are at 
Camp Carson for dealer inspection. 


Regional 


MARKET- WIDE 
INFLUENCE / 


4 / 
THAT'S /7. ILL PUT 


“INFLUENCE” 
/N CAPS / 


-THEY RE TALKIN’ 
OREGON/AN 


War or no war, The Oregonian’s first 
“must” for 95 years has been complete news 
coverage. It is as true today as through the 

Civil war, Spanish-American war, World 
War I, and other national emergencies. 
Keeping faith with readers has its reward 
—they swear by the accuracy of Oregonian 
news and editorial comment. Circulation 
leadership follows naturally. 
Such a combination gives The Oregonian 


with “INFLUENCE” 


spelled in capital letters — throughout the 


market-wide influence 


great Oregon trade area. This asset is passed 


on to the advertiser. 


“If you aren't in The Oregonian, 


you aren't in the Oregon market.’ 


The Oregonia 


PORTLAND, OREGON 


REPRESENTED NATIONALLY BY PAUL BLOCK AND ASSOCIATES 
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One Man’s Fancy... 


ULTRA-MODERN CAR, designed by 


R. G. Sceli, radio-electronics enginee 


of Hartford, Conn., who claims it will do 100 mph. Car is equipped with a 1941 = 
Hudson eight-cylinder engine, a special high compression head, special springs « _ 
and a specially-designed carburetor. Driver enters by means of an airplane ty 
step (shown in photo). Instrument panel was taken from one of the last pro- 


duced Cords. 


Civilian Plane 


Makers Also Ride 
A Rocky Road 


NEW YORK.—To build a plane, 
you need material, and material is 
hard to get. 

If you don’t believe it, ask John 
W. Gillies jr., president of Gillies 
Aviation Corp., sales representa- , 
tives of Grumman Aircraft, and' 
Sydney Nesbitt, aircraft radio sales 
manager of Lear, Inc. 

These two gentlemen had quite | 
an experience in the production of 
a recent order for 25 Grumman 
Widgeon amphibians, the first batch 
of these planes available for civil- 
ians. i 
The Widgeon is Lear radio-equip- | 
ped. After Gillies had gone through 
the headaches of getting most of 
his other material on hand, he| 
checked with Nesbitt on the Lear 
radios to be installed. i 

Everything was set; the radios 
were just about ready for delivery, 
except for one tube, which was | 
hard to get. Nesbitt had phoned, | 
written, wired and cajoled. | 

Finally he got the required tubes 
—but only after having sent out 171 
telegrams, 33 letters and having 


made 52 phone calls! 


Atomic Town 
Had Trailer Community 


With Its Own Mayor | 


HANFORD, Wash. — More than 
eight thousand units of heavy con- 
struction equipment were used in 
clearing and building the atomic 
bomb manufacturing facilities here. 
Hundreds of jeeps patrol the en- 
gineering works which has a one 
hundred mile perimeter. 

At the high point of activity 
there was a trailer municipality of 
4300 coaches which had its own 
mayor and city government. The 
trailers ranged in style from sim- 
ply constructed home-made jobs 
to custom-built models in the ten 
thousand doliar class. The bus sys- 
tem inaugurated to handle the 
thousands of employes in this new 
project also presented a wide vari- 
ance in modeis and age. 


Employers Oppose 
Arbitrary Rule 

DETROIT.—Chester Culver, gen- 
eral manager of the Employer’s 
Assn. of Detroit, states that the 
compulsory arbitration feature of 
the Hatch-Burton-Hall bill now 
under consideration by a Senate 
committee is objectionable both to 
management and labor. 

“An unfortunate choice of arbi- 
trators or a bad decision could do 
irreparable damage to a long estab- 
lished business,” says Culver. “Fur- 
thermore,” he states, “it is certainly 
not in line with our conception of 
liberty in America for the national 
or state government to be able to 
force arbitrary and mandatory de- 
cisions on either workmen or busi- 
ness people.” 


39 Mph Speed Limit 


Still Law in N. Y. and N. J. 

NEW YORK.— Both New York 
state and New Jersey still have 35- 
mile-an-hour speed limits in effect, 
despite the lifting of the wartime 
speed curb by ODT. 

Reason is that the legislatures of 
states enacted the wartime | 
as state law, with the result 
that it cannot be legally lifted un- 
til changed by future state legisla- 
tive action. 


FRONT VIEW of Sceli’s car, show- i 


ing massive bumper, built-in lights an 
windshield, which is formed from 
semicircular section of plexiglas with 
metal supports. Detachable canvas to 
rovides protection, but Sceli is desig 
ing a bubble-type top fashioned fro 
plexiglas. 


Hewitt Rubber 
Gets Control of 


BUFFALO.—Thomas Robins jr., 
president of Hewitt Rubber Cor, 
of Buffalo, announces that the co 

any has acquired a controlling in- 
terest in Robins Conveyors, Inc., 4q 
Passaic, N. J. 


In addition to directing the man; 
agement of Hewitt since 1936, Ro 
ins has been chairman of the Rob- 
ins Conveyors executive committe 
for the past five years, and the 
has been a close association be- 
tween the two companies. 


Robins said that Hewitt has ac- 
quired approximately 90 percent of 
the Robins Conveyors stock. T 
merger establishes Hewitt as the 
only manufacturer able to engineer 
and build all parts of belt conve 
ing systems under single manage- 
ment and responsibility, he adde 


Resin Finish — 
By New Wrinkle 


DAYTON, O.—New Wrinkle, In 
announces a research development 
which has been made available 
its licensees, a new synthetic resi 
base wrinkic finish composition 
that needs no cooking. As a resul 
marked economy in time of manu- 
facture is said to be effected. 

The new material can be appli 
in any desired textures by spray- 
ing, spreading or rolling. The un 
sual flexibility of the resultir® 
product makes it possible to apply 
such wrinkle finishes to pape 
cloth, felt and other flexible ma 
terials as well as to metal, it was 
said. 


IMMEDIATE DELIVERY 
ADJUSTABLE PARTS BINS! 
WRITE FOR DESCRIPTIVE FOLDER 


SPERBER MFG. CO. 


_ 1815 Trombly Ave. 
DETROIT 11, MICH. 
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GAS TANK SIGNAL 
Standard Equipment 
on A.C.F. Buses 
Ath the Wtsn Who Fill Tham 
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SCULLY SIGNAL COMPANY, 


88 FIRST ST CANBRIDGECL MASS. 
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The colonial comb-maker searched ater for workable 

substances— brought back the farmer’s ox-horn in his saddle bag, 

shells of live hawkbill turtles from the sea-wharf, ivory tusks 

from African traders. Boiling the horn in a whale-oil cauldron, 

Christopher Anger at the he pulled forth the softened shell with iron tongs, threw it upon 
Sign of the Comb in Straw- 

berry Alley, according to the the earthen floor, stamped the strips with heavy boots and stones. . . 

Pennsylvania Journal and Weekly ; 
Advertiser, August 22, 1765. “then shapt with curious tools, the guillotine, grail, grile, and 
. . . 9 
graver, quarnet and quiller.. . fashion’d a touper comb 


for lady’s locks or periwig.” 


Like the early craftsmen in horn and shell, the modern newspaper 
editor combs the world, musters material from agrarian 

and city-dweller, the sea-goer and landlubber, Main Street and 
metropolis, the far continent and around the corner . . . boils 

off bulk and gross impurity ... fine tooths the fair-fraught from the 
fictive and fabled... shapes the nascent news with his craft tools, 
the editor’s eye and hand, etcher’s acid, linotype, and printing 
press... fashions a daily informative crown of facts for the head of 
genteel dame, stately squire, and sundry citizens of sound worth. 
In Philadelphia, The Inquirer is the head-dress prefer’d in 500,000 
homes of integrity and intellect. And its linage lists reflect the 


wise commercial choice by wakeful vendors of wares! 


Che Philadelphia Inquirer 
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lando, Fla., Tacoma, Wash., and! maw, vice-president and general; manager, Bloomfield, N. J., ha: 


Auto Personnel 


McCollum, Young Appointed 


To General Tire Branch 


Further expansion of General 
Tire & Rubber Co. in the south- 
west is evidenced in the appoint- 
ment of two special representa- 
tives in the Houston branch, under 
the management of Harry L. 
Whitesell. 

Jack L. McCollum will be head- 
quartered in San Antonio. McCol- 
lum was with General Tire Accep- 
tance Corp. before entering the 
army. 

Joe L. Young, jr., will make his 
home in Beaumont, Tex., and will 
cover eastern Texas and western 
Louisiana. 

° . * 
International Boosts Wells 


To Head Denver Branch 


Cc. P. Wells, formerly assistant 
manager, International Harvester 
Co., Amarillo, Tex., has been ap- 
pointed manager of the Interna- 
tional truck branch at Denver. He 
succeeds I. A. Leimbrook, who has 
been promoted to general line 


sales manager of the Southern dis- 
trict. 

Wells started with the company 
as salesman at a branch formerly 
maintained at Parsons, Kans. In 
1935, Wells became assistant man- 
ager at Oklahoma City and in 
1939 was transferred in the same 
capacity to Amarillo. 

* . * 


Pretzs Leaves Studebaker 
To Join Durham in Ind. 


Christian Pretz, assistant to the 
vice-president of Studebaker Corp. 
has resigned after 32 years with 
the organization. 

He is leaving to accept the po- 
sition as vice-president of the 
Durham Mfg. Co., whose adminis- 
tration office is in South Bend 
with plants in Fort Wayne and 
Muncie, Ind. 

* + * 


Universal C.1.T. Opens 


Three New Branches 
Universal C.I.T. Credit Corp. an- 

nounced last week the opening of 

three new branch offices in Or- 


Bakersfield, Calif. 

Managers of the three new 
branches are J. H. Peebles, Orlan- 
do; Walter T. Thompson, Tacoma; 
A. D. Keith, Bakersfield. | 


* * * 


Tiedemann Named Head 
Of Dockson in Detroit 


A. Carl Tiedemann has_ been 
elected president of the Dockson 
Corp., Detroit. 

Tiedemann joined Dockson less 
than a year ago as executive vice- | 
president and general manager. 

+ * * 


Edwards Joins Macmillan 


Appointment of James A. Ed- | 
wards, former president of the 
Jesco Lubricant Co., Kansas City, . 
as sales manager of the grease de- | 
partment of the Macmillan Petro- | 
leum Corp., is announced by R. S.! 
Macmillan, president of the cor- 
poration. 

* * * 


Watkins Named 


Appointment of Stanley P. Wat- | 
kins as manager of the Market 
Development division of Rustless | 
Iron and Steel Corp., Baltimore, 
has been announced by G. D. Moo- | 


manager. 
+ * * 


Herr Appointed 
Federal Mogul Corp., Detroit, 
has appointed Don Herr of Indi- 
anapolis as general manager of 
the replacement division. Herr re- 
sided in Indianapolis for 52 years. 
* * * 


Heads C.1.T. Division 


Appointment of Albert S. John- 
son as assistant vice-president and 


|head of the new Universal C.L.T. 


Credit Corp. division office at 
Pittsburgh, has been announced by 
Arthur O. Dietz, president of the 
company. 

Opening of new branch offices 
of Universal C.I.T. at Duluth, 
Minn., was also announced. The 
new office, located in the Bradley 
building, will be under the man- 
agement of John Biron. 

* * * 


Frank C. Cline, special repre- 
sentative for Westinghouse Lamp 
division in its Northwestern dis- 
trict headquarters at Chicago, has 


; been appointed acting manager of 


the Southwestern district with 
headquarters at St. Louis, Mo., 
Russell E. Ebersole, lamp sales 


rime weapon in the “radio war” 


Confronted with dense jungles, mountainous terrain and a general lack of established 


wire communications, the Army was forced to fight a “radio war” against Japan. Ether, 


not copper, carried the vital messages that coordinated, directed and determined ground 


operations. 


One of the most important communications weapons was the newly developed Signal 


Corps Radio Set SCR-619, engineered in close cooperation with the U.S. Army Signal Corps and 


produced in quantity by Delco Radio. Frequency-modulated (FM), waterproof, lightweight 


and compact, the new set “‘sends” and “‘receives’’ on any one of 120 crystal-controlled 


channels . . . can be carried on foot or mounted in a vehicle. 


Like all military radio and electronic equipment that was developed and produced 


by Delco Radio—the SCR-619 was an achievement in engineering vision, manu- 


facturing precision. This same effective combination is in store for all Delco Radio 


products. Delco Radio Division, General Motors Corporation, Kokomo, Indiana. 


Buy More Bonds and Keep Them 


Dale adi 


DIVISION OF 


GENERAL MOTORS 


DELCO RADIO— 
A UNITED MOTORS LINE 


announced. 

* * + 

R. M. Pidgeon, who has been 

manager of the British Columbia 
sales division of the Imperial Oi 
Co., has been presented with a 
forty-year-service button by the 
company. Pidgeon came to Van 
couver with the company in 1908, 
acting as sales manager from tha 
time until 1914. 

* * * 


I. M. Barnett has been appoint 
ed manager of contract operations 
of Anglo Calif ornia National 
Bank, San Francisco. 


Barnett has long been identified 
with the auto finance business as 
an assistant vice-president of the 
bank, and is making plans to ex- 
tend Anglo Bank credit througn 
out northern California. 

* * * 


Thomas A. Kerr, Detroit district 
traffic manager for Pennsylvania- 
Central Airlines, has been promot 
ed to regional traffic manager, it 
has been announced by A. F. 
Hock, PCA general traffic mana 
ger. Kerr will supervise traffic ac- 
tivities in Detroit and Flint, Mich., 
as well as throughout upper Mich- 
igan. 

* * * 

W. A. Lavoie’s appointment as 
plant engineer at Airtemp divi- 
sion, Chrysler Corp., for both the 
Dayton and Indianapolis plants, 
was announced last week by A. R. 
Fors, vice-president in charge 9 
manufacturing. 

* + a 


K. R. Lemley, who has had 18 


years of experience in auto selling 


and financing, has been appointed 
Atlanta (Ga.) district manager of 
the Southern Acceptance Corp. 

* * * 

Edward G. Lickteig has been 
appointed master mechanic o 
Chrysler Airtemp, according to A. 
R. Fors, vice-president in charge 
of manufacturing. 


8 New Offices 
Announced by 


Com. Credit 


Commercial Credit Co. has an- 
nounced the opening of eight new 
offices in various parts of the 
country. The new offices are: 

Camden, N. J., 300 Broadway; C 
C. Baekey, district representative, 
and W. E. Bosch, office manager. 

Eau Claire, Wis., 321 Eau Clai 
St.; William J. Pagenkopf, mana- 
ger. 

Greenville, Miss., Leyser build- 
ing, 301 Washington Ave.; Winston 
T. Bowling, manager. 

Shawnee, Okla., Petroleum build- 


ing, ground floor, 116 N. Bell St.; 


Louis Gates jr., manager 

St. Petersburg, Fla., Florida 
Theater building, Fifth and Firs 
Ave., South; William Kirk, man- 
ager. 

LaCrosse, Wis., 602 Exchange 
building; Les Perschau, manager. 

Decatur, Ala., Eyster building 
109% Johnson St., J. L. Register, 
manager. 

Bridgeport, Conn.; 
Cooney, manager. 


Edward J 


Chrysler Division 
Sets Sales Parley 


DETROIT.—Stewart W. Munroe 
general sales manager of Chrysler 
division, announces that the entire 

field personnel of 
that organization, 
including region- 
al and district 
managers and 
heads of the 
three factor 
branches, will as- 
semble here o 
Sept. 24 for a ten- 
day meeting. 

The visiting 
field men will be 

S. W. Munroe quartered at the 

Detroit - Leland 
hotel, where the business sessions 
also will be held. There will be two 
sessions daily throughout the pe- 
riod of the conference, excepting 

Sept. 20. 

‘‘PLEASE BE ADVISED THAT New Truck 
is sold. Thanks a million, will use your 
service again if necessary.’’—L. G. Steiner, 
Pandora Garage, Pandora, Ohio. 
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WASHINGTON. When will 
America’s three-billion-dollar post- 
war federal-aid highway construc- 
ion program get underway? 

James J. Skelly, president of the 
American Road Builders’ Assn., 
answered that question at a con- 
erence of highway officials here 
ast week by citing the Federal- 
Aid Highway act of 1944. 


It provides, he said, that the 
funds authorized for road building 
under the act shall be available 

hen the war emergency is de- 
clared over by presidential proc- 
lamation, by a concurrent resolu- 
ion by Congress to that effect, or 
by a concurrent congressional res- 
olution declaring that the emer- 
fency has been relieved to an ex- 
tent that will justify proceeding 

ith highway construction. 

Skelly pointed out the act pro- 
vided that $100,000,000 might have 
een appropriated for surveys and 
plans and for construction. But 
inasmuch as Congress did not ap- 
bropriate this sum, the only federal] 
funds that can be used now with- 
put waiting for formal action are 
6106,000,000 left over and unused 
from previous federal aid allot- 
mnents. When matched by _ the 
tates, it would double this amount 
he said. 


“Hostilities with Germany and 
Japan have ceased, but the $500,- 
000,000 of federal aid authorized 
by the act cannot be used for 
contracts made before the first 
postwar fiscal year, which does 
not begin until the president or 
Congress takes action. 

In all probability, it will be the 
second of the concurrent resolu- 
tions that will officially launch our 
uilding program when Congress 
reconvenes in September.” 

, Practically all the states have ac- 


Vet Trainees 


Will Get Credit 


or Trade Study 


WASHINGTON. — A plan to 
assure every returning veteran 
entering industry full credit for 
ar-gained trade skill experience 
is being prepared by the Appren- 
tice-Training Service of the War 
“Manpower Commission, Paul V. 
McNutt, WMC chairman, an- 
ounced last week. 


-~ McNutt said the program should 
operate in many cases to reduce 
fhe length of required apprentice- 
hip service of veterans entering 
various crafts. It is being developed 

y the WMC Apprentice-Training 
Service in cooperation with man- 
agement, labor and veterans organ- 

ations and will be subject to 
modification by state laws and 

ade conditions in various areas. 

Because of the fact that no hard- 
and-fast nationwide credit system 
wn be established due to local 
uimitations, the program will take 
the shape of a master plan that 
gay be adapted locally by joint 
management labor apprentice- 
training committees or individual 

ployers. 


Hundreds of service men already 
eeave written the Apprentice-Train- 
aig Service expressing their inter- 
est in learning a trade after dis- 
Wharge and inquiring whether skills 
earned during military service 
could be carried over into civilian 
=< cupations. 


The apprentice-training service is 
areparing and will send to military 
-=paration centers and U. S. Em- 
ployment Service offices a list of 
—sgcistered business establishments 
poviding employment and training 
to apprentices. 


Aluminum Plates in ’47? 


‘HEYENNE, Wyo.— Wyoming will 
riously consider use of alurainum for 
its 1947 auto license plates, according 
o Secretary of State William Jack. He 
Dlained contracts for 1946 plates al- 
1vady had been awarded, otherwise the 
state would consider aluminum for 
~lext year’s plates. 


= 


= 


—= 


‘This is to advise that we have had excel- 

lent results from the ‘‘Parts Wanted’’ ad 
-™ laced in the Automotive News. We 
*".ound the left door for the 1941 Nash 
Coupe in Cleveland, Ohio. Finding this 
door enabled us to get more productive 
se out of our body shop space.’’ H. H. 
Utschig, Balboa Oldsmobile, 
California, Oldsmobile dealer. 


a 
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U.S. Road Aid Delayed 


$500 Million in Funds Won’t Be Available 
Until War Is Officially Ended 


cumulated sizable funds for road | 
building, and these may be used at 
once for badly needed local projects 
or matched against the federal 
funds already available,” Skelly 
continued. “It is possible for states 
to advertise for bids to be let 
coincident with the official end of 
the emergency.” 


Work on the 40,000-mile inter- 
regional highway system which is 
to link centers of 100,000 popula- 
tion and upward will not com- 
mence for some months, Skelly 
believes. While practically all the 
states have filed their recom- 
mended routes with the Public 
Roads administration, meetings 
with various state highway de- 
partments must be held before 
the system is finally coordinated. 
The integrated system will be 
approved in its entirety, according 
to PRA, and covers the major fea- 
tures of the highways involved. 
Initiative for the actual highways 
rests with the various state high- 
way departments, Skelly said. 


INTERNAL 


San Diego, 
' 


MILTON NELSON, formerly Pontiac zone service manager in Los Angeles, 


has been awarded the Pontiac franchise in Monterey Park, 


‘alif. Pictured above 


is Nelson (center) signing franchise, with John Bathrick, Los Angeles zone man- 


ager (right), and Keith Galvin, district 


Standard Oil of Ind. 


Completes Conversion 

CHICAGO.—The reconversion job 
of the Standard Oil Co. (Indiana) 
and its various refineries has been 
substantially completed, it was an- 
nounced last week by Robert E. 
Wilson, chairman. 

While this has involved the shut- 
ting down of certain units required 


ae ae 


manager, acting as witnesses. 


to make toluene and other special 
|products for military use, many 
of the facilities used in making 100 
octane aviation gasoline are being 
operated under modified conditions 
to produce better quality motor 
fuels, Wilson said. The changeover 
has not necessitated any layoffs, 
and none are contemplated, he 
added. 


Vt 


RETAINING RING 
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Graham-Paige 
Names MeCaslin 


° % * 
Chief Engineer 

DETROIT.—H. C. McCaslin, one 
|of the auto industry’s leading pas- 
'senger car and truck engineers, has 
joined Graham-Paige Motors Corp. 
as chief engineer, it was announced 
last week by 
Vern R. Drum, 
vice - president 
and general man- 
ager. 

McCaslin will 
direct engineer- 
ing on the Frazer, 
the medium- 
priced automobile 
which will bear 
the name of the 
Graham Paige 
chairman and 
president, Joseph 
The car is scheduled 
production by early 


H. C. McCaslin 


W. 
for 
1946. 
Before joining Graham - Paige, 
McCaslin was chief engineer of 
Willys-Overland Motors, where he 
— an important role in engi- 
neering passenger automobiles and 
ithe military and civilian jeeps. 


Frazer. 
volume 


Waldes Truare expands or contracts without distortion 
and without permanent set, fitting tight all around the groove. 


TYPE NAS 51 


It offers important advantages over shoulders, nuts, collars, 


etc., for all thrust-load fixings in shaft and housing applications. 

It saves space, weight, assembly time and machining costs. 

Waldes Truarc presents a significant advance in retaining rings, well 
worth your thorough investigation. We will gladly furnish 

samples and full data for tests, upon request. 


y 


WALDES KOHINOOR, INC. tong tstana 


@ Internal type National Aircraft Standard 50, 
@ External type National Aircraft Standard 51. 


ied 
City 1,N.Y. 


Canadian Representatives: Prenco Progress & Engineering Corporation, Lid, 72-74 Stafford Street, Teronte 
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Substantial Rubber Reserve 
Urged as Peace Measure 


AKRON. Creation of a large 
government - owned stockpile of 
natural rubber and continuance of 
a broad research program in the 
field of synthetic rubber were pro- 
posed last week 
by John W. 
Thomas, chair- 
man of Firestone 
Tire & Rubber 
Co., in a brochure 
titled “America 
Should Have a 
Rubber Stock- 
pile.” 
Asserting that 
prepared - 
ness might well 
J. W. Thomas ‘%eTve as a pre- 

ventive of war in 
the future because aggressors hesi- 
tate to attack the strong, he said: 

“The time for decision is now, 
while we still remember the sacri- 
fices of this war and the days 
when our plantation rubber stock- 
pile stood as a barrier between us 
and possible military disaster.” 
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The reserve should be adequate 
to meet emergency military and 
civilian needs for 15 months, the 
time that would be required to 
build additional synthetic rubber 
plants, if needed, and also should 
be sufficient to supply minimum 
essential needs of natural rubber 
for natural - and-synthetic-rubber 
compounds for five years. A safe- 
ty factor also should be added to 
allow for unforeseen contingen- 
cies, he said. 

“As a further factor of safety, 
each manufacturer should be 
pledged to maintain in this coun- 
try a working minimum inventory 
of natural rubber. This minimum 
should perhaps be a 60-day average 
of requirements for rubber of this 
type. 

“Since the stockpile would be a 
national resource to serve the coun- 
try as a whole, it follows that it 
should be »wned and operated by 
the United States Government,” he 
added. 

Thomas suggested that the stock- 
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pile rubber be stored in igloo-type 
magazines now used for storage at 
30 munitions depots, scattered 
throughout the country. 

The potentialities of synthetic 
rubber have not yet been fully 
realized, he said. Wartime experi- 
ence indicates that continued re- 
search will develop new types of 
rubber, fitted for special uses, bet- 
ter than present types. It is also 
believed that continued research 
will lower the costs of production 
as well as facilitate the manufac- 
ture of synthetic rubber into fin- 
ished products, he said. 


U. S. Tire Division Opens 


Office in St. Louis 


ST. LOUIS.—U. S. Tire division 
of United States Rubber Co. has 
opened a new district office at 2801 
Locust St. here, according to D. 
W. Walsh, U.S. Tire sales manager. 
John C. Marshall has been appoint- 
ed manager of the new branch. 

Marshall joined the rubber com- 
pany in 1938 as a salesman in the 
Omaha branch. He was later trans- 
ferred to the company’s general 
offices at New York to handle 
business development work for the 
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Only Minor Changes 
Expected in the ‘47s 


By A. H. Allen 


WITH INITIAL assemblies starting about two month 
late compared with normal years, and early schedules far 
removed from the prewar starting volume, it becomes of i 
terest to speculate on how long the 1946 model run will be 
carried through next year. If the pattern of 1937-41 is to bg J 

o___——_____—_—__ -- > 


followed, August of next year 
would see a tapering off of 


the current models and the 
start of 1947 assemblies. Some opin- 
ion has been expressed to the effect 
a much earlier changeover may be 
in prospect, so that the “really new 
stuff” can be brought on the mar- 
ket as early next year as possible. 

It is doubtful whether manufac- 
turers have even reached any de- 
cision on the matter at this stage, 
but there are good reasons for sus- 
pecting the changeover period next 


tire division. |year will be one of the briefest in 
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DOMINANT NEWSPAPER OF AMERICA‘S THIRD LARGEST MARKET 


Nine billion oranges are a thumping lot 
. . . yet that’s only the number of fresh 
fruit shipped out of California in 1944. 
Considerably more than another billion 
oranges were processed or consumed in 
the state. This amazing crop had an “on 
the tree” value of 155 million dollars. 


You can’t toss this one off as a war boom, 
for just the opposite is true. Today, the 
national average consumption is down 
to 115 oranges a year. Tomorrow, when 
labor and shipping space are available, 
the per capita consumption is sure to reach 
200 annually. That will nearly double the 


“Orange Administrative Committee figures. 


“Everybody's Newspaper” 


in Southern California 


number of people required to handle the 
orange crop in California. 


For this increase will mean more people 
employed in growing, packing and proc- 
essing —in shipping and marketing, too. 
And if people with folding money in 
their jeans are the sort of customers you 
want, the citrus industry is going to help 
make some mighty good prospects for 
you out here, 

We'd like to mail you our little booklet 
“An Eye to the Future.” Just drop a 
postcard to the Los Angeles TIMES or to 
our representatives. 
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the history of the 
industry, that 
will come abo 
at the usual time 
in August, a 
that the “real 
new stuff” will be 
no more than t 
usual year-to-year 
improvements. 

In the firs 
place, sustained 
retail demand fo 
new cars shou 
be experienced for 
several years to come, placing extra, 
pressure on assembly lines to kee¥ 
moving in high gear and to absorb 
a model change with minimum q 
delay. 


A. H. Allen 


* * 


Job Problem 


To Remain 


SECONDLY, the urgency @& 
maintaining a high level of con- 
tinuous employment will be as crif 
ical next summer as now, for th 
only way working people can keep 
abreast of inflated costs of bot 
necessities and luxuries is to have 
steady, good-paying jobs. 

Thirdly, if a rapid shift fro 
1946 to 1947 models is the order of 
the day, then radical changes args 
out, since they take time to ab 
sorb and require major shifts in 
manufacturing and assemb! 
equipment. 

Finally, there have been no rev- 
olutionary automotive developmen 
coming out of war production ex- 
perience which could be designeg 
into this “really new stuff” 
dopesters are predicting. It is only 


" 
— 


= 


bh 
. 


— 


—_ 


ad 


ed 


—_— 


a 


logical to expect the bulk of the & 


industry to continue its policy & 
introducing new ideas gradually, 
and only after careful testing q 
the proving grounds. 

So, except for certain new mod- 
els like the lightweight econo 
model Ford and Chevrolet, automo- 
biles for 1947 probably will embog 
only minor refinements and embe 
ishments from the present series, 
and they should be in initial prg 
duction phases by the latter part @ 
August. 


The Big Guns 


May Be Canned 


ORDNANCE experts are giving 
serious consideration to “canningg’ 
of surplus pieces or equipment afm 
storing them “for the next war.” 
The plan is to take a large gun 
tank and set it inside a steel can Ur 
container, from which air would be 
evacuated and replaced perhe 
with nitrogen gas and absorbent 
chemicals, and the container welded 
shut. 


A certain supplier of a non- 
metallic part for one item of org 
nance equipment received a cs 
the other day from the OCO-D 
asking for information on whj 
would happen to his product i 
stored in nitrogen atmosphere for 
50 years. The supplier said 
company had been in business for 
only 25 years, so he could offe 


os 


— 


a 


— 


—= 


no information on the query [ee 


another 25 years. 


To the casual observer, the pjgm_J 


sounds ridiculous, since all presem®- 
day ordnance should certainly be 
obsolete in 20 years, let alone 
years, so the only value of “canne 
items would be as scrap metal, and 
why store scrap for 50 years? : 
Granted that the disposal of 
enormous ordnance surpluses igea 
|tough problem to crack, it certal™ 
|does not appear that cold storage 
is the answer. One suggestion, vyjeh 
more than a little sense to it, fas 
been for Ordnance to give its thou- 
sands of guns, tanks and what 
to the thousands of cities and small 
towns throughout the U. S. for in- 
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stallation in public parks. +. 
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Passenger Cars in Operation, Makes and States, 1944-41 


(Compile dq by R. L. Polk & Co.) 
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STATES STATES 
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Alabama  *44)-:10578| 758! 87126) 3465) 2675) 14098) 82493, 165] 3754! — 515| 776] 2687, 2173| | 7422| 2889} 29397| 8803) 4: ) of] 744) 268903 "44 Alabama 

‘41| 9990 563/ 92612} 3575| 2519] 14326; 88058 347; 3229] 277; 548) 716, 2231| 2095) 6973, 2525! 29334] 8105 22 195) 277874|"41 pian 
2: «479'~««G 77). att 821! 537) 105183)'44 Arizona 
1004 87! 1119) 108044]'41 


Studebaker-Rockne 
Willys-Knight 
Miscellaneous 


Graham-Paige-Jew 
| Hupmobile 

La Salle 

Mercury 
Nash-Ajax-Laf 
Oldsmobile 
Packard 

| Plymouth 
Terra-Essex 

| Willys-Ov-Wh 


| Chevrolet 
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izona *44) 65491 636) 269631 2932) 2009] 6508) 24457| 296) 15511 921 479! 677) 1084) 1716) 4699| 1965) 13192! 4487 ¢ 
'41| 6326! 538] 28783| 2976! 2013] 6812) 26184) 465! 13: 235, 450! 617|  686| 1969! 4200] 1731| 12406) 3933) 2964 
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rkansas =——(iti«é4AY;«CO*«OG203|««44G) 53442) 2229) 1295! 7718 66481) 108 41) 278) 503) 1343’ 1459) 4915! 1354! 16530 6363 2105) 598762 7) 302) 175769)"44 Arkansas 
ai] 5254| 302) 55478| 2223] 1132] 7787| 69187 284) 954| 136) 294, 452) 1174) 13314170! 1041) 15801! 5986) 1930' 749! 895) 22GB! ATTDESTAT 

alifornia °44) 176282) 22122| 596782 74096) 60255) 166418] 514536) 10283) 35495 4058) 16959| 18442| 25519) 37833 132115 52844) 25498 139729 BOORY 15672 21965, 1842 17315 261549144 California 
*41] 172761| 19244| 524876] 75916| 57376| 164220| 546208| 16057| 31541| 10111| 17522| 16360| 18259] 41782| 118583) 48404) 260335 125171) 89909) 22029 36282 5072) 39066'2457084)"4l 





Colorado 44) 15002) 1084) 66150) 6266 3541) 14807] 59647| 599 3468) 233) 889) 1273| 2929] 4404) 10932) 3397| 27444) 10961) 5249 2991! 1461) 88 1693) 244508/"44 Colorado 
‘41| 16887| 1074) 80220 7327} 3741! 17063] 77007| 1030| 3718] 657] 1065| 1278] 2588] 5251! 11712| 3567) 30378) 12518! 5931! 4471! 2637/ 188) 3356) 293714)'41 


Connecticut 44) 37290| 3975 78853) 10547) 8988| 27275) 57248! 1385] 5513] _663| 3040 1845| 3598| 7479! 24459) 13270! 57524 31208/ 9579! 2926) 1774) 67, 2713) 391219/"44 Connecticut 
'41| 39618] 4392} 92374] 11945! 9849} 29820} 78000] 2740} 5850| 1725] 3708| 2168) 3205) 9105! 24621| 14257| 62934) 32622! 11275| 5436! 2694) 261) 4677) 453276/"41 





elaware 44) 4422| «506! 15108! 1296) 777) 2573! 9674) 36) 520! 25) 349! 207! 422) 536) 40101 1267/6391) 4543| 1457 31025324) 279) 54985 |"44 Delaware 
"41| 4536! = 482i 16923] 1313] 729) 38} 120551 52) 622} 85) 398] 225] 348! 624) 4231) 1419] 6666! 4764) 1429] 605) 349 = 23! 311) 60527)"41 





sist. of Columbia 44) 107821366) 18284) 707 20351 8762] 14876) 140] 1739] 129) 809] 769] 1154 1044) 5923) 2995| 157971 77491 9045’ 542) 288/11) 427! 102563/"44 Dist. of Columbia 
41] 14739| 1556] 31789! 5121! 2988) 12830/ 31029! 386] 2369] 358] 1298} 1140 1438) 1598} 8599) 4358) 24312| 11713} 4620) 1315| 516/38) 769) 164879/"41 





‘lorida 44) 26052) 3608) 84518) 9811| 54091 21786) 919481 947 6586] 2601 24691 $427| 4816) 49831 17028) 8882 48494| 16931! 7995! 3219! 4069 52! 2564) 3788541744 Florida 
; 41! 36706) 3635] 100968) 9932) 52951 31771 120273| 16862) 6723) 806! 2990 3932! 4275! 5424) 17212) 9655! _53613)_17560)_8357!_5533' 5549) 129! _ 4720) 438135/'41_ 


Georgia °44| 18531! 1747! 104915) 5614) 3671! 17754) 135214) 220) 4487) «126! «:1290| 1586! 5066! 3710) 13760! ours 43298! 13642! 6669! 1888) 1834 ! 3869! 395007 |"44 Georgia 
‘41! 18738! 1588! 115102) 5959} 3564! 18377] 143046 529! 4121! 635! 1524] 1591! 3935! 4066! 13954! 6253! 45160! 13439) 7145) 3153| 2762! 3) 2194) 416863)'41 





“fdaho 44) 5123, 200| 29852) 2229) 1648) G057| 25791] 355! 1981! 71! 130) 460| 1190) 1847! a 11895) ~ 8707] 3462! 1258) 617! | 661! 103478/"44 Idaho 
‘41! 5506! 190! 35061| 2581| 1771! 7101} 31533! 586! 2053; 205! 146! 489/ 1037] 2222) +4269] 913| 12859! 4028} 3878! 1715! 1154] 1161) 120519\°41 


Binois - 44! 110480| 12663! 326892| 39835! 29326) 992031 275688) 3620) 23434) 1542! 7134! 6778| 14546) 36096! 83018) ae cee 92483) 37403! 10230, 6284! 251! 7585/1451207/"44 Mlinois 
41] 129495] 11780] 416725| 45862) 34355] 120036| 392230] 6510! 24870] 4307| 9995! 8384! 14962! 42686] 97447] 37425| 235113) 110664) 44786] 18324) 10553) | 13657/1831343]"41 


gy diana 44) 40208) 2803) 189576) 16045! 13413) 42391| 166644) 13491 12548 582] 2190! 1700! 5299! 9507! 36398] 8157] 105856! 41030! 25834) 8242) 4396) 129) 4997! 7a920d|r44 Indiana 
‘41| 44792| 2857] 231461| 18846! 15863; 49106! 232524) 2988| 13148] 1665| 2672! 2526] 4725! 11766! 41970] 8857| 122592| 47224) 29624) 14135] 9122) 547) 6552! 915562|"41 








Sows “V44)_ 24532) 962) 182180) 9256) 4977] 272441 172970) 924] 7665] 505! _825| 1176) 4314) 7845) 187731 4046! 60338! 23580! 11814 5079! 2869! 255! 2915! 574441)"44 Iowa 
‘41! 27616] 939] 214310] 10860' 5541| 31804] 206899} 2015] 7974! 1532} 1013] 1599| 3921! 9568! 21195! 4203] 66616) 27620] 13171| 8089} 5840 4429| 677162!'41 





‘Kansas +44) 18697] 739) 140618) 7398) 4872) 20920] 124682 544) 6186) 237] 634) 1316) 3441) 5741) 16994) 3211) 46746) 21174) 7490| 4967 2404 105| 1833) 440949/"44 Kansas 
41} 19259] 636] 155826] 8086] 5095| 22442] 144432| 1260! 6149| 909] 685! 1181/ 2707| 6337) 17169) 2919| 48660] 23004! 8059| 7393| 4443) 250' 3755) 490656)"41 

+44) 11937) 1148) 98621) 6244) 3783) 19558 92951! 452) 9035] 2901 9371 _951| 2290 3346) 131991 43751 44467| 14586 5297] 2385) 1584! 95! 1889! 9363551"44 Kentucky 

pone 41| 14932} 1007] 111095] 8117| 4167] 21808} 109539} 972! 3055| 906] 1023] 1048] 1940) 3810 13182) 4526) 46431| 15209] 5849] 3886|_ 3320! | 2365) 378212|"41 











slana 44) 16138) 1494) 825371 5043) 9634! 16790| 85527) 158) 3026) 156) 775] 1718| 4324! 3276! 11458! 3627/ 34687! 12434 6628! 1020! 1440! 6 1997! 297893 |'44 Louisiana 
_—— '41\ 13778! 1084] 92529] 4737] 2902! 16543! 97715] 369! 2878! 387| 836! 1777| 3274! 4097] 10791| 3380] 34899) 11065| 6316) 1750! 2018! (2517! 315699)"41 








; 44) 9298) 741) 93594) 2540) 1893] 7623' 26998] 424) 2786) 118] 643 543) 984 2623! 7905! 2498! 15696! 10305! 2711! 1876! 938! 699! 133898744 =: ‘Mate 
_ ‘41! 10592| 783! 40783) _ 3244) 2096] 8800| 38148) 811! 3053/ 338! 796! +4 ‘8751 3654) 8415) 2602) 17857|_ 11747) 3572|_ 3877) 1492|_ 140)_ 1570) 165831) 


+44) 25817) 1842) 88189 9785! 5509) 21599 56183| 501! 9602! $291 1568! 1003) 1835) 4667| 17008! 8500) 49052! 22005! 8358! 2229' 2117| 38] 2099) ar Maryland 
—_— ‘41! 26285} 1806] 100799] 10382' 5583] 22976! 70456! 979| 3975] 837| 1706! 1027) 1590| 5306! 16932) 8273! 52902! 22354! 8615| 3760) 2625! 153) 8 371971 |'41 





Bacvack 44) 57060) 6367) 141696) 17146) 12371) 48996! 112891) 1642) 11326) 673! O51) 3867| 5522) 134751 54537] 21380| 99639! 50548) 15410! 5935! 2296! 104! 5079! 693011/"44 Massachusetts 
——— ‘41, 63738! 6424! 178768] 19368] 12851] 55939! 163093| 3419; 12305! 2163! 6649] 4279! 5132! 17726] 59130] 23137] 115495] 57197] 18356] 11375! 3916) 244| 7489) 848193)"41 














— +44) 90989) @603) 316070] 25822] 190191 814171 347283) 2787) 27507 903] 49931 6315) 21044) 18502 68089) 21352/ 142843) 96158 18009] 15898| 5405! 181! 6478! /1343607/"44 | Michigan 
—— 41] 99852| 6749] 365381| 29651! 20925| 91402] 451577| 5546! 27487} 2815! 5937| 7217| 19370| 19464! 75048! 22293) 162675! 103122! 19550] 25397| 8726] 152! 8730/1579066]'41 " 


4g) 30n65) 1651) 1818301 13541) 8204) 287221 188851) 1523) 6926) 961) 1461 2044] 54691 112941 22263] 7344 76126) 29069) 15230! 5383! 3658! 381) | 38R1| 645877|"44 Minnesota 
— ‘41| 33900) 1498 204958) 15404] 8895) 31107] 213165) 3781! 63351 9618] 1727] 2067 4830| 12296) 24323| 7769! 82218| 32720) 1662| 8229! 6419! 978) 6776! 7296651"41 





Fississippi.—~=~=«°44)-~=«7372|~—«432| «58859 20221 1142) 6069) 59453! 6B! 1073! -30!-—«-227! «G12! «1813! 1489) 4509! 1277) 16994! 6024! 1822! GIS! 573! 2! 485! 172960|"44 Mississippi 


*41i 6945! 256! 67196) 2158! 1083! 6102! 68143! 102) 858! 148! 227/ 588! 1473) 1669! 4189] 1025) 18139] 5696) 1825} 886! 731! 9| 1006! 190454|'41 


a sy) 33409) 2783) 209062) 12413) 10506) 36551) 158892] 1190' 6222) 595) 2222| 2522| 57541 10761! 30941) 9692! 86047! 31867! 12776! 2090! 3821! 130] 4196! 6744221744 ‘Missouri 
ans ‘4i| 35604| 2570| 248644] 13532| 10832 39738| 193723] 2136 5673! 1228) 2499| 2568 5080) 11553! 32387| 9151] 92923) 34546] 13375! 6120! 6402! 169) _ 4910! 775363\"41 





fo | -44) 5136) 243) 29986) 30331 1273 SR9G) 26880] 241) 1807/77 1891 5931 1254] 2083 4527| 1161! 12177! 35631 3243 1476) G41! 291539! LoGReT|r44 Montana 
— ‘Mi| 6120] 236] 37676] 38701 1571] | 7187| 34246) 446! 2069) 211) 272) 627) 1213 5433| 1387) 14765) 4413) 3882! 2274! 1112) 92) 1236) 134046)"41 


5 Sqr aa101) 427194884) 4758) 21601 11913) 101433) 368) 22391 1571 2961 627) 2392 3281) 8340 2202 289591 110031 6583) 1776) 1504! 96! 2021! 298416)"44 Nebraska 
braska at 14236! 442! 105086! 6028| 2364! 13880! 111895! 798! 2254! 681! 348! c 1898! 3903! 9206] 2213] 30442) 12672] 6268] 2802! 4064!  342| 2768! 335488 |'41 





Py: a +49) 2348) 381) 7315 1171! 785! 2134) 7023! «1561 456) 31) 231! 333) 437! 1511) 800) 3982/1638) 1132) 203) 223! 31-206) 33200/"44 Nevada 
prada ‘at 3201! 311! 7351) 1160 793! 2207] 7312! 202; 420! 51! 331) | 348! 790! 1375! 765! 3930! 1413] 1188) 282! 255! 10! 299! 33260)'41 

* nana ire °44) +5494) 437! 20742) 14941 11931 4690! 16194! 229! 1470! 90! 317! +333! ~—«6 47 47531 1631) 9721) 4878) 1824) 936! 546 27! 425! 7999544 New Hampshire 
Hampshire ‘| 6478) 425 26768| 1852) 1417) 5517| 23596] 482) 1672| 221] 396) 375| «647 5542! 1709! 11910] 5991] 2282} 1837] 835! 53! 900) 103175!"41 











ew Jersey -44) 950891 78551 1712471 256911 165801 G02R80| 105646 1640) 110721 763 6142) 40RK! G75) 14367 53283! 224951 108445] 67598! 18870! 4385! S866 345! 3827! 790174744 New Jerse 
apis 411 85840] 8342] 217391| 99970] 18541! 68557) 161226) 3497| 11400) 2814) 7532) 4675| 6610) 18758| 59176) 25771! 122687! 76412] 22763! 9110! 5993| 895! 7696) 974956!"41 % 





ye 44) 3R431 298) 29R341 1ea5' 78) RAB 19812) G1 «7221”~CSB!~CAvol dos) 2126) 7731 «<3138) 876) 8251) 2790 12921 461! 317! «= 9272! 73567144 =» New Mexico 
vo sil Tse: 9511 26817] 1916) 786 4436) 23981] 117! 683} 90|«184) 422) «993812! 3230/76! +9091] 2994) 1428) 754) 413 25] 500! 85086)"41 





r ¥e +44) 164390) 16751 375787) 58715) 441921 138272) 276540! 40671 24241) 2213] 12878! 94331 147291 30024) 122215! 48255' 256679! 130955! 38359! 13266! 9342! 259! 13188!1804750144 New York 
“ *41| 207376! 20378) 510044) Ter RO) S1SOR! 1700971 4492651 9802) STS721 7726) 17559! 12929) 16445! 42850! 147041| 59012| 319298) 163679| 61505] 25801 16927| 1559) 26858|2424544)"41 


j\ 49871 2760) 14466) 4890’ 53983) 20828) 6380 2699! 1995! 24! 646! 468994/"44 North Carolina 
§) 2760! 2948] 14178! 4884! 56822} 20029} 6042] 4506! 2448! 82! 1254! 497131]"41 
<3) 11291 1800) 2947) 369! 11220' 3464) 1874] 585] 848! 46! 579! 118901/'44 North Dakot: 
% © 899! 2073! «3277! «334! «10986] 4026} 2077] 1109! 1961! 186] 1226) 135853;°41 wate 
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AUTOMOTIVE NEWS, SEPTEMBER 10, 1945 


Today, in the automotive industry, in the industry today...for Nash 
there is a great deal of discussion plans beyond the boom years to give 
about Nash... the dealer steady earnings in normal 


as well as boom periods. 
Because, from the dealer’s point of 


view, Nash has tomorrow’s car and 
franchise today! 


They know the Nash Franchise means 
a new system of distribution...a 
limited number of carefully selected 
... Leading dealers know; for in- men destined for a permanent future... 
stance, that the very first Nash cars 
off the line will have many of the 
basic engineering improvements 
that the public expects in future 
automobiles. 


... And business-minded dealers are 
talking about the farsighted engineer- 
ing programs responsible for the great 
Nash ‘‘600” and Nash Ambassador... 
a program that will put Nash ahead 
Proof of this is an analysis of Nash ~ today, and assures a prominent posi- 
features against the results of leading tion for Nash in the years to come. 
national surveys and public opinion 
polls that show specifically what the 
public wants in cars to come. 


Yes... these are the reasons why, 
from the dealer’s point of view, Nash is 
truly tomorrow’s kind of a deal today 


.:. Farsighted dealers know, too, why 


SO many automotive men call Nash NASH MOTORS 


one of the greatest sales opportunities Division of Nash-Kelvinator Corporation, Detroit ‘32, Mich. 


will be the News 
_ When the News is New Cars 
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Commercial Cars in ‘Uperation, Makes and States, 1944-41 
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taxes. From the business stand- {gency controls over transportation ‘tried and found wanting. The Sur- 


AUTOMOTIVE WASHINGTON 
Problems in Congress 


Only Temporary 


By William Ullman 
Washington Correspondent 
TO THE CONGRESS just returned to work now falls the 
job of combing out the governmental tangles left over from 
the clutter and confusion of war. It convened after three 


short weeks which have: 


(1) witnessed the wholesale 


abondonment of wartime controls; (2) brought about the 


first steps toward readjust- 
ment from “leaning on gov- 


ernment” to standing on our 
.own two feet, and (3) permitted 
us to set our sights on a snapback 
under a resurgent, competitive cap- 
) italistic system. 

There is much to be done. Con- 
gress, which, through the war 
years, complied with alacrity to 
the military chieftains’ every re- 
. quest, has reconvened to take di- 
rect control of the government’s 
domestic affairs. 

At the top of the Congressional 
agenda naturally 
are temporary 
problems, unem- 
ployment com- 
pensation, sur- 
plus property 
disposal adminis- 
tration, and what 
to do with the 
millions of war 
workers while 
business, com- 
merce and indus- 
try make the 
switchover from 

artillery to automobiles. The list 
also includes reorganization of gov- 
ernmental agencies and procedure, 
and sorely-needed tax revision. 

There is indeed much to be done. 
And Congress may be depended 
upon to ferret out the proper an- 
swers for, after all, it is the coun- 
try itself. Representatives of the 
people as they are, the members 
will be unusually responsive to the 
thinking of the folks “back home.” 
And that should auger well for our 
future. 

Fresh from communion with 
their constituents, the legislators 
should be able to look with objec- 
tivity on plans for raising maxi- 
mum compensation payments to 
workers between jobs, for setting 
up a permanent scheme under 
which statisticians ordain when the 
“compensatory economy” theory 
should be brought into play, for 
retaining wartime tax schedules 
and for making shifts in the lineup 
of Federal departments and agen- 
cies. 

What knowledge, 
and background will 
have? 

Since Japan’s surrender, Aug. 14, 
WPB has all but wiped its books 
clear of civilian goods production 
restraints; the exceptions are such 
things as tin, which will remain in 
tight supply for some time. That 
means that industry now can go 
ahead as fast as materials can be 
obtained. 

OPA has moved more slowly. 
The government may be with- 
drawing from control of the na- 
tion’s economy on most other 
fronts, but not here. The em- 
phasis may shift from rationing 
to price control enforcement. For 
word has gone out that price 
ceilings will be maintained, even 

if manufacturers have to absorb 
increased costs and even if, 
should those costs have to be 
passed on, the corner store must 
take up the slack. 

Such a policy of “squeezing” 
could lead to a sluggish movement 
of goods to consumers, or it could 
drive some companies out of busi- 
ness. 

The handling of labor problems 
is more indefinite. Although a com- 
promise is reported to have been 
reached, it still is uncertain wheth- 


information 
Congress 


| 
| 


| 


er WLB, which is anxious to quit, | 
or the Labor department’s concili- | 
ation service will be given the dis- | 


putes arising out of changed work- 


ing conditions. It is here that the | 


labor-management conference may | 


do important work. 


The scope of our transition can 


be gauged easily. Take the figures 
on Army and Navy demobilization 
plans. The size of the Army will be 
cut by 6,000,000 in the next 1( 


months. The Navy will drop almost 
3,000,000 in the next 12 months. 

Here are a few of the other 
things: OPA control of rents 
through next June; disposal of 
war property of staggering totals, 
inventories of surplus even two 
weeks before Japan’s§ surrender 
were up to $2.5 billion; inventory 
controls until the year-end; equit- 
able treatment of small businesses 
and those veterans and other entre- 
preneurs who want to set up their 
own shops. 

All of us want to know about 


Coles 


point, it is a question of how 
long wartime tax schedules will 
hang over peacetime production. 
For individuals, it is a case of 
reducing both direct income lev- 
ies and bothersome excises. What 
will be done? 

Early sentiment shows eagerness 
to afford relief on both counts, 
Congress will do something. 

A natural deterrent is the uncer- 
tainty over the size of the peace- 
time budget Should there be an 
immediate, token cut in taxes? Or, 
should Congress wait for a deter- 
mination of that budget and tailor 
tax cuts accordingly? Will the 
budget be $1% hillion, $20 billion, or 
$25 billion? The size makes a big 
difference. 

Congress faces 4 tremendous re- 
sponsibility. Much remains to be 
done. 

- 7 = 


Controls Eased 


On Transport 


DEVELOPMENT SINCE cessa- 
tion of hostilities promise relief 
from many serious transportation 
difficulties. Favorable factors to 
date include immediate sharp re- 
duction in war freight movement, 
large increase in private automo- 
bile use, improved manpower situa- 
tion, and relaxation of most emer- 


SUS of 


Ld 


and equipment production. 

Congestion of rail, bus and air- 
line passenger travel on main 
routes is expected to continue 
through this year during the ac- 
celerated demobilization of armed 
forces and relocation of civilian 
war workers. A_ generally tight 
freight traffic situation, at least 
through the usual October peak, is 
anticipated, calling for retention of 
some controls particularly to cope 
with shortage of refrigerator and 
box cars needed to move bumper 
crops and feed for record livestock 
output. 

Demands for new rail passenger 
and freight cars, motor trucks, 
buses, automobiles, airplanes and 
tires, now free from nearly all 
wartime proauction controls, can 
only be met gradually. But im- 


provement is foreseen. 
* 7 * 


Avalanche Begun 


On Surplus 


THE AVALANCHE of surplus 
property has started. It is so great 
as to stagger the imagination and 
challenge the best that is in us. 

The statute that created machin- 
ery for disposition of this now-no- 
longer-needed war material is just 
about one year old. It has been 
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|plus Property Board realizes the 
deficiencies; so does Congress, and 
iso does the nation. 

One legislative proposal already 
jhas started through the Congres- 
sional mill; it would substitute a 
single administrator for the pres- 
ent three-man Surplus Property 
Board. The sponsoring House com- 
mittee has decided to let that do 
for the present. Presumably the 
House will act some time in the 
future on the many needed sub- 
Stantive changes in the law. 

The SPB triumvirate takes this 
position: The Board has now laid 
down the general policies for dis- 
posing of surplus property, which 
is being declared at the rate of $100 
million daily by the War depart- 
ment alone; the immediate task 
“is not primarily one of declaring 
policy but one of administration.” 

+ + . 


Passport Rules 


Relaxed by U. S. 

SECRETARY OF STATE Byrnes 
has amended the United States 
passport control regulations per- 
mitting American citizens to travel 
to any country in North, Central 
or South America without pass- 
ports if no passport is required 
by the other countries. 





Fe Rare 


HE farmer is one business man 

who can look to an uninterrupted 
prosperity—for some years. For to him 
has been given one of the wisest 
pledges a government ever made. To 
him has been guaranteed 90% of 
parity for at least two years after the 
cessation of hostilities. 


To the farmer, parity prices mean 
proper and profitable prices for his 
products. To America, parity prices 
can only mean greater national 
prosperity. For, national income fol- 
lows farm income. 


Yes, farmers face good prices—and 


they face no reconversion. Their busi- 
ness need not be halted, even for a 
day, to switch from war to peace 
production, And the world demand 
for their products grows with each 
month. Hungry men the world over 
look to American agriculture. 


World events have made the farmer 
more than ever our No. | citizen—and 
industry’s No. 1 prospect. Farm in- 
come has soared to nearly 28 billions, 
and farmers’ savings, so_ steadily 
mounting, have now reached It 
billions! 


What manufacturer, of bedsheets or 


What business can ignore the farmer's strength? 


bulldozers, can overlook the prospec- 
tive flow of goods to the farm? And 
what advertiser can overlook the 
farmer’s avowed favorite magazine, 
Country Gentleman? 


With one eye on the farmer, one eye on 
Country Gentleman, you’re looking at 
your business future in the right 
perspective! 


% re tb ated t 
siti teae ye 


A CURTIS PUBLICATION 


No. | with FARMERS-——-RURAL DEALERS -— ADVERTISERS 
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Wiper Tops 
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Been Fishin’ 






By 
Jack Weed 





se. LEWIS, whe used to be 
F my old boss when I struggled 
with the Timken magazine in the 
early days of my editing experience, 
called me up the other day and 
among other things mentioned that 
he was writing a few memoirs of 
the early days of the automobile. 
Gene can do it and should. While 
he now is the Big Brass Hat of 
the Morris ¥‘lan Bank here in the 
Motor Capital, he started out in 
life as a clerk or something for 
the two Timkens when they were 
just fussing around with what is 


now the famous Timken roller 
bearing. 
H. H. and W. R. Timken were 


making wagon axles in those days 
and the first roller bearings were 
developed for ice, coal and milk 
wagons, as I remember. After the 
Timken company had become quite 
large, it was decided to split the 
axle business—which by now had 
become mostly automotive—and the 
bearing business. Thus Gene Lewis, 
Herb Alden and Demory were sent 
to Detroit to estiblish and open 
the Timken-Detroit Axle Co., which 
became axle headquarters for prac- 
tically every car that was made in 
the “teens.” They made a few truck 
axles as well — and continue to 
make them. Louis Klinedinst, just 
a youngster at the Canton plant, 
then collected what was left of the 
wagon axle business around him 
and ran that department as a side- 
line issue to the bearing business. 
* * * 

BUT I'M GETTING away from 
Gene and his call. Gene told me 
that he gave the self-starter and 
the windshield wiper credit for 
making the automobile the popular 
vehicle it is today—that, to his 
notion, these two items were the 
outstanding inventions that paved 
the way for mass sale of the gas 


buggy. 
Maybe Gene is right—-I’ve never 
heard anyone mention the wind- 


shield wiper as being a great con- 
tributor to automobile progress but 
the more one thinks about it, the 
more one is convinced that Gene 
has something in his claim. Espe- 
cially is this true if you have ever 
tried to drive in a driving rain 
when your wiper didn’t work-——or 
if you go back far enough in this 
business to remember the ones you 
had to lean over the steering 
wheel and work by hand while 
you steered with the other hand. 
* * * 

BUT THERE'S another item that 
I'd like to suggest—-and push—into 
this parade of progress picture. 
How many cars would be sold to- 
day—especially to women—if they 
still were shod with the old clincher 
tires that tcok a Houdini and a 
full set of prys, hammers and 
wrenches to get off when they blew 
eut, which was often? 

How many cars would be sold 
today if tires still cost from twenty 
to thirty dollars apiece and lasted 

(See BACKSHOP, Page 36, Col. 1) 
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and Lubricating America’s 30,000,000 essential Motor Vehicles 


Service Show 
Proposed for 


All Industry 


Joint Effort Urged 
For NADA, MEWA, 
MEMA and NSPA 


DETROIT. — Intention of 
the Motor and Equipment 
Wholesalers Assn. to revive 
the ASI show next spring 
again brings up the question 
of an all-industry service show. 

For years the three _ so-called 
parts associations—MEMA, MEWA 
and NSPA—put on the only worth- 
while after-market show that was 
held in the industry. For a num- 
ber of years prior to Pearl Harbor 
it was held in the Pier at Chicago, 
which is centrally located and an 
ideal show spot. 

This show not only produced a 
Jarge following but developed into 
a tremendous exhibit of every- 
thing that pertained to the ser- 
vicing of automotive vehicles, 
both from the standpoint of re- 
placement parts and of service 
shop equipment. 

Attendance, however, was re- 
stricted for the first three days to 
the manufacturers and jobbers who 
belonged to these associations. On 
the fourth day jobbers, not mem- 
bers of the associations, were al- 
lowed admission and on the fifth 
and last day the trade was allowed 
to see the show. 

Many in the trade feel that now 
is a good time to view the after- 
market from a fresh viewpoint, and 
one of the questions being raised 
is, “Why not a service show for 
all of the industry?” 

Last year the National Automo- 
bile Dealers Assn. realized that 
thousands of their members were 
depending upon service for their 
major if not entire income and de- 
cided to put on a service show in 
connection with its annual meeting. 

No doubt the NADA could, and 
possibly might, build up a show 
that would rival the ASI show for 
attractiveness and educational 
value in time, but it would put an 
additional burden on both the man- 
ufacturer exhibitors and the city in 
which the show would be held. 

Without the divided interest 
and competition which would 
surely follow two separate ex- 
hibits, such an ASI-NADA show 
would be the outstanding exhi- 
bition in the industry and might 
even eclipse the New York Auto- 
mobile Show in both importance 
and glamor. 

The various associations could 
continue holding their sectional 

shows and get--togethers, but by 
joining hands in one grand well- 
planned service show, the value 
and advantages of holding a com- 
bined yearly show to bring the en- 
tire industry up to date on the 
progress in service methods, sup- 
(See SHOW, Page 37, Col. 1) 





W. Va. Safety Council 
Backs Annual Check 
CHARLESTON, W. Va.—-West 
Virginia’s Safety and Health 
council advocates compulsory 
annual inspection of motor ve- 


hicles, it was announced last 
week following a joint meeting 
here of the council's traffic 


committee and the city’s traffic 
committee. 

At the same time, a special 
committee was authorized to 
study the advisability of advo- 


eating the enactment of a 
“sane and sound” automobile 
liability bill at the next session 
of the West Virginia legisla- 
ture 





Reconversion Slowing Up +: 
Repair Parts Production: 





Lives at Stake as OPA 
Dallies on Prices 


With the death rate from automotive accidents already 
mounting by 40 percent over last year in the period since 
gas was released from rationing, it behooves everyone 
connected with the servicing of automotive equipment to 
do everything within their power to make cars safe 


to drive. 


In addition to the dealers’ and service shops, this obli- 
gation in the interest of safe driving extends to the tire 


manufacturers and OPA. 


It is known that the tire manufacturers are bending 


every effort toward getting 


the shelves of their dealers 


filled with replacement passenger car and truck tires— 
getting them out where they can relieve one of today’s 


greatest driving hazards. 


But OPA is still fiddling around with the problem of 
setting a price formula for the replacement parts manu- 
facturers, who now face building these parts without the 
overhead-carrying aid of war contracts. 

Everyone knows that both labor and material costs 
have risen during the war period. As long as war con- 
tracts were in the shops to carry part-——or most—of the 
overhead of the manufacturer, he could build and sell 
replacement parts on a 1942 markup. 

But today the war contracts are cancelled while the 


high costs remain. 


As a natural result, important and vital replacement 
parts are again becoming short in the jobber and dealer 
stocks, and many a car that badly needs front-end sus- 
pension and steering mechanism replacement is being 
batted along the road at high speeds, endangering the 
lives of the car’s occupants as well as those of every 


car it meets. 


OPA had better quit its fiddling and get these manu- 
facturers set on prices quickly, or our rising death rate 
will bring on adverse speed regulations, as well as sending 
thousands of riders to their graves. 








‘Everybody’s Business’ 


Is to Drive Carefully, Cautions 
President Truman 


WASHINGTON.—President Tru- 
man last week called upon every 
automobile driver to “feel a per- 
sonal responsibility for the preser- 
vation of human life through the 
exercising of extraordinary caution 


MEWA Issues 
Special Booklet 
On Market Tips 


CHICAGO.—A_ special 16-page 
booklet has been issued to all 
members of Motor and Equipment 
Wholesalers Assn. entitled “Study 
With Care Your Market Potenti- 
alities for Automotive Replace- 
ment Parts, Equipment and Sup- 
plies.” 

The main purpose of the book- 
let is to refresh the minds and 
give a few new ideas to automo- 
tive wholesale distributors on what 
their market potentialities are, ac- 
cording to MEWA. 

Every effort was made to give 
in this booklet up-to-date facts 
and figures that would assist an 
automotive wholesaler in his own 
market studies and also some sug- 
gestions on new or 





: a that might be developed 


in operating badly worn cars and 
tires.” 

Viewing the recent holiday week- 
end as “a proper time to urge care- 
ful driving practices” the President 
said that he “cannot over-empha- 
size the necessity for safe driving 
now that gasoline has been released 
from rationing.” 

The President stated that “high- 
way safety is everybody’s business 
and that every day is safety day” 
and expressed the hope that “pub- 
lic-spirited organizations will con- 
tinue, with renewed vigor, current 
efforts to arouse public conscious- 
ness to the need for careful motor 
vehicle operation.” 





Many Items 


Stull Tight 


Little Relief Is Likely 
On Short Supplies 
For Several Months 


DETROIT. — Dealers and 
jobbers are beginning to com- 
plain that shipments from 
their factory sources on sev- 


eral “tight” items have not 
only failed to increase in volume 
since V-E day but conversely have 
actually been slowing up recently 
as compared with the rate they 
had been coming in during the first 
three or four months of the year. 

This condition seems to be 
more or less general, and Auto- 
motive News made a spot check 
last week in an endeavor to find 
the reason for it. The check re- 
vealed that most of the reason 
for the lack of increase in re- 
placement parts production is 
due to the switchover from war 
production to a peacetime basis 
and that dealers must continue 
to bear with the present “short” 
parts condition until such a time 
as the factories have completed 
their reconversion programs and 
materials have loosened up. 

As an indication of the “slow- 
up” that was taking place, one job- 
ber checked his invoices from a 
prominent source and found that 
at the end of May he had received 
approximately 56 percent more 
merchandise than he had during 
the same period last year, but that 
by the end of August shipments 
from this source had dropped to a 
point where they were only about 
20 percent ahead of last year. 

It was thought by those close to 
the problem that many manufac- 
turers were waiting for OPA to set 
a postwar pricing formula on re- 
placement parts and were holding 
shipments up until definite action 
was taken in Washington. 

It was believed that, due to can- 
cellation of war contracts which 
formerly had carried a large part 
of the overhead expense, manufac- 
turers might be facing a loss in 
the manufacture of many parts 
when the parts themselves had to 
carry the entire increased cost of 
labor, material and present over- 
head. 

Investigation among manufac- 
turers of replacement parts found 
that on certain items this price 
penalty existed but all menufac- 
turers contacted claimed that 
they were not holding up any 
shipments because of this condi- 
tion. It was claimed by these 
manufacturers that they expected 
to get a new price established by 
OPA on these particular items 

(See PARTS, Page 32, Col. 5) 


State Safety Inspections 
Resumed by Wash. 


SEATTLE.—With the lifting of 
the thirty-five-mile speed limit and 
gasoline rationing, state motor ve- 
hicle safety testing can be resum- 
ed, it was announced last week. 
yov. Wallgren has increased speed 
limits to 50 miles, the legal limit. 

By the middle of September it 


unexplored | is expected stations will be in op- 
‘eration in Spokane, Tacoma, Yak- 


where the 
The safety 


ima and Wenatchee 
state owns buildings. 
station in Seattle, on Fairview, 
near Lake Union, has been sold, 
so two new buildings will be built 
or purchased before testing can 
start there. 

Chet Spencer, division of motor 


| vehicle safety inspection, with the 


(See TESTS, Page 38, Col. 5) 










oer 
ere 









C4cER 


seat 


r 
a 


f" 


1 de 


EB 

0 
ee 
nd 
var 


rh 





err a 


imp 


tio 


NOT 
has 
qui 
na 
EB 
ty! 

- Ler) 
Fo! 
F 

~ pos 
las 
la 


~ 


tar 


n 








~ .O 
co) 













































































































































































































































































































































ry ‘4cERVICE SECTION 
seattle Gets Ready... 





L 
i 
r_xpand for 


EATTLE. — Removing gasoline 

oning and restoring the 50-mile 

eed limit have resulted in dealer 

nd independent shops being 

~ vamped with service and repair 
‘ork. 

ae In the wake of V-J Day were 

nuany announcements of dealer 

improvements, expansions and 

new building plans. Ford Motor 

Co. is proceeding with its million 

dollar parts depot and distribu- 


arm tion center. 


The company has purchased 15 
ae res of undeveloped tidelands on 
he west side of 4th Ave. for a parts 
nd storage depot to supply the 
Northwest and Alaska. Contract 
has been let for the fill which re- 
quires 250,000 cubic yards, prelim- 
nary to building the plant. 
Building will be of modernistic 
tyle similar to the standard pat- 
vern of parts depots just adopted by 
Ford. 
™ Ford dealer meetings have been 
postponed after being set for late 
last month. New car displays are 
“ ™»ianned at ali dealerships simul- 
taneously with any public showings 
in Seattle, but dealer meetings are 
~.o be held in Seattle in advance, ac- 
cording to W. C. Patterson, Seattle 
rea manager, and possibly in Port- 
~iand, the second or third week in 
September. 


Announcement of extensive build- 
ing improvements are expected soon 
from Wm. O. McKay Co. 


S. L. Savidge Co. has announced 
purchase of a downtown site for 

: a two-story concrete building 
costing $200,000. Ballard Hudson 
Motor Co. plans a $28,000 build- 
ing. The {itm has been acquired 
by Joe Schwabe and Henry W. 

Grady, as Hudson dealers in the 
Ballard section. 

Kenworth Motor Truck Corp. 
vill build a $250,000 plant in Ren- 
von, just south of Seattle. Heavy 
duty trucks and buses will be built 
here. A large factory distribution 
plant and parts depot will be estab- 
lished in Seattle. 

A deal has just been announced 
by General Motors, in the industrial 
section but there are no details 
bout intended purpose. It may be 
for parts depot and distribution. 
Fruehauf Trailer Co. plans a 
>200,000 investment at 6th Ave. near 
Stacey St., for trailer factory and 
servicing. 

Lee & Eastes, trucking firm, has 
purchased four acres near Airport 


nd Lander, for its own postwar 
| In Portland 

PORTLAND, Ore. — Numerous 
automotive dealers here report in- 
reased business in their service 
departments following the Jap sur- 
ender; resulting also from the end 
WE gasoline rationing. 

Some want their cars put in 
shape for the long drives down the 
oast to Oregon Caves or Crater 
Lake or Mt. Hood. 

Others were war workers, want- 
g their cars fixed to start the 


trek “back home” to the middle 
West, east or south. 


~~ 






















Jap Surrender 
Boosts Service 


lobe Purchases 
layton Tool Unit 


LOS ANGELES.—Globe Products 
Mfg. Co. has purchased the Ma- 
Sgiine Tool division of the Clayton 

fg. Co., Alhambra, Calif. 

The principal product affected is 
-gie Clayton boring bar holder and 
accessories. The acquisition by 
globe of the division is in line 

ith Globe's policy of manufac- 
turing and selling a complete line 
—af machine tools, essential to man- 

acturing plants of all sizes. 





~@,\s a result of our ad in Automotive News, 
the Rolls-Royce was sold. I might add 
that we received 12 other inquiries about 
this car. Five of these from states other 
than North Carolina and seven from this 
- state.’’ Thos. L. Black, manager, Pine- 
hurst Garage Company, Inc. (Chevrolet), 
Pinehurst, N. C. 
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large and Small Firms 


Rush 


terminals, repair and maintenance 
shops, at a cost of $150,000. 

Pacific Northwest Terminals 
Co. has bought two acres at Sixth 
and Forest, to build an auto 
freight terminal at estimated cost 
of $150,000. 

Wilshire Oil Co. has bought 
eight acres in center of Harbor 
Island. A $500,000 plant is planned 
for storage and distribution of its 
products, indicating expansion of 
the company which thus far oper- 
ates no further north than southern 
Oregon. Shell Oil Co. has purchased 
more acreage on Harbor Island, but 
is silent on its plans. 

Dealers have placed orders for 
new shop equipment. Marked im- 
provements are to be made in ser- 
vice and shop facilities to meet the 
coming competitive era; to retain 
service and repair business and to 
expand wherever possible. There is 
special emphasis on expansion of 
parts departments. 
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THE MERCHANDISING and advertising aids supplied by Electric Auto-Lite 
Co. to its eustomers will be highlighted by the above background during the 
meetings of the Parts and Service Training School of Nash Motors. A represen- 
tative of the Auto-Lite Merchandising division will attend the sessions in order 
to fully tell the Auto-Lite products story and to describe dealer helps in detail. 


Houdaille Lets Contract 


For W. Va. Project 
HUNTINGTON, W. Va. — Hou- 
daille-Hershey Corp. has announced | caccisea Want Ads (see in 
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{Electric Auto-Lite Co. have 
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Royce G. 


assurance 
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president, 
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| pose at this time.” 


being bright,” Martin added. 





$200,000" 


the award of a contract “exceeding | will solve your problem 


A Shot of NVeéudélec 


that ‘souped up the Allies fighting power 


How Eaton pioneering in 
Sodium-Cooled Valves helped to 


unleash terrific fighting power 
in the air, on land and at sea! 


TALLIC SODIUM isn’t a 

precious metal, but—when it 
was liquefied and sealed in the 
hollow core of an exhaust valve after 
World War I, the results were price- 
less. It released a tremendous flood 
of pent-up power—the precious 
power we needed to fight and win 
two full-scale wars simultaneously. 


That research discovery was the 
starting point for today’s 3500-mile 
bombing runs to Tokyo, for the 
power that hurls PT boats through 
the water at 70-mile-an-hour speed, 
for the swift, knockout punch of 
huge, armored tanks. 


Yes, that little self-cooled exhaust 
valve did make a big difference in 
war strategy. © 


One reason why airplanes and tanks 
were of limited value in World War 
I was because the exhaust valves 
burned out after a few hours in 
high-powered engines. Ordinary 
valves were a brake on their speed, 
range and endurance. And war offi- 
cials in the United States and England 
were aware of the dire need of a 
self-cooling valve. But all their ex- 
periments with mercury- and water- 
coolants had been unsuccessful. 


Then, an alert civilian engineer, 
named S. D. Heron, made a dis- 
covery. While working on a self- 
cooled valve with the U. S. Army 


As the valve head 
absorbs the heat of 
combustion (left 
hand view), the 
temperature heats 
and melts the sodium 
in the head. The 


valve mofion throws 
the sodium violently 
into the valve stem 
(right hand view). 
Here the heat of the 
sodium is transferred 
to the valve guide, 
the cylinder and on 
tothecooling system. 


Air Corps at McCook Field, he 
noticed that the salt solutions used 
in heat treating readily wet the metal 
pots. That was the clue he needed. 


He filled a hollow-stem valve with 
a mixture of salts and tested it under 
such engine conditions as violent 
detonation and pre-ignition. When 
an uncooled valve would have failed 
completely, the salt-cooled valve 
showed little effect from this terrific 
punishment. 


But, where does Eaton come into 
the picture? 


Behind the scenes, all during this 
pioneering period, Eaton’s Wilcox- 
Rich Division worked closely with 
Inventor Heron, and in 1926 it was 
licensed to manufacture the new 
salt-cooled valve. Then, through ex- 
tensive Eaton research and experi- 
mentation, the superiority of metal- 
lic sodium as a coolant was proved. 
And it was in Eaton laboratories 


for the construction of 
facilities preliminary to operation 
of the parts firm’s new plant here. |the immediate future. 


side back cover) | 


Want to buy or sell new 


or used cars? 


why not you? See inside backcover. 
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that the commercial development 
of the present Sodium-Cooled Valve 
was achieved. 


Today, in every U. S. bomber and 
fighter plane, in every PT boat, 
in many tanks and combat vehicles, 
the Eaton Sodium-Cooled Valve is 
helping to put power to work for 
Victory. And in addition, the vast 
resources of Eaton research, engi- 
neering and manufacturing are pro- 
ducing scores of other vital parts 
used in every type of mechanized 
fighting equipment. 


Since Eaton pioneered in develop- 
ing the Sodium-Cooled Valve two 
decades ago, it has taken a leading 
part in contributing to America’s 
leadership in transportation. And 
out of our past seven years of con- 
centrated effort in production for 
war, important elements are shaping 
up in the pattern of modern trans- 
portation for the world of tomorrow. 


EATON 


EATON MANUFACTURING CO. ¢ General Offices: CLEVELAND, OHIO 


Plants: Cleveland, Detroit, Saginaw, Marshall, Battle Creek, Lawton, Vassar, Massillon, Windsor (Canada) 


EATON AIRCRAFT PRODUCTS: PROPELLER SHAFTS * CRANKSHAFTS + ENGINE VALVES * VALVE TAPPETS » COIL SPRINGS + VALVE SEAT INSERTS ¢ GASOLINE 
TANK CAPS « FLY WEIGHTS * FORGINGS » ENGINE BOLTS + STAMPINGS » BUSHINGS « RETAINER RINGS « WASHERS « AND OTHER MISCELLANEOUS ENGINE PARTS 








‘To Keep Auto-Lite 


Customers of the 


assured that all of the company’s 
manufacturing plants will continue 
}|to remain in operation in order to 
{insure immediate delivery of both 
|original and replacement parts. 

given by 


said that though “a complete in- 
ventory is most important, the de- 
| mands from our civilian customers 
are so pressing that it will be im- 
| possible to close down for that pur- 


“The pressure from civilian cus- 
tomers of Electric Auto-Lite Co. is 
already being felt, with the outlook 
lfor heavy fall and winter schedules 


Some unemployment was noted 
at the plant as the new schedules 
got into operation, but Martin said 
that full employment is expected in 


Others are profiting from AN Want Ads, 


30 
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16 K.C. Dealers Accused 
Of Black Market Sales 


KANSAS CITY.—In a move to be 
followed by similar action else- 
where throughout the country, the 
OPA has closed in on Kansas City’s 
alleged used-car black market after 
weeks of quiet investigation. 

Criminal proceedings charging 
violations of ceiling prices were 
filed in Federal District court here 
last week against 16 dealers. 

OPA Enforcement Officer Dick 
F. Bennett, who guided the expert 
investigators brought in to spread 
the net, placed the information be- 
fore U. S. Attorney Sam Wear, who 
filed 10 cases naming the 16 de- 
fendants. 

Bennett charged that the de- 
fendants in recent months took 
over a large part of the used-car 
business in this area, leaving 
franchised dealers almost barred 
from the used-car market. With 
the cars in their hands, the al- 
leged black market dealers boost- 
ed the prices from $200 to $800 
each above ceiling prices on re- 
sale, Bennett said. 

It was announced that the sweep 
into Kansas City’s alleged used-car 


| black market is the first on an OPA 

program which will cover the ma- 
jor cities of the nation. With the 
finish of the probe here, it was 
said the experts who worked here 
under Bennett's direction would be 
shifted to other cities. 

“With the work of rationing eas- 
ing up,” Bennett said, “the depart- 
ment will have the time and per- 
sonnel to go thoroughly into this 
field which necessarily has been 
neglected. There will be no letdown 
just because the war is over. That 
does not change the facts nor elimi- 
nate the evidence against law- 
violating dealers.” 

Bennett said that next to meat, 
the used car has created the na- 
tion’s most active black market. 
Pointing out that returning vet- 
erans suffer the most from the 
used-car black market, he declared: 

“Returning veterans have been 
the chief victims of Kansas City’s 
used-car black market. They return 
home with money and one of their 
first thoughts is a motor car. 

“There are no new ones on the 
market and they fall easily for 


the black market dealer’s high 
price. Unless we can block it right 
now hundreds of them will be 
victimized when the big release 
from service comes.” 

All of the alleged sales upon 
which OPA’s legal actions were 
based here were made to that 
agency’s investigators, posing as 
individual buyers. Named defend- 
ants in the information were: 

A. W. Hindman and Harley Pat- 
rick, with Hindman Motors, 2760 
McGee St. trafficway; Pat Vaught, 
Russell Hornbuckle and J. W. Den- 
nis, with the Auto Sales Co., 2316 E. 
15th St.; Jimmie George and Don 
West, George’s Auto Sales, 5604 
Troost Ave.; James M. Hall, South 
Town Motors, 4341 the Paseo; W. 
T. Poteet, Poteet Motor Co., north- 
west corner 38th St. and Broadway; 
Harry Schwartz, Midwest Motor 
Sales, 515 E. 15th St.; James Glass- 


cock, Motor Trading ‘Co., 2527 
Grand Ave., and Harrison Motor 
Co., 2409 Grand Ave.; Frank A. 


Morrison, Gillham Plaza Motors, 
2150 Gillham Plaza; Sam Rose and 
Marion B. Rucker, 2930 and 2810 


McGee St. trafficway, and Solon 
Thompson and Paul Harrison, 
Thompson Motor Co., 2409 Grand 
Ave. 


At Lockerby, Barkwell .. . 
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Mail Campaign Helps a 


Triple Shop’s Income 


GRAND RAPIDS, Mich.—Aggres- 
sive use of the follow-up program 
has been one of the chief factors 
in the wartime increase in service 
revenue at Lockerby, Barkwell Co. 
(Chrysler-Plymouth) here. 

The dealership has already passed 
the $5,000 a month mark, as com- 
pared to an average of less than 
$1,900 in 1941, according to Arnold 
G. Lockerby, president. 

Customer labor and parts sales 
are paying 110 to 115 percent of 
the overhead, Lockerby said. 
Meanwhile, the number of own- 
ers listed in the firm’s active ser- 
vice files has jumped from 353 in 
September, 1942, to more than 
1,000. 

Lockerby ascribes the bulk of the 
credit for the revenue gain to Mrs. 
William J. Van Atta, of the office 
staff, who is in charge of the firm’s 
direct mail program. 

Mrs. Van Atta keeps her sales 
letters short and crisp, Lockerby 







































@ *Houdaille engineers know the answers to scores of 


problems involving vibration control — and constantly 


are engaged in solving new ones. 


Millions of Houdaille hydraulic instruments absorb the 


bound and rebound, the side-sway, the shimmying forces, 


which attack cars, trains and planes. 


Out of this rich experience, we have been called upon 


to design energy-absorbing devices to control vibration 


on machine tools, crushing machines, power presses, drill- 


ing equipment, knitting machines, engine mountings .. . 


even the ‘“‘water hammer” in pipe lines. 


This advertisement is an open invitation to submit vi- 


bration problems of any kind to us. We shall be glad to 


share our experience with you. 


HOUDE ENGINEERING 


DIVISION OF 


HOUDAILLE-HERSHEY CORPORATION 


MAKERS OF HYDRAULIC CONTROLS 


BUFFALO 11, NEW YORK 


* Pronounced—Hoc-dye 


Sl 


said. Lockerby, Barkwell sends ead 
monthly letters to from 1,000 oar : 
1,500 actual and potential custom- E 
ers a month. 

Following is one of the typica 
wartime letters composed by Mrs. 
Van Atta and sent out by the firm 


“Your car should have inspection 
at frequent intervals . by spe 
cially trained Chrysler - ot, gone 
mechanics who know your automo- 
bile. It’s the best possible servic 
you can give it... to make it ast? ore 
“Your car is operating these 
days under far different condi- : 
tions from those for which it was =e 
designed—all restrictions of war- : 
time driving, slow speeds, shorter @=——@® A 
trips, more stopping and starting, ul 
longer periods of idleness—mean er 
it is not being used the way its er” is 
engineers planned that it would ni 
be. ing 
“These differences affect, among 
other things, lubrication, carbon ig 
and sludge formation. They ma 
actually result in more wear for 
certain vital parts than when your thi 
car is used normally. ¢-? — 
“It’s good business to check up da 
now and see how your car is stand ca 
“Good wheel 


r 
Li 
W 


wl 
alignment assures 


safety and saves tires—properly ian 


justed brakes are necessary to 
guarantee maximum driving safety, 
—our lubrication service insure . 
long life, low upkeep and efficient “> 
performance. 
“BRING YOUR CAR TO US®? 
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REGULARLY—our mechanics are > 
highly skilled, and thoroughly ex@jes . 


perienced Chrysler- Plymouth me- 7; 
chanics, and we use genuine fac-, ~ 
tory approved parts.” 

Another factor that contributed 
to the boost in shop volume is the 
incentive basis by which all Lock- 
erby, Barkwell employes work, 
Lockerby said. 

H. C. Dykstra, present pa 
manager of the firm, was formerly 
sales manager and will return t 
that position when new cars are 
available. Herman Schafer is ser- 
vice manager; Donald M. Howland 
assistant service manager, and 
James Sherman, paint shop fore- 
man. 
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National Battery 


Expands in Minn. 


ST. PAUL, Minn.—National Bat- 
tery Co. has purchased approxi- 
mately eight acres of land located 
near the intersection of Lexing- 
ton avenue and Hewitt street heres. 3 

The company plans to put up 4 
new modern building on this prop- 
erty as soon as construction cos 
are reasonably back to normal. 













Maj. Lee T. Perryman has re 
turned to his position as district 
manager for the Howard Automo 
bile Co., Buick distributor in Sa 
Francisco, following release from 
the Army. Perryman entered thg 
service in March, 1941, and saw 
action in several South Pacific en- 
gagements. 















READERS [4 







Readers are what it takes 
to make a successful maga- 
zine. We've got lots of them 
—680,000. And they’re good 
readers, too. All 680,000 of 
them are members of the 
Order of Elks. And they love 
The Elks Magazine. 
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sident of the Huaco Corp., has | 
nounced that construction work | 
{| started on a new home for! 
d-Kultgen Co. (Ford). The new | 
. -ucture is to be located on 13th | 
i Franklin and will be 250 x 165 | 
. built of structural steel, Indi- | 
. limestone and hollow tile at a 
t in excess of $100,000. The build- | 
is scheduled to be completed | 

by Jan. 1. 


The building will front on Frank- 





— Fort 





— 


Labor Shortage 
Worries Atlanta 


‘ ° 
Service Shops 
ATLANTA. — Dealers here have 
id a sudstantial increase in the 
ervicing of cars since the end of 
gasoline ratiening. Motorists long 
inable to use their cars are flood- 
, ing repairmen for overhauls. 
Dealers report a continued short- 
ige of skilled repairmen, especially 
mechanics and body and fender 
men. One service manager stated 
that he secured enough work in 30 
PE inutes to last for three or four 
days; another said he had appli- 
me tions from numerous _ persons 
calling themselves mechanics but 
who in reality had little or no 
qgmm™ experience or training. 
" ™~ The plight of the auto service- 
* men becomes clearer with the re- 
alization that most garages have | 
been operating at peak capacity 
during the war. Some relief for the 
situation is anticipated with the re- 
lease of more skilled men from 
the armed torces and from war 
plants. 

Dealers also reported a tremend- 
ous demand for new cars, when 
available. Mctorists want to reserve 
cars for purchase when the first | 
new cars come on the market. In 
the opinion of automotive dealers, 
people wno expect to obtain new 

“cars in the near future are in for 
a disappointment. 
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Santay Boosts 
Output Capacity 


CHICAGO. — By adding 50,000 
square feet of space to its plant 


here, the Santay Corp. will in- | 


crease its war production capacity 
two and one-half times, Daniel 
Santay, president, announced last 
week. 

The company is planning to re- 
turn to automotive items when 
Navy contracts are completed. The 
firm will make cigar lighters, Spin- 
Ur-Wheel controls, defrosters, ash 
trays, key chains, radiator and gas 
tank caps, injection moulding and 
plastic moulds. 


Garage Time Schedule 
Up in Penticton. B. C. 

PENTICTON, B. C.—Closing 
hours for garages in Penticton are 
set forth in an amendment to a 
bylaw which is now being consid- 
ered by the city council. 

The new schedule of closing 
hours was asked by the garage 
owners in Penticton, and provides 
for operation of a garage business 
between 7 a.m. and 6 p.m. on week- 
days. On Saturdays the hours for 
carrying on business by garages is 
set at 7 a.m. to 7 p.m., and on Sun- 
days 9 a.m. to 5 p.m. 


Ponoka Garages 
List Sunday Plan 


PONOKA, Alberta. Garage 
owners here have decided to op- 
erate on Sundays, on a rotation 


plan. One garage will remain open 
each weekend, and others will dis- 
play a sign, directing the public 
to the establishment which is on 
duty that particular Sunday. 

Under this arrangement, each 
garage will only work one Sunday 
in 12. 


ODT ‘Frees’ Ace Lines 


FARGO, N. D.—Ace Lines, Inc., of 
Fargo, one of the 103 trucking com- 
panies seized by ODT last year when 
labor disputes threatened a tiecup in 
truck traffic, has been released from 
ODT’s ‘‘token control.’’ Midnite Ex- 
press, Inc., aiso of Fargo, is still be- 
ing operated by ODT, however, 
many othe 
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lin and will have a service depart- 
ment of 200 x 100 feet without any 
supporting columns. 

A two-inch concrete roof, sup- 
ported by rigid steel beams, will 
cover the building. The roof is to 
be of saw-tooth design with four 
skylights running the entire length 
of the building. 

Another modern feature in con- 
nection with the roof will be that 
two inches of water will remain on 
the roof at all times, to be con- 
trolled by a float valve for insula- 
tion purposes. 

Kultgen announced that the 
salesroom, the offices and parts 
department will be air-conditioned 
with heating and cooling units. The 
offices will be constructed of ma- 
terial so as to make them sound 
proof, and the attractively designed 
floors will be constructed of terazzo 
and concrete. 

Kultgen said the building will be 
leased to Bird-Kultgen. This firm, 
which has been operating in Waco 
for nine years, will continue under 
the same management. 





| 





Tex. The 
flat concrete roof is designed to carry two inches of water for insulation pur- 
poses. The sales and parts room will be air-conditioned. All glass will be new 
heat-resisting, tinted type. The building will have 33,000 square feet of space, 
will cost about $125,000, or about $3.60 per square foot. The service department 
will contain 20,000 square feet without a single post, according to J. H. Kultgen. 


NEW BUILDING planned by Bird-Kultgen Co. (Ford) in Waco, 


e e 
B. C. Registrations 
e e 

Up in First Half 

VANCOUVER, B. C.— Registra- 
tion of automobiles and trucks in 
British Columbia during the first 
six months of this year showed an 
increase of 438 over the same pe- 


riod in 1944. Total registrations for 
the half year were 125,652. 


coming an increasing problem. Dur- 
ing the month of June, registra- 
tions dropped from 2,250 a year ago 
to 1,911 this year. Passenger li- 
ecenses to June 30 totaled 95,385 
compared with 94,967 the previous 
| year. 
Purchase Station Site 

PORT ALBERNI, B. C.— Home 
Oil Co., Ltd., has acquired a valu- 
able piece of property at the inter- 
isection of Third Ave. and Redford 

At the same time, the figures re-| Rd. here. The firm intends to con- 
vealed that the maintenance of | struct a service station at an esti- 
automobiles on the road was be-| mated cost of $25,000. 
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Vork Starts on New Home e , TEL, wm |/PAW Lifts Curbs 
for Bird-Kulteen in On Distribution 
& Waco Of Gas and Oil 
VACO, Tex. -— J. H. Kultgen, | WASHINGTON. — Moving with- 


out delay to end wartime restric- 
tions on the sale and purchase of 
all petroleum products and to re- 
establish normal competitive mar- 
keting practices, Petroleum Admin- 
istrator Ickes has rescinded vir- 
tually all orders, directives and 
recommendations administered by 
the Distribution and Marketing di- 
vision of the Petroleum Administra- 
tion for War. 

Among the most important of the 
orders terminated was that which 
restricted the use of fuel oil in new 
and reinstalled facilities. 

“It will no longer be necessary 
for consumers to seek permission 
from the Petroleum Administration 
to use fuel oil,’ Deputy Administra- 
tor Ralph K. Davies said. “They 
will need only to buy and install 
oil-burning equipment and then or- 
der their supplies from their local 
dealers just as in prewar days.” 


What do you want to buy, sell or trade? 
see Classified Want Ads, inside back cover 
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the pocket. 


7? fact that Quaker State Motor 
Oil has a big following of motor- 
ists who will accept no other oil is an 
enviable asset to its dealers. These 
motorists are sure-fire customers 
whose business Quaker State dealers 
can count on...it’s like money in 


With Quaker State Motor Oil, re- 








peat business grows fast. Refined only 
from 100°, pure Pennsylvania vrade 
crude oil, Quaker State Motor Oil has 
a national reputation for lubricating 
motor cars better and longer. Always 
dependable, it keeps customers con- 
tented—keeps them coming back. That 
is why contented customers are better 
customers for any dealer to rely on. 
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Simonett-Brown Wants to Put 


Vets in All Sales Posts 


DETROIT.—Building a sales or- 
ganization of all returned veterans 
is the objective of B. T. Simonett, 
of Simonett-Brown Motor, Inc. 
(Dodge-Plymouth), Mankato, Minn. 

Simonett visited the Dodge fac- 
tory here last week, and told Vice- 
President Forest Akers that two 





Canada Ends System 


Of Priority Repairs 

MONTREAL. — The priority 
system for repairs of motor ve- 
hicles in Canada, based on gaso- 
line ration book categories, has 
been cancelled, the Wartime 
Prices and Trade board an- 
nounces. 

Introduced in January, 1943, 
the system was designed to in- 
sure that essential vehicles ob- 
tained prior attention in getting 
repair work done, but the re- 
moval of gasoline rationing in- 
validated such a large part of 
the order that it has _ been 
withdrawn. 





air force pilots are the first men 
he expects back. He added that he 
has room for a total of nine or 10 
returned veterans in both sales 
and service. 


This dealership is in the midst 
of a complete modernization pro- 
gram. Already housed in a modern 
building, it is undergoing an in- 
terior renovation throughout. 

The old showroom has been 
torn out and converted into a 
modern parts department, and a 
complete new show room. con- 
structed. 


In line with Dodge’s drive for 
sign modernization, Simonett- 
Brown is now marked by a new 
$700 neon sign with sixteen-inch 
letters. The sign is half a block 
long. 


‘‘We are glad to advise that the Cadillac 
has been sold and the purchaser was 
secured through the ad inserted in the 
Automotive News. We had a nice re- 
sponse to this ad and are well pleased 
with the results obtained.’’ F. Sweetman, 
Morton Motor Company (Studebaker), 
Omaha, Nebraska. 
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B. T. SIMONETT, of Simonett-Brown Motor, Inc. ‘Dodge-Plymouth), Man- 
kato, Minn., conferring at the factory with L. J. Ovellette, 
of distribution. 


Air Express Smashes 


All Records in ’45 | 
NEW YORK.—Rounding out the! 
half-year mark, air express has 


same period last year. A total of 
ae bok oe ia Teast 153,078 air shipments were handled 


division of Railway Express Agen-|by the agency during this period, 
cy has announced. as against 111,403 for 1944. 


International air express regis- 
tered a gain of 37.4 percent in num- 
ber of shipments handled for the 
first six months of 1945 over the 





YOU GET THE RIGHT COLOR—RIGHT AWAY—WITH “FACTORY MATCHED” COLORS! 


The whole job of color mixing has already 


been done for you when you open up 


a 


can of Martin-Senour’s “Factory Matched” 
Colors! For color experts at the factory 
have matched these finishes with scientific 
accuracy to the car makers’ original color 
“specs”. .. for every make and model. 






READY 


You simply find the color you want in 
Martin-Senour’s complete, compact color 
catalog .. . and ask your jobber to pick the 
can right off the shelf! Do the job right— 
with “Factory Matched” Colors! The 
Martin-Senour Co., 2520 Quarry Street, 
Chicago 8, Illinois. 


60 Years of Color-Making Know-How! 


MARTIN-sENOUR 


AUTOMOTIVE 


TO USE 


FINISHES o 
SE 


& EASY TO UV 





SERVICE SECTION 


Parts 


(Continued from Page 28) 

that were underpriced for today’s 
| manufacturing conditions. 
| Another reason that was ad- 
vanced for the slowing up of these 
shipments of parts to the distrib- 
‘utors was that possibly the manu- 
facturers were turning all of their 
attention to producting parts for 
the manufacture of new cars and 
thus robbing the replacement parts 
|market of these essential and badly 
needed items. 


| There have been certain instances 
where this has happened, the check 
among the manufacturers reveals, 
|but in practically every instance it 
has also been found that the parts 





+f L 
‘manufacturer has anticipated this 


|condition and has notified his dis- 
tributors far enough in advance so 
that they could cover their require- 


odge director |ments for the period it would take 


the parts maker to build up a 
stockpile in the vehicle factories 
against the start of car production. 


The main cause for an admit- 
ted slowup in parts shipments 
from many factories, it was 
found, is due to the interplant 
changes that must follow war 
contract cancellation. One prom- 
inent manufacturer explained 
that on the cancellation of their 
war contracts they had to shut 
down for two weeks to take in- 
ventory so that they could com- 
plete their records to the govern- 
ment agencies. 


After this was completed they 
still faced the problem of replacing 
their manpower and shifting their 
manufacturing facilities around to 
a more economical and efficient 
basis for their peacetime produc- 
tion. This is still going on in this 
plant although their heaviest war 
cancellations were completed two 
months ago. 


This manufacturer pointed out 
that the cancellation of war orders 
in many plants has disrupted or- 
derly production for some time and 
that the trade must expect that 
there will be no quick or immediate 
uplift in civilian manufacturing 
schedules for a number of weeks. 
It may take some plants several 
months to again get their raw ma- 
terials flowing in from suppliers in 
sufficient quantities to materially 
increase their present production. 
It is also pointed out that it will 
take some time to rearrange their 
production lines and get their 
workmen re-established on an effi- 
cient manufacturing basis. 


One manufacturer points out, 
too, that in their case they are up 
against a manpower shortage. 
Their wartime production was 
considerably less than their nor- 
mal peacetime output and they 
have been trying to hire addi- 
tional workmen with little suc- 
cess. It appears, according to this 
manufacturing executive, that 
workmen released from other war 
work want to take a vacation at 
compensation expense before they 
go to work again. 

Checking with the various car 
factories, it was learned that parts 
shipments to the factories from 
their sources is in about the same 
position as that to the jobbers and 
distributors, and that the factory 
parts men expect those items that 
have been tight for some months 
past to remain tight for some little 
time. 


Among the parts that are now 
considered very tight are clutch 
plates, many engine bearings, car- 
buretor parts, water pump hous- 
ings, front-end suspension parts 
and transmission gears. With indi- 
vidual car factories, other items 
are still tight that do not fall in 
this short category generally. 

And in spite of a sharply rising 
traffic fatality record, due to poor 
tires and cars with unsafe mecha- 
nisms, dealers must continue to do 
the best they can to make essen- 
tial and necessary repairs without 
being able to get adequate replace- 
ments as quickly and easily as they 
would like to until some of these 
production obstacles are ironed out 
this fall. 


Welch ‘ss Build Plant 


At Colorado Springs 
DENVER. — Rodney R. Welch, 
president of the Welch Industries 
of Detroit, announced here last 
week that his company will estab- 
lish a division near Colorado 


Springs for promotion of cutting 


tools and other products. 
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2ICHMOND, Va. — A decided 
‘crease in the number of vehicles 
throught into automobile shops 

re for repair and overhauling 
1. >flects the end of restrictions on 


| highway travel, local auto repair- 
; en declare. 


Some garages estimated that 

ieir repair work increased as 
OB ich as 25 percent since the end 
‘f gasoline rationing and the sub- 


' arm uent extension of the state 
ced limit to 50 miles an hour. 





In 50th Jubilee 
‘@@Race at Chicago 


CHICAGO.—Six ancient cars will 
ce the starter when Chicago's 
iistoric 1895 automobile race is re- 
nacted on Thanksgiving Day un- 
sr the auspices of the Museum 
f Science and Industry. 
With one exception, an 1896 Rob- 
GB. clectric, the competing cars 
will be of considerably later vin- 
orn than those which participated 
.. the “speed contest” 50 years ago. 
Other contenders will be a 1905 
Cartier, 1907 Schacht, 1909 Holsman 
Stanhope, 1910 Sears and 1910 
3aker electric. 
In announcing selection of the 
cars, Maj. Lenox R. Lohr, president 
the museum, disclosed that the 
™txtet of “horseless carriages” are 
being prepared for the Golden Ju- 
jlee race in the museum’s shops 
All mechanisms have been taken 
apart, the working parts polished 
replaced, and everything pos- 
™ ole done to assure that they will 
jj both run and complete the course, 
aj. Lohr said. 
ae The race will highlight an elabo- 
rate automotive progress exhibit, 
ening Nov. 1 and continuing for 
tnree months 


Driving Firemen 
Book Issued on Fighting 


Vehicle Blazes 
DETROIT. — Because statistics 
Snow that one-ninth of all fire 
alarms are for motor vehicle fires, 
Dale Bacon, general manager 
of the Fire Extinguisher division 
of General Detroit Corp., announces 
at the corporation will undertake 
a campaign to educate operators 
sf cars, trucks, and buses in the 
ndamentals of vehicle fire fight- 
ing. 

“While it is true,” said Bacon, 
at ICC regulations require every 
interstate bus and truck to carry a 
me extinguisher, we have recently 
fade a survey which reveals that 
a large percentage of commercial 
r operators lack training in the 
tundamentals of motor vehicle fire 
Ne hting. 
‘It is for this reason that we 
decided to publish a pocket-size 
pook on ‘How to Put Out a Motor 
hicle Fire.’ While this book con- 
sists of some 32 pages and is 
Bustrated throughout, we are dis- 
ributing it free of charge to fleet 
operating officials in the interests 
safety and motor vehicle con- 
servation.” 
A limited first printing makes it 
Mcessary that requests for free 
copies of the book be limited to 
gne per person, Bacon stated. Re- 
ests should be addressed to Gen- 
eral Detroit Corp., 2270 E. Jefferson 
Sve., Detroit 7, Mich. 


U. S. Rubber to a 


arm Tires 100% 

NEW YORK.—To provide more 
“ses urgently needed for tractors 
and farm implements, United States 
Rubber Co. is planning to double its 
Sgtput of farm tires, it was an- 
nounced last week by Harry E. 

Ramsey, manager of the farm tire 
-—“Bpartment. 

“With the necessity for increased 
40d production to feed a war- 
Svaged world, greater emphasis 
than ever has been placed on mech- 
mized farm equipment,” he said. 

Rubber tire-equipped tractors, im- 
plements and other types of farm 
achinery will be the sole means of 
compensating for the present lack 
of manpower required for large- 
wale crop output.” 






















































Service Booms in Va. 


Richmond Shops List Increases Up to 25% 
With Gas Rationing Off 
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A downtown garageman, who 
said that he had 20 percent more 
business during the past week, ex- 
plained that most of the work 
brought in called for major re- 
pairs and general overhauling of 
the over-worn vehicles. 

Most of the automobiles brought 
into another garage, where an in- 
crease of at least 10 percent had 
been noted, needed tuning up and 
a check over. The majority of 
these cars suffer from neglect as 
much as from overuse, a mechanic 
said. 

These opinions were echoed by 
garages all over the city, with only 
two Lakeside shops reporting no 
increases. 

The need for mechanics and me- 
chanics’ helpers has not yet been 
filled, the garagemen said. 

Although many automotive work- 
ers are reported to have been re- 
leased from war production, repair 
shop operators chanted unani- 
mously: “We haven’t been able to 
find any help available yet.” 


‘ 
S 





“No, no, Mr. Sweeney, no free cap 
until you place an order!” 





Many Gas Stations Seek 


To Reopen in B. C. 

VANCOUVER, B. C.—Increase in 
the gasoline ration has resulted in 
applications being filed with the 
Coal and Petroleum board for per- 
mission to reopen a number of gas 
stations in British Columbia. 

Dr. W. A. Carrothers, chairman 
of the board, announces that ii- 
censes have been granted to 34 
persons to engage in the retailing 
of petroleum products in B. C.,, 
while four licenses for the whole- 
saling of such products have also 
been granted. 
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Commercial Credit Expands 
In Anti-Inflation Program 


NEW YORK Reopening of 
many of the company’s offices to 
enable prospective buyers of cars 
and household appliances to pur- 
chase them without dipping into 
wartime savings or selling war 
bonds has been announced by H. 
L. Wynegar, president of Commer- 
cial Credit Co. 

With its postwar program ini- 
tiated immediately after the Jap- 
anese surrender, the company will 
continue to open offices as avail- 


able personnel permits, he_ said, 
adding that many of the offices 


will be staffed by former employes 
whose return from the armed 
forces is “eagerly awaited.” 


Describing consumer credit as 
one of the nation’s surest guaran- 
tees against inflation, Wynegar de- 
clared: 

“Economic experts warned fre- 
quently during the war years that 
the huge financial reserve in the 
form of war bonds in former war 
workers’ hands could touch off an 
inflationary explosion if these 


funds were dumped too rapidly in 
various markets. Consumer credit 
permits these purchases to be 
made from continuing current in- 
comes. 

“Our program extends also to 
wholesalers and retailers from 
whom consumers obtain auto and 
other products. Obviously, the will- 
ingness and desire on the part of 
consumers to purchase cars, 
trucks and household appliances 
on time payments must be sup- 
plemented by large, readily avail- 
able supplies in wholesalers’ and 
retailers’ hands. 

“Consequently, our plans enable 
these wholesalers and retailers to 
function at top effectiveness with 
the aid of lower financing costs 
than ever before in financing his- 
tory.” 


Hear Celco Will Build 


PEARISBURG, Va.—The Celco Bus 
Lines will shortly construct a building 
heer on its lot at the corner of We- 
nonah Ave. and Tazewell St., it has 
been reported. 


Nearly 100% Profit on HR-53 Fast Charging! 
NEEDED WHEREVER CARS ARE SERVICED 







































“HR-53” Desulphating and Rapid Charging 
Restore Life to Summer-Sulphated Batteries 


All batteries sulphate greatly in warm weather... must be desulphated before charging. Your 
HR-53 analyses each battery cell individually, desulphates them if necessary, and then recharges 
the battery quickly and safely. Such accurate battery service prolongs battery life for your cus- 
tomers, gives them confidence to buy all their other service needs from you, too! 


Rapid battery charging is a “must” in modern automotive service; however, no battery charging 


service is complete unless you can test each cell individually and desulphate 
when necessary. HR-53 Battery Analyzer and Charger offers 
you these and all other features needed for 
up-to-date battery servicing. 


Send for catalog folder; then order your 


HR-53 direct from your jobber. HR-53’s are 
now obtainable immediately without 


any priority! 
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CeCe acid Equipment and Tools, Catalogs, Manuals 
Were ee aoc tomas OCU CLM eV 


Super Gas Tank Cap 
By Crandall Ready 

The Super Gas Tank Cap, key- 
less, theft proof, siphon proof, loss 
proof and fool proof, according to 
the maker, is announced by Cran- 
dall Mfg. Co., 1512 W. Slauson, 
Los Angeles 44. The gas cap is 
designed in such a manner that 
one universal model fits all styles 
and sizes of filler pipes. 

A modern replacement cap, with 
chrome-plated spring hinged cov- 
er and ball catch, the Super re- 


quires no special tools to install; 
once in place, it is fitted tightly, 
permanently, and cannot be re- 
moved. 

* * + 


Dolphin Markets Paste 
For Tapping Tools 


A paste which the Company as- 
serts provides perfect lubrication 
for tapping and broaching tools has 
been developed by the Dolphin Paint 
& Varnish Co., 909 Champlain St., 
Toledo 3. It will be marketed as 


No. 1469-A Dolfinite tapping and 
broaching paste. 

White in color, the paste is free 
from grit and is non-drying. It is 
said to contain no germ-carrying 
fats or oils. 

+ . + 


Electrode Catalog 


Air Reduction, manufacturer of 
welding equipment and supplies, is 
now distributing a new electrode 
catalog. Copies may be obtained 
from the firm at 60 E. 42nd St., 
New York 17, or from any Airco 
office. 


MORE MOTORISTS WILL 
WANT MORE VEEDOL 


ay 


This is a good time for automobile dealers to 
begin handling Veedol Motor Oil. 


Veedol brings at once a worthwhile volume of 
profitable business because it is known to millions 
of car-owners for its superb quality and motorists 


are looking for fine lubrication 


through the critical period. 


to see them 


As the tire and car situation eases, the number 
of drivers in your area will increase. Each will 
run up far greater mileage. And the lessons in car 
care they have learned from wartime experience 
will stay with them. They'll remember the im- 
portance of correct lubrication. They'll realize that 
Veedol Motor Oil — refined by advanced methods 
and equipment from the finest of Pennsylvania 
crude — can help them get the best of performance 
and service from their new cars. 


You can make money on Veedol Motor Oil 


right now; and you can make more next year. 


TIDE WATER ASSOCIATED OIL COMPANY 


New York — Tulsa — San Francisco 


. Cricase ... 
Indianapolis . . 


Detroit . . 


Atlanta » « : 
. Kansas City 


Minneapolis 


ole) eee: 
ASSOCIATED 
OIL COMPANY 


Worlds Largest Refiners of 
Pennsylvania Oils 


DESIGNED, ENGINEERED and built 
for handling sprayed metal dust, a 
complete line of spray booths has just 
been released by the Metallizing Engi- 
neering Co., Long Island City 1, N. Y. 
The line includes spray booths for ex- 
hausting to present exhaust systems, to 
the atmosphere, or into a Metco wet 
collector. Featured in the line is a lathe 
exhaust unit which is mounted directly 
on the lathe carriage and moves with it. 

te eo e 


Aluminum Pre-Cleaner 


Unveiled by Optimus 
Optimus Detergents Co., 180 
Church St., Matawan, N. J., man- 
ufacturers of industrial metal 
parts cleaners, announces the in- 
troduction of Optimus aluminum 
pre-cleaner and deoxidizers. Their 
use permits the producing of low 
surface resistance on aluminum 

preparatory to spot welding. 

Among the advantages claimed 
are: a@ smut-free surface, oxide 
removed using a cold solution, 
negligible weight loss, minimum 
machine adjustment and mini- 
mum handling. Shop dirt, cutting 
oil, grease and identification paint 
are completely removed in the 
prescribed pre-cleaning operation, 

it is said. 
- * 
Wiry Joe Repackaged 


The Crescent Co., Inc., Paw- 


BUR 
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tucket, R. I., announces the re 
packaging of the Wiry Joe line of 
automotive wire and cable. The 
new packages are made of extra 
strong board and have meta 
edges. ee 


New Carbon Remover 


Announced by Phillips 

Phillips Chemical Co., Chicago 
45, makers of industrial and main- 
tenance chemicals, presents Car- 
bo-Blitz as a new high-efficiency, 
super-speed carbon remover. 

Phillips says the product is 
non-inflammable, non-toxic and 
non-injurious to the worker or 
the work, and is safe for all 
types of metals and alloys. 

* * * 


Superior Announces 


Pneumatic Hammer 

A small pneumatic hammer, de- 
livering some _ 13,000 blows per, 
minute and operating on less thar 
2 cubic feet of air at 80 to 100 
PSI, will be released for general] 
distribution for the first time this 
month, according to announce- 
ment by Superior Mfg. Co., Public 
Square Bldg., Cleveland 13, O. 

A four-page bulletin describing 
the hammer in detail is available. 


No. 333 BRAKE DRUM LATHE, now 
available from the Van Norman Co., 
er an 7, Mass. No. 333 is engi- 
neered with Be of speed and higt 
accuracy, and built with 650 pounds of 
weight to take all drums, up to and in- 
cluding 1'%%-ton size, with the duals 
mounted. 


START RIGHT 
OUT:*-DRIVING 
AT MY REGULAR 

SPEED ! 


HELPS YOU DELIVER THE GOODS 


Your words will sound like music to the ears of your busy truck-driving 


customers when you tell them that after a Burd re-ring job they can step 


right out at normal speeds from the first mile on. In these days when trans- 


portation facilities of the nation are strained to the limit, every minute is 


precious. 


Great time-saving advantages are found in Burd “Graf-Flox” 


Piston Rings because they provide almost instant seating action and what's 


even more important, rings are prevented from scoring, seizing, scuffing 


or sticking. Maintain your reputation as a concern that always “delivers 


the goods” by using Burd “Graf-Flox” Piston Rings on all your re-ring 


jobs. 


Cash in on Burd’s nationwide reputation for dependable perform- 


ance. Write for the name of the nearest Burd distributor today. 


BURD PISTON RING CO. 


i**Graf-Flox’’ Pisto 


¢ avatlabi 


ROCKFORD, ILLINOIS 


rd‘s “‘Super Hi-Speed” 
Oil Ring controls oil 
with precision. A ven 
tilated flexible cast iron 
ring with two steel seg- 
ments, plus a_ special 
spring steel expander’ 


BORD Gx2f-Flox PISTON RINGS 
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lastic Dip, Glass Cord 


Used to Protect Parts 


Use of plastic “soup” or dip that | 
sives small machine parts th 
| 


lomb Tool Reveals 


New Flare Nut Wrench 


A new flare nut wrench, for use 
un. plastic pipe, tubing and soft 
metal fittings, is announced by the 
lomb Tool Co., 2209 Santa Fe 
Ave., Los Angeles 54, Calif. 


The head is flat based on a 
ul0dified twelve-point design, with 
opening which allows access to 
tings around tubing. These fea- 
tures, coupled with deep, thin 
alls, are said to permit use in 
ose places and small 
arcs. 


















turning 


* * * 


Postwar Line of Jacks 


nveiled by Ausco 
Streamlined Ausco hydraulic 
lacks designed for postwar use 
ave been unveiled by Auto Spe- 
cialties Co., St. Joseph, Mich. 
The manufacturer claims for 
ts new product “finer perform- 
ance, easier operation, minimum 
servicing attention, increased 
safety and greatly improved ap- 
pearance.” The Ausco line in- 
gludes floor jacks of 1% to 10-ton 
capacity. 
a 


* * 


_=aterial to Protect Roofs 
farketed by Dolphin 


IA ready mixed protective mate- 
rial for bus and truck roofs has 
geen developed by Dolphin Paint 
« Varnish Co., 909 Champlain St., 
Toledo 3, O. It will be marketed 

No. 2700 Dolfinite Aluminum 
eVaterproofing. 


The material is of heavy body 
Sd high aluminum content but is 
said to brush or spray freely, flow- 

x to a uniform surface. It has 
.qual expansion and contraction 
qualities, thereby avoiding deter- 

ation, checking or cracking 
when applied to roofs of tar con- 


tent, according to Dolphin officials. 
aa * e 


Walker-Jimieson Issues 


dustrial Brochures 

Walker-Jimieson, Inc., radio and 

ctronic distributor at 311 S. 

estern Ave., Chicago, has pub- 
lished a series of brochures listing 

rious types of industrial equip- 
ment. 

The brochures are designed to 
quaint industrials with various 
types of equipment available for 
improving production, inspection 
d research facilities. 

* 
























aim New Wrench Cuts 
pinning Time 30 Pct. 


A new high-speed ball-bearing 
ench adapted for tire, brake 
and motor work, is now being 
nufactured by the Patrick-Mc- 
ermott Co., 415 West Pico Blvd., 
os Angeles 15, Calif. 

According to the manufacturer, 
the Gyro speed wrench reduces by 
20 to 40 percent the spinning time 
ther on or off) for wheel and 
rim retaining nuts, stud screws 


#31 motor bolts and nuts. 
* * * 


forque Screw Driver 


Xnnounced by Apco | 
A hand tool is announced by | 
Mco Mossberg Co.,, Attleboro, | 
Mass. It is a torque screw driver | 
for all hand-assembly jobs which 
mediately recommends itself to 
sheet metal, plastics and light | 
Setal assembly jobs. 

ts basic principle and construc- 
tion is identical with that of the 









What do you want to one, sell or trade? 


»co Mossberg werque Wrenches. | 


ee eS! 


same protection that banana or 
ee skins give fruit has licked 
a heretofore stubborn corrosion 
and rust problem, and has result- 
ed in receipt of the parts in first 
class condition in remote areas 
overseas. 


as Eronel Thermo- 
dip, is supplied for this use by 
Dade Bros., Inc., Mineola, N. Y., 
and Los Angeles. Fiberglas cord, 
used because of minimum mois- 
ture pickup, is supplied by Owens- 
Corning Fiberglas ee Toledo, 
O. 


A dip, known 
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What Mr. 
found behind 
adollar bill @ 


Paul Henry Issues 
Control Device Line 


Paul Henry Co. announces a 
complete line of control devices 
embodying a snap action= ar- 


rangement which lends itself to 
accurate controls of temperature, 
pressure, humidity and mechani- 
cal displacement. These devices 
are marketed under the name 
Cam-Stat. 


Problems or inquiries should be 
addressed to the company, Ther- 
mal Division, 2037 S. La Cienega 
Blvd., Los Angeles 34. 


* * * 


2 New Infra-Red Units 


Listed by Carbomatic 

Carbomatic Corp. of New York 
city announces the availability of 
two new portable infra-red units, 
for use with reflector type (R40 
or RE40) infra-red or drying 
lamps. Model W6 is designed for 
6 lamps, and model R12 for 12 
lamps. 


Reflector type lamps in any size 
dress Carbomatic Corp., 117 W. 


(125 watt, 250 watt, 375 watt) may 

be used. For full information, 
63rd St., New York 23, 
for ee ee By ee PE. 


ad- 


N. Y. Ask 


M.. “X” used to think that one dollar bill 
was good as another. But Mr. “X” now knows 
that some dollars do only half a job while 


others do a job and a half. (Mr. “X 


” is a motor 


dealer, just like you.) 


For he has learned that back of every one 
of our dollars is an experienced, friendly or- 
ganization that has been helping dealers meet 
changing financing needs since the beginning 
of automobile financing. 


Let’s bring that generality down to earth. 


The auto industry was an infant when we 
pioneered in opening up a huge new market 


for cars through installment selling... 


help- 


ing to create profitable career opportunities 








pe Classified Want Ads, 
’ fs issue. 
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A CUSTOMER SERVICE AVAILABLE THROUGH 
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THIS COMPRESSED air- ope ‘rated jack folds out of the way so it will not 
be an obstruction while car is being driven up on tack. It is pulled up by a 


chain, ready for use after car has passed over it. 
valve handle and the jack has raised the car so 
The jack is installed on the brake inspection rack 


For 4 Auto Firms 


Burklyn Co. has been appointed 
by four additional manufacturers 
as Pacific Coast sales representa- 
tive for automotive equipment. 
The new items round out the lines 


handled by Burklyn, and will | in- 


i 1 ts sg. en, age ee 
Burklyn to Distribute 











A flick of the er ssed air 


removed. 
, Cleveland. 


rear wheels can 
of Yellow c& ‘ab Co. Co., 


of postwar prod- 
available in fali 


variety 
be made 


clude a 
ucts to 
months. 
Manufacturers who have named 
3urklyn are the Auto Compressor 
Co., Wilmington, O.; Equipto di- 
vision of Aurora Equipment Co., 
Aurora, Ill.: McAleer Mfg. Co., 
Rochester, Mich., and Genuine Mo- 
tor re roducts, _Ine., © hice ago. 






for thousands of dealers . .. and their sales- 


men. 


World War II came. And with it, new prob- 
lems for which we provided new solutions... 
our CARepair Plan, to help build service 
volume, our Retail Profit Insurance on new 
and used car wholesale; our Shop Equipment 


Plan to help you buy machinery; 


Car and Truck Plan, 


our Surplus 


Now as car assembly lines stir again, we 


too are busy... enlarging and i 


mproving our 


service organization, so that our dealers and 
their customers may enjoy the advantages of 
new, low cost financing, plus the latest insur- 
ance and protection features that safeguard 


driving and car ownership. 


OUR COAST-TO-COAST NETWORK OF OFFICES 


There's More to Financing than Money 
UNIVERSAL C.L.T. CREDIT CORPORATION 


One Park Avenue, New York 16, N.Y. 
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this axle through to completion and | double-check clan. Harry Klingle.‘ 


(Continued from Page 28) 


a total of five thousand miles if 
one was a very, very careful 
driver? How far would you want 
to take your family or friends for 
a Sunday afternoon drive if you 
were certain that you. would have 
to get out at least once on the 
trip and jack up the car, pry and 
worry the old casing off, patch up 
the tube, pry and hammer the 
tire back on, pump up the tire to 
60 pounds pressure with a hand 
pump, and then—and then—let the 
car down off the jack to find that 
you had not gotten the tube in 
properly and it pinched and went 
flat again? 

Drivers didn’t wear those "dust- 
ers” and gauntlets to keep road 
dust off their clothes and hands in 
those days—they wore them to pro- 
tect themselves when they had to 
change tires. I know because I was 
courting the gal, who is now my 
boss and mentor in those days, 
and many the tire I’ve had to fix 
up to get her home from what 
started out to be a pleasure trip. 

Gene—just don’t forget the im- 


provement in those “doughnuts” in 

your memoirs. 
* * 

i THE passing Thursday of E.S 

(Ed) Evans, president and foun- 
der of the Evans Products Co., I 
lost a real friend indeed—Ed nearly 
became my banker when I had my 
chance at a million dollars. 

At that time he was head and 
practically sole owner of the Evans 
Loader Co., which made the blocks 
and double-decking structures that 
made it possible for the automobile 
companies to get two extra vehicles 
in an ordinary freight car. 

Ed and E. W. Bassick, of Bassick 
Alemite fame, had been dickering 
around with a fuel pump developed 
by an Italian engineer and which 
was subsequently sold to Stewart- 
Warner along with the Alemite Co. 
At the same time they owned the 
patents on the Kirkwin Axle, de- 
signed by an engineer by the name 
of Newkirk and which applied the 
internal gear axle principle in re- 
verse—the driving axle was the 
load-carrying and floating member 


and the sprocket drove the wheels 
through big gear rings on the 
wheels themselves. 

This axle would do many queer 
things—actually stopped in motion 
for an instant when any obstruc- 
tion was met, and the driving pin- 
ion continuing to climb the ring 
gear pulled the wheels over the ob- 
struction behind it. Kinda lifting 
the truck over by its bootstraps so 
as to say. 

+ + * 

WELL ED and E.W. wanted a 
truck company to adopt it. I had a 
deal similar to the old Dodge-Gra- 
ham Brothers deal in the fire he- 
tween Hupp and Commerce truck. 
And if it went over I would need a 
lot of spending money to refinance 
Commerce and get into big time 
production quick. A _ tailor-made 
setup for those guys. 

Ed Evans and E. W. were all set 
to put up the money for me—and 
I was to use and introduce the axle 
—if the deal went through. 

But the Hupp Boston bankers 
turned thumbs down on the deal— 
and I missed the opportunity of 
having Ed and E.W. as my sugar- 
coated daddies. They did help Com- 
merce out with some loose change 
after my deal fell through, however, 
and put me in Commerce to shove 


onto the market. 
* * * 

NOW ED, who developed auto- 
mobile car loading to a fine degree 
and nearly made Detroit the avia- 
tion center of the world with his 
airplane development and consoli- 
dation of manufacturing companies, 
has succumbed to a heart attack. 
No more will this transplanted 
southern gentleman with his broad 
winning smile and manners of the 
old school of courtesy grace the 
clubs and dining rooms of Detroit 
town—the city that gave him a 
chance to become wealthy and 
which he boosted at every oppor- 
tunity in return. Detroit and many, 
many people in this industry of 
ours have lost a friend and booster 
with his passing on into the great 
beyond. 

* * * 

[v= GOTTA quit, guys. I can’t 

make anybody a regular member 
of CAIC any more—I’m all out of 
insignia. My last three went helter- 
skelter from Washington to Mus- 
kegon. John Clements, the OPA 
mogul who has been talking pricing 
to the automobile manufacturers, 
admitted he was thoroughly con- 
fused the last time he was out here 
land so we included him in the 





TWIN POST LIFT 


For Lubrication and Wechanical Sewices 


Selling servtee EFFECTIVELY, and performing service PROFIT- 
ABLY are important advantages gained through the use of 


the Weaver Twin Post Lift. 


It HAS NO RAILS IN THE WAY, 


and as a result it offers “99 and 44/100% pure” accessi- 


bility... No other lift permits as much accessibility 
to under chassis parts.... 
modern service departments install a Twin Post Lift 


in every service stall. 
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It’s no wonder that many 





Because the WEAVER TWIN PosT 


LIFT has no rails in the 


way; is adjustable to any wheel base; because it sinks into 
the floor when not in use—and can be driven over; and he- 


cause either post will raise the 
other post—Twin Post represents the greatest ad- 
vance in lift engineering .. 
_ electric power operated. Ask your WEAVER jobber or 


write us for details. 


MANUFACTURING COMPANY, Springfield, Illinois, U. S. 


‘ar independently of the 


. Made in 8 sizes, air or 
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bossmar. at Pontiac, admitted that 
the mure hetried to get his shop i, 
shape to build some 1946 cars the 
more confused he got; so we deco- B 
rated him and made him a membe’@ . 
And Jack Reese said he had to be i 
confused to build as many engines 
of as many types as he had bui. 
during the war period, so we 
shoved him into membership kinda 
sideways. 

So Ray Shaw of Chek-Chart, who 
started the darned thing, will hav 
to take his membership job back 
or send me a new supply of those 
little red and white buttons ever 
automotiwe man seems to want. 

* * * 


I GOT awfully scared last weel 
I sneaked away to get a couple 
days’ trout fishing under the belt@ 
now that I didn’t have to accounce 
for every extra mile I put on the 
old bus. And had my heart in m; fort 
mouth half the way back from the’ = efficie 
Little Manistee. E Th 
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If you were out driving any plac@im he 
in the country over the Labor @ “per: 
Day holiday, you will know whaf] @ visu: 
I mean. Hal Ressler and I went u§ used 
and started home on Saturday prod 
morning just so that we would mis@ to 1 


the holiday crowd—but we misset man 
our guess. I’ll bet we met half of @ The 
the jalopies from Indiana, with @& 





good sprinkling from Ohio, on the oo 
road going up as we drove south, § ant 
all of them batting along at fift@<q A P 
or more, if they weren’t out on the a - 
side of the road fixing a tire. Jus pio : 
to watch those “wobblies” coming ZAC 
at you at that speed put your hair prope 
on end and made you wish yoy ss Th 
could find some road to travel tha® iew, 
was sans “Sunday drivers,” vaca- and 
tion bent. ee ant 
It makes anyone in this industry as it 
of ours realize the big job that is 
ahead for our repair shops and ce@jm 
dealers. If we didn’t do anything 
else but get these cars fixed up sg 
that the front wheels ran true ant . 
the brakes worked reasonably well, plies 
we would be the cause of savi sider 
thousands of lives. “ore - 
I can’t blame the owners of these Wi 
cars for wanting to get out and s@= ors 
again after four years of being tiea jealo 
down to A rations, but I most cer- assot 
tainly do realize the effect of ha@@& real 
ing these cars on the road in their that 
present condition—with old dilap vehic 
dated tires—and what it is doing Si ictu 
the accident rates of our insurance effec 
policies, as well as to thousands ion 
the cars that are now licensed. Sm uto: 
Let’s every one of us do all we eed 
can to get as many of these cag ; 
put in a safe driving condition as At 
soon as we can. and 
ae = ugt 
avi 
All War Work one 
e “= ou. 
Ends at Pontiac; ing 
= — 
Conversion Sped wee 
PONTIAC, Mich.—H. J. Klingley, @ e | 
general manager of Pontiac Moté efo 
division, announced last week that serv 
all war contracts of Pontiac hayJ an t. 
ben either terminated or are = a 
the process of being terminated. cia 
“As a result of the cancellatiGi Stwe 
of war production, it is natural obj 
that a certain number of employgs @ sar 
will be temporarily out of work" Th 
Klingler said. an 
“However, Pontiac Motor is sti yee 
employing a sizeable force of work- bu 
ers in reconverting plant facilities des 
to automobile production. The i@jeaes est 
terval between war work and the yes 
return to making automobiles will to 
be shortened as much as possibl is “T 
+ eg nea. 
Ford Plant in Calié-s obI 


Producing Truck the 


RICHMOND, Calif. — Although acti 
peacetime production of trucks jg nd 
underway at the Ford plant hex Dro’ 
company spokesmen would make Si 
no prediction last week as to whg Pa Ol 
assembling of cars will begin. yy or 

The plant, which employed 1,800 mal 
during the war, has been an @@ wary 
sembly point for trucks, jeeps, uct: 
tanks and other mechanized vive 
equipment. Some of this work @axas Bhe' 
still being done. wol 

Se wf 
E. G. Budd Expanding *"g etal 


PHILADELPHIA. — A two-yeg 
reconversion and expansion pa 
gram costing $16,000,000 is already A 
underway at the Edward G. Bugg _& is 
Mfg. Co.’s plants both here a. 
in Detroit, according to Edward 
G. Budd, president. 
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torial instructions used to stream- 
ine wartime training of thousands 
f GI mechanics are being put to 
work to simplify peacetime instal- 
ation and service problems for 
che nation’s civilian automotive 
mechanics. 


pam Displacing older types of com- 
plex engineering drawings and 
eegenethy written instructions, a 
mew “installograph” developed 
here by the Bendix Products divi- 
ion of Bendix Aviation Corp. al- 
1ows auto service men to grasp at 
a glance the “how to install it” 
ge@@iformation they need to give fast, 
efficient service. 
The “installograph” employs 
me “exploded view” and the 
“perspective assembly view,” two 
visual training techniques widely 
used by the Army, Navy and war 
production industry, according 
to T. A. Kreuser, service sales 
manager of the division. 


Te The “exploded view,’ Kreuser 
“xplained, is a composite combina- 
tion of highly accurate photo- 
raphs or drawings showing a unit 
f equipment taken apart or “ex- 
ploded” pictorially to depict the 
™™®xact relationship of each part in 
proper proportion. 
The ‘‘prospective assembly 
iew,” also widely used in Army 
and Navy technical instruction 
anuals, shows a component part 
as it appears installed in its prop- 


iia Show 


woe (Continued from Page 28) 
plies and equipment would be con- 
iderably enhanced and centered in 
e all-important week and place. 


With NADA as one of the spon- 
rs of the show, it is felt the 
jealousies among the sponsoring 
associations would not be any 
reater. It might well turn out 
that the interjection of the national 
vehicle dealer organization into the 
Wicture might have a very salutary 
effect on the holding and opera- 
ion of what would be one of the 
utomotive industry’s most impor- 
tant shows and educational ex- 
eam ibits. 
At least the hundreds of parts 
and equipment builders would thor- 
ughly appreciate the advantage of 
aving to plan, build and man but 
one major exhibit a year; they 
ould have the opportunity of talk- 
ing to all of their customers at one 
ime and the dealers who are 
“worthy customers of both the man- 
ufacturers and jobbers would have 
mere opportunity of seeing what was, 
efore the war, the finest and best 
service parts and equipment show 
an the industry. 
But many manufacturers, espe- 
ay cially of shop equipment, feel that 
¥two shows to accomplish the one 
objective would be an unneces- 
myiary waste of time and money. 
They want to meet their jobbers 
and distributors at least once a 
my year at such a show, of course, 
but also realize that the vehicle 
dealers will be possibly their larg- 
est customers for a number of 
years, especially if they continue 
to be as service-minded as they 
“Zare now. 
They know, too, that the vehicle 
ealers are good customers of their 
bbers on many items and feel 
that it would be of benefit to both 
he manufacturer and the jobber 
lo be able to get vehicle dealer re- 
actions to the new shop equipment 
<1 tools, especially those that are 
rought out each year. 
Such an industry-wide show 
— be a good proving ground 
or the trade and would give all 
manufacturers approximately the 
ame reactions to their new prod- 
ucts that the New York shows have 
iven the car manufacturers on 
eir new models. Such a show 
would also be of great value to all 
f the trade from an educational 
andpoint. 


3 Auto-Soler to Build 


ATLANTA, Ga.—Auto-Soler Co. 
7, planning to construct a new 

ree-story building here, it has 
been learned. 





Democracy is the American way of life; 
let’s Keep it that way. 
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‘A Picture Is Worth.. .’ 


» Bendix ‘Installograph’ Embodies War Technique 
That Should Speed Auto Repairs 


® SOUTH BEND, Ind.—New pic- 


AUTOMOTIVE NEWS, SEPTEMBER 10, 1945 


Omaha Studies 
Broad Plan 


For Truckers 


OMAHA.-—Truck sales and serv- 
icing facilities would be included 
in a “community” for the accom- 
modation of truckers and shippers 
to Omaha markets ina plan under 
consideration by Union Stock 
Yards Co. 

Besides shops for the servicing 
and sale of trucks, Harry B. Cof- 
fee, president, visualizes a_ hotel 
With 400 to 500 rooms, parking 
: areas and a theater. 

T. A. KREUSER (left), service sales manager of Bendix Products division Coffee said the company does not 


: * : Z ,. |of Bendix Aviation Corp., and L. A. Santry, product manager for ‘‘hydrovac’’ ‘ nae oe ¢ . 4 
engineering drawings and study- vacuum power brakes, examine the company’s new “‘installograph,’’ pictorial plan to construct and operate all 









er place with reference to a com- 
plete chassis or vehicle, he said. 


Combination of these two pic- 
torial techniques in an “installo- 
graph” gives the mechanic an 
instantly clear picture of a com- 
plete installation, and at the 
same time shows component 
parts in their correct relation 
for assembly, it was pointed out. 


The “installograph,” Kreuser 
said, thus will save hours of time 
for service men by eliminating the 
necessity for translating detailed 



















ing lengthy written instructions. | aid for peacetime mechanics. the proposed projects, but prob- 
“Installographs” are being fur-| p> . . ley Pressler and Jay Freeman, at | 2>!Y would sell land to industries 

nished by Bendix for all of its new Founder Regains Firm a reported sale price of $15,000. interested in completing the “com- 

“hydrovac” vacuum power braking In Ind. for $15,000 Kerkling started the company munity” idea. 

systems destined for civilian use. BLOOMINGTON, Ind. —C. A. here in 1937 to produce his pat- “The need in South Omaha for a 


As rapidly as drawings can be : K : .|ented process for motor blocks and | hotel for shippers is a great one,” 
made, the new visual service aids gg TT iciaias & Gabe radiators. He retired in 1942 and| Coffee said. “Facilities for the 
will displace older types of instal-|~°” - eed on i val bought moved to Los Angeles. The home] cleaning, repair, and refueling of 
lation drawings for the company’s | for cracked motor blocks, bought) orice and plant will remain in|trucks, all enclosed in one area, 

back the concern as the head of a Bloomington with E. H. Harre in| also are a necessity. Sales rooms 


complete line of service products, , 
such as brakes, carburetors and| western syndicate from its three/charge as assistant general man-|for new trucks also might be 


hydraulic devices. local owners, Ralph Everman, Stan- | ager. added,” 


—_——$$ $$ 0 eee 








CUSHIONED for the big switch 


Factories in the Milwaukee industrial area are 99% pre-war plants. Because of the size of 


these established plants, wartime expansion of industrial facilities were three-fourths for equipment and 





only one-fourth for structures. Output was doubled by adding production equipment or replacing with im- 
proved equipment , .. by adopting more efficient methods . . . by adding more shifts to operate around the 
clock. ,.. As a result, Milwaukee industry has not overcapacitated itself. Of the few factories built specifi- 
cally to meet war needs, none are so large as to cause any economic hangover even though abandoned. 
- .. This is one of many reason why you can depend on Milwaukee to continue its long record as a leader 


among metropolitan markets which pay exceptionally steady advertising returns, 


THE MILWAUKEE JOURNAL 


READ IN 9 OUT OF 10 HOMES IN THE METROPOLITAN AREA 


i 
Milwaukee has 283 factory product classifications in the U. S. Census £2y 68°% of fac- 





tories continued making basically same product during war; 22% made former lines plus new products 


(ay Pe. 
( BF No one industry supplies more than 10% of factory payroll * 4». Milwaukee has no huge 
SSox \e” 


new war industries to complicate reconversion. 
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Chrysler Starts Count 
Of Replacement Parts 


MARYSVILLE, Mich.-The mil-jaisles in which are located parts 


lions of replacement parts 
tained to service more than 6,000,- 
000 Chrysier-built passenger cars 
and trucks throughout the United 
States and large quantities of in- 
dustrial and marine engines will 
be counted and recorded in 11 days 
by more than 1,000 employes of the 
Chrysler Motors Parts plant here 
during an inventory scheduled to 
start last week. 

The company furnished wartime 
and peacetime replacements to 21 
percent of the nation’s presently 
estimated 28,500,000 passenger cars 
and trucks, and a good percentage 
of those types of vehicles in for- 
cign lands, as well as industrial 
and marine engines. 

Today the plant employs 1,550 
persons, 47 percent of them women. 
For 11 days the employes, inclu- 
sive of outside persons needed to 
augment the inventory staff, will 
become counters and checkers. 
They will cover 27 acres of floor 
space, passing through 12 miles of 


KEEP IT CLEAN 


main-|bins covering 


46 miles if placed 
end on end. They will visually 
count the larger parts, record oth- 
ers according to content numbers 
on the outside of boxes, or weigh 
the smaller parts like rivets and 
screws on scales arranged to auto- 
matically 1ecord the number of 
pieces. 

Actually, they are currently 
working for approximately 9,000 
dealers and associate dealers scat- 
tered throughout the world, who 
depend on the Marysville plant to 
keep them supplied with any kind 
of parts they need for repairs to 
Plymouth, Dodge, De Soto and 
Chrysler passenger cars; Dodge 
trucks, and marine motors. The 
marine units are used by various 
branches of the armed services and 
in highly essential commercial 
operations. 

To supplement the employe staff 
of tabulators the Marysville man- 
agement called upon the assistance 
of eight teachers and 43 students of 


| 


Uh DEV ce): 


the Marysville high school. The 
teachers have been instructed in 
the work, and in turn will instruct 
the students. 

Included in the items which will 
be checked are rivets as small as 
one-seventh of an inch long and 
weighing three-tenths of a gram, 
to a truck frame weighing more 
than 800 pounds. Also large motors, 
fenders, panel instruments and 
thousands of other parts of all sizes 
and weights. 


Marysville has taken an impor- 
tant part in the war effort, and will 
continue to take a major rele in 
supplying present cars and models 
to come with necessary replace- 
ments. To keep abreast of the con- 
stant drain on sorely needed parts 
for old overworked automobiles and 
trucks during the war, the plant 
operates telegraphic equipment es- 
sential to the movement of parts 
that would meet the requirements 
of a town of 50,000 inhabitants. 


Curved-Tooth Files 


A new catalog of American Swiss 
Milled curved-tooth files may be 
obtained by writing to American 
Swiss File & Tool Co., 410 Trum- 
bull St., Elizabeth 1, N. J. 
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Thompson Awaits Boom 


Eight 6,000,000-Car Years Seen Swelling Volume; 
°42 Price Freeze Is Attacked 


CLEVELAND.—Thompson Prod- 
ucts, Inc., is looking forward to 
“about eight straight years of ter- 
rific automobile production,” from 
which it expects to derive a large 
volume of postwar business. 

The concern, which _ produces 
valves and pistons for the auto 
plans, reported last week that re- 
conversion is well underway, add- 
ing that “it appears that the pres- 
ent period of upset and uncertain- 
ty will be of short duration.” 


Thompson officials estimated 
that auto output will be at the 
rate of 6,000,000 cars a year dur- 
ing the eight-year boom period. 
They declared that “this tremen- 
dous volume of business can best 
be appreciated when it is re- 
membered that a 5,000,000-car 
year used to be sufficient to sup- 
port boom conditions in this 
country.” 

Expressing concern over the 
freezing of sales prices at 1942 





There is a 
Purolator 
Oil Filter for 
every make 
of car, truck 
and bus in 


use today. 
e 


There is a 
Purolator 
replacement 
element for 
every make 


of oil filter. 


& 
PUROLATOR PRODUCTS, Inc. 


NEWARK 2, N. J. 


founder and leader of the 
oil filter industry 


In Canada: Purolator Products 
(Canada) Ltd., Windsor, Ont. 


meena 


levels, the company declared tha 
it will be selling most important 


products at a loss unless the con- e 
trols are adjusted or costs low S-# ® 


ered. 


Employment at the Thompso 
plants is expected to range from 
8,000 to 9,000, or about twice the 
prewar level. 

Pending completion of negotia- 
tions to purchase the government 
owned Thompson Aircraft Prod- 
ucts Co., the company is manu- 
facturing there under a rental ar 
rangement. 


Thompson has developed 14 
new products for autos and 
planes, some of which are ready 
to be marketed, officials re- 
vealed. 


But although the firm expects 
an increase in its volume, officials 
noted a lag in filling replacement 
parts orders. 


Since 1941 Thompson has had a 
82 percent gain in its service busi- 
ness, but has been able to fill onl 
47 percent of the orders. The com- 
pany stated that it would take 
more than $4,000,000 worth of ad 
ditional merchandise to replenish 
the depleted stocks of its jobbers, 


UNRRA Buys 
3.000 Vehicles 


From Canada 


TORONTO.—Canada’s War As; 
sets Corp. has sold 3,000 surplu 
Canadian army cars and trucks to 
the United Nations Relief and Re 
habilitation administration, it is 
announced in London, England. 

The sale was made through Can 
ada’s lend-lease establishment, the 
Canadian Mutual Aid board. 

Most of the trucks will move 
from Great Britain and Holland to 
Czechoslovakia, where they will be 
used to aid in transporting the 
—— in Czechoslovakia and Po- 
and. 


(Continued from Page 28) 
Washington state patrol, has bee 
appointed to take charge of the 
state inspections. Gail Moore, wh 
was manager of the Seattle sta- 
tion, is with Spencer. 

Ample funds are on hand fo 
the work as the driver licence fee 
was increased from $1 to $2, the 
extra dollar to be for safety in- 
spections. Nothing has been spent 
for over two years. 

The news of resumption of safe- 
ty testing will be hailed by the 
auto trades and safety advocates 
The recent police brake tests 
showed the need for brake adjust- 
ments and relines. Lights have 
gone uninspected and the situation 
there is considered bad. The patrol] 
conducted a school bus series o 
tests where results confirmed these 
conditions. 

In Seattle plans are to build a 
station in the West Spokane street 
area exclusively for bus and truc 
inspections. This location is in the 
heart of the industrial and heavy-,. 
duty truck area. The passenge 
car station is to be located not far 
rom the former one, possibly on a 
prospective site on Dexter Avenue. 


‘WE ARE GLAD TO REPORT that we 
have had quite a few replies to this ad- 
vertisement, and belleve that we can se- 
cure the equipment we wanted from one 
of the firms we heard from.’’—Webste 
Motors Ltd. (Chevrolet-Oldsmobile-Cadil- 
lac), Sherbrooke, Que. 

aay Want Ad Dept., Inside Back Cover, 


CUSTOMER CONTROL 
The Most 


Complete and Successful 
Owner 
Foliow-Up Service 


R. C. Stevenson Co., Inc. 


Long Island City 1, N. Y. 
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SERVICE SECTION 
' Dealers tell 


transaction of this sort goes like 


qr": 
t “It is to be handled only by 


agent or manufacturer — elimi- 


Or? sting a salesman in these cases 


} 


and marked and sold as “SPE- 
NIIAL TO OUR SERVICE LADS 
FROM OVERSEAS AT A DIS- 
COUNT OF FOUR-FIFTHS OF 
AGENTS’ COMMISSION’ (which 
still leaves an agent with as much 
commission as his bird-dog sales- 
man would get on an ordinary 
deal) and to our SERVICE LADS 
who were not shipped out of the 
ountry SPECIAL DISCOUNT 
OF THREE- FIFTHS of 
AGENT’S COMMISSION. Don’t 
say it couldn’t be done. That 
same miracle man aforemen- 
ioned could do it and I'll wager 
“he would gladly do just such a 
kindly, patriotic act. 
+ 


a 


What Next 


In Prices? 

“T HEAR, too, that prices are 
o be higher. What next??? Isn’t 
he lad from overseas, or right 
here at home, ever to be able to 
buy a car again? On fifty, sixty, 
or even seventy-five dollars per 
month that he got while in ser- 

ice, it looks as if he is to come 
out of the small end of the funnel 
again, doesn’t it? Same old story 
® FORGOTTEN. Seems rather 
ROTTEN. 

“At a reasonable price almost 
everyone could buy and still there 
would be no OVERPRODUC- 
TION. It is always a case ONLY 
of UNDERCONSUMPTION—due 
to prohibitive price—(same is 
rue of any commodity) because 
our millions of people certainly 
could use much more of every- 
hing if they could afford to buy 
it. With a population like ours, 
why contend that price is not the 
actor? It certainly IS! 

“Was it not a fact that people 

Balways said: ‘I’m going to trade 
in my car for a Ford, Chevrolet 
or Plymouth and will buy from 
he dealer who gives me the most 
for my old car?’ It seems that all 
three brands did pretty well for 
hemselves, didn’t they? And ON 
PRICE! 

™ “In the future it might be a 
good idea for our manufacturers 
and agents to cut out so much 

Sealk about servicing a car. As a 

“matter of fact, all that sort of 
talk might lead people to wonder 

@f, after all, they aren’t buying 


pattery Center 


Seen in Atlanta 


ATLANTA.—Indications that At- 
anta will become one of the major 
nttery producing centers of .the 
nation in the postwar period were 
en here last week in the an- 
buncement of postwar expansion 
plans of three storage battery man- 
safacturers. At present, storage bat- 
ries manufactured here average 
about 100,000 a month and comprise 
ceetween 10 and 12 percent of the 
uiation’s total output. 
The plants include Auto-Lite 
@attery Corp., Gould Storage Bat- 
tery Corp., and Globe Union, Inc. 


= 


Studebaker Dealers 


Get Truck-Sale Tips 
SOUTH BEND. — Preparing 
or “the greatest truck sales po- 
ential in the nation’s history,” 
Studebaker Corp. has_ issued 
~Mlealers a manual entitled “Truck 
Selling Simplified.” 
Its purpose is to familiarize 
=“@salesmen with the peculiarities 
of the truck market and to re- 
view certain facts for salesmen 
pwho have been out of touch with 
the business through the war. 
Illustrated by cartoons that 
‘emphasize salient points, a large 
portion of the manual is de- 
voted to nomenclature of the 
truck market without which a 
salesman stamps himself as a 
eophyte. 


fOMETIME AGO, YOU RAN AN AD for 
.sne relative to hydraulic brake fluid. I 
sold more brake fluid through the ad run 
in your paper than any other medium."’ 

_— f Box Number Advertiser. 
faz Want Ad Dept., Inside Back Cover 


me 
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John O. Munn 


(Continued from Page 3) 


just a bunch of junk, if servicing 
is so essential. I’ve handled too 
many thousands of new cars and 
KNOW. New cars today are so 
smooth and perfect that such 
talk is only POOR TALK. 


“IT have no fear that our reli- 
able manufacturers are ever go- 
ing to sacrifice their wonderful 
reputations by trying to live 
UPON them rather than UP TO 
them. No, sir, they are going to 
PRESERVE those hard-earned 
and well-deserved reputations, 
come what may! 

“The war is over,. but perhaps 
another war of quite a different 
type is in the offing. Our people 
have come out of this war, this 
terrible holocaust, a NEW people, 
more restless than ever, more 
wide-awake than ever, and for 
the first time TALKING AND 
THINKING for THEMSELVES. 
They are, most likely, more de- 
termined than ever to demand a 
decent break in the matter of fair 
play and fair deals. WHAT DO 
YOU THINK???” 


GENERAL VIEW of the newly-enlarged parts and service setup of the Berkshire Motor Car Co., Inc., Chrysler 


distributor in Albany, N. Y¥. W 
ations and his parts wholesaling. 


Buick Transfers 
Poffenberger and 


Cochrane in East 35 “iste : 


FLINT, Mich.—W. F. Hufstader, H. K. Poffenberger succeeds R. 
Buick general sales manager, last|M. McCormick, retired, at Phila- 
week announced the appointment |delphia. Prior to service in the 
of E. H. Cochrane as manager of |Capital he was manager of the 
the division’s Washington zone,!Buick El Paso (Tex.) zone 
succeeding H. K. Poffenberger, who | district manager in Dallas. 


has been transferred to Phila- 
delphia. 


ifrom the Atlanta zone, where 
was district manager and service 





“Through its ability to strip cleanly from the job 


SCOTCH Wetordry Masking TAPE 


saves many hours of cleanup” 


“SCOTCH” is the trade mark for adhesive tapes made in the U.S.A, 


Cochrane comes to Washington | 
he | 


l 





and 


jith these improvements, this dealer is said to have fine facilities for both his retail oper- 


Chevrolet Wins Award 


For Brake-Check Work 


DETROIT. — For its interest 
and activity in support of the re- 
cent nationwide brake check 
program Chevrolet has’ been 
awarded a citation of apprecia- 
tion by the board of officers of 
the International Assn. of Chiefs 
of Police, sponsors of the cam- 
paign. 


LS 


The biggest item of cost in refinishing a passenger car or truck is 


TIME — sanding time, masking time, clean-up time. 


Because Scotch Wetordry Masking Tape ranks high as a time- 


saver, it has won and held the wholehearted approval of the 


men in shops like the one shown above. 


In those shops Scotch 


Wetordry Masking Tape has proved, over and over again, that 
its toughness, flexibility, dead stretch and resistance to weather 


keeps masking time to a minimum. It has shown, on thousands of 


jobs, that its thin construction reduces build-up and, as a result, 


final sanding time. The clean way in which it strips from the fin- 


ished work, without leaving residue on the surface, saves hours of 


needless clean-up time. 


Scotch Wetordry Masking Tape is available again, in the 


quantities you need to keep pace with postwar demands 


for service. 


by the Minnesota Mining and Manufacturing Company 


PY tab 


Order it by trade-name from your jobber. 













7, 
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visory committee, and has been 
active in War Chest and Bond 
drives. He has one son each ii 
the Army and the Navy. 
ok oa ok 

Tuomas R. Wotre (Ford-Me 
cury-Lincoln), Albemarle, N. C.,, B 
born July 23, 1896 in Union Count is 
N. C. In 1919 he started as a part= 
ner and manager of a dealership, 


handling Chevrolet, Reo and Peer" 
Wolfe has been president of the 


North Carolina Automobile Deale 

Assn., and director of the NAD. @a@ 
He helped organize the a a 
regiment for NADA in 1942 

came a lieutenant-colonel, and on ie 
mandant of the Ordnance school 

at Fort Crook, Neb., after havin 

served in the North African vin a 


through this experience inspired War No. 1 for 23 months, 11 of 
him in such a way that he made | which he spent in France. 
a success of it, even though he Eee ee 
started in the depression years. E. O. ANpbeRSON gr. (Chevrolet), 
* * Charlotte, N. C., born in that city 
J. H. Market (Ford), Council|on Dec. 23, 1912. He started out as 
Cheyenne, Wyo. He became a Chev- traveled one-third the way across |Bluffs, Ia., born in Niles City, Neb.,|@ collection manager with a Chev- 
rolet dealer and has continued with |the continent and delivered on the |Sept. 10, 1891. He is president of |rolet dealership in Raleigh, N. C., 
it ever since. He is vice-president | job. the Council Bluffs Automobile |Starting as a dealer in 1938. He is a 
of the Colorado Motor Car Dealers me eae Dealers Assn., and previously had|director of the North Carolina 
Assn., past president of the Civic A. D. Bouton (Chevrolet), Com- |been president of the Lincoln Au-|Automobile Dealer Assn., as well as 
League of Denver, the Denver City| merce, Ga.-born just outside the |tomobile Dealers Assn., and a di-|of the local group which he served 
Planning commission, and of the} city limits on July 17, 1891. His |rector of the Omaha Automobile|aS president in 1941-42. He was 
Red Cross. His local war activities} first experience in this field was |Dealers Assn. He is a life member |President of the Kiwanis club in 
not only include the Red Cross,} as a garage operator, beginning |of the Chamber of Commerce at|1945 and a member of the executive 
but the Victory Service League, all| in 1920, and in 1923 he took on |Lincoln. He was relief driver at the |committee of the Charlotte Coun- 
the War Bond campaigns and the| the Chevrolet line. He is a direc- |Indianapolis Speedway on Decora-|try club. He has been a member of 
Army Ordnance Assn. One of the; tor of the Georgia Automobile |tion Day in 1913. He became inter-|the county rationing board since 
highspots in his career was when] Dealers Assn. as well as a direc- |ested in aviation and in 1920 had |it started. 







Just Among Dealers 


(Continued from Page 3) 









































in 1941 he sold six 1'%-ton trucks| tor of the Kiwanis club. During |his own airplane and barnstormed tian 

one Thursday morning. Since there | wartime he added feed and poul- |most of the fairs throughout the M. G. Brimuatt (Chevrolet- |atre for 12 months 

were no trucks available in Colo-| try supplics to his line and was |state that season. Buick-Oldsmobile), Fergus Falls "a " * 

rado, he arranged by telephone to| successful in promoting the rais- s. ¢ 8 Minn., born April 6 1895 in Min- ‘ 

have them produced in the St.| ing of poultry on a large scale GeorceE D. Vicen’ (Pontiac), | neapolis. Like so many dealers, a” eae oe “ 
Louis branch assembly line. He] by the farmers in his vicinity. | Sioux City, Ia—another home- | he started as a mechanic in 1915. =" LaGrande, Ore., [ich ee 
sent a crew of six people from Bolton has had many interesting | town boy made good, having been | He also operates dealerships in gt TE ogg Plainwell, Mich 

Denver Thursday night, arrived in| experiences, but perhaps the out- | born in that city Dec. 27, 1896. | Wadena and Alexandria. He is a He started in this business in 





1916 as a mechanic’s helper and 

by 1922 had taken on a franchise @age—™ 
He is vice-president of the Ore- Sa 
gon Automobile Dealers Assn., 
been very active in the Chamber 
of Commerce, as well as helping 
the community maintain its 
transportation during the war- 
time. 


St. Louis Friday afternoon and the] standing one is losing his interest | He started in the business as a | director of the Minnesota Auto- 
crew and trucks returned to Den-| in a dealership in which he had | mechanic in 1920 and in 1929 was | mobile Dealers Assn. He is past 
ver Sunday afternoon. The trucks| spent eight years. He_ started | a full fledged dealer. He is presi- vice-president of the local Civic 
were serviced and delivered at 7] again in 1934 with practically no dent of the Sioux City Auto and Commerce Assn. He was 
a, m. Monday. In other words, be-| capital, doing business almost al- Dealers Assn. and is active in | overseas for 15 months in the 
tween 10 o’clock Thursday morning | together on the confidence that | Kiwanis club, Chamber of Com- | first World War. He is now on 
and the following Monday morning,| the factory, finance companies merce, War Savings and Red | the local rationing board, is 
the trucks were manufactured,! and bank had in him. Going | Cross drives. He was in World | chairman of the Local OCD Ad- 


“NO ‘GRAVEYARD GAMBLING’ 


for mel. 




































* * * 


A. F. Kisy (Ford), N. Wilkes- 
boro, N. C., born Sept. 10, 1886 i 
Wilkes County, N. C. He started i 
the business as a salesman in 1919 
and by 1930 became a full-fledged, 
Ford dealer. He is a director of th® 
North Carolina Assn. and has been 
president of the local Kiwania 
group and a member of the City” 
Commission. His war activities in- § 
clude director of the local Amen 
ican Red Cross, and his hobbies 
include hunting and fishing. 
* * ca 


Cc. D. Gustarson (Nash-Stude- 
baker), Thief River Falls, Min 
born Dec. 19, 1886 at Crookston; 
Mo. He became a dealer in 1914. 
He is past president of the Mi 
nesota Dealers Assn., as well as the 
Minneapolis Implement Dealers 
Assn., and national president d 
the Retail Farm Equipment Assn. 
He is now president of the Merc 
Hospital Assn. at Thief River Fall 
and a director of the Civic and 
Consumers’ Assn. He enjoys hi 
farm and specializes in Hampshi 
sheep. His Mother had his picture 
taken when he was a small baby; 
for which occasion he wore a sma 
bib with the inscription “Mother’s 
Joy.” His friends say that he ha 
lived up to his hopeful Mother’s 
designation ever since. 

—JoHN O. Mun 


World Bestos 


Buys Swan Unit 


PATERSON, N. J.—World Besto: 
Corp., here, has purchased the 
brake lining division of Swan Rul 
ber Co., at Carey, O., according to 
Donald H. Spicer, World Besto 
president. 

Purchase included raw materials 
and equipment for the manufactur 
of several constructions of brak€ 
linings and clutch facings. Equip- 
ment and inventory have _ bee 
moved to the new World Bestos 
plant in New Castle, Ind., where 
the equipment, after being rebui 
is now installed and is turning out 
Grafild brake linings. 


13 Tire Projects 









































































































I’m a steady customer for MARFAK?’ 


















































M°:: r MOTORISTS know that only the best of the leading magazines with color ads. . . and on the 

care and proper lubrication can keep their Sunday night Texaco Star Theatre radio program. Lose U. S. Support 
cars from joining the million or more cars that will A few simple demonstra- fs eagape pe oo gr — 

: . . ‘ sorship o military truck-tire 
be junked this year. tions convince car owners poy projects or been with 
That’s why more and more of them are asking that Marfak sticks to its job, — a Oe ere 

° * ‘ . . . r ’s Rubber bu- 

for Marfak, the special Texaco chassis labricant defies jolts and shocks. . . a Cee ' 

that makes cars ride quieter, handle easier and protects their cars. While pointing out that the for- 
last longer. Build a bigger lube busi- mal action would have little effec 
cE : i in some instances because projec 

Dealers everywhere are cashing in on the demand ness and boost your profits were completed, or nearly so, Sears 
for Marfak. It keeps customers happy and brings ... with Marfak. said the blanket action was take 
: to prevent additional expenditu 












of federal funds. 


The expansions, which were a 
thorized last winter and involved 
federal funds, would have cost 
$20,000,009 if completed and wou 
have provided additional manufac- 
turing facilities for about 1,700,000 
large truck tires annually. — 


Talk to your Texaco man toda) 

— telephone the nearest of 2300 

wholesale supply points — or 

write to The Texaco Company, 

tg E. 42nd Street, New York 
J, tN 2 


them back regularly. Marfak is advertised in 













Se omtaaer 


TEXACO 
“MARFAK 






























‘‘SOMETIME AGO, YOU RAN AN AD for 
me relative to hydraulic brake fluid. 
sold more brake fluid through the ad 
in your paper than any other medium.’’— 

Box Number Advertiser. 

gar Want Ad Dept., Inside Back Cov 








YOU CAN MAKE MORE 


2 TORE eae FES 
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= inanage the new merchandising 
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BARBERTON, O.—A broad ex- 
insion program, which will make 
: long list of related products avail- 
ple for its tire dealers and will 
rovide these retailers with a 
heavily staffed 


merchan- 
dising  depart- 
ment to help 
them sell all 
products, has 
been announced 
by Seiberling 





Rubber Co. 
4 At the same 
.. time, Col. J. L. 


Cochrun, vice- 
president in 
charge of sales, 
nounced appointment of D. B. 
Sayre, who has a wide background 
merchandising experience, to 


D. B. Sayre 


organization, ~which will be head- 
artered at the factory here. 
In addition to tires of all kinds, 
se other products which will be 
provided for Seiberling dealers in- 
lude major and minor household 
™bpliances, radios, bicycles and 
wheel goods, power and hand lawn 
powers, and a broad line of auto 
accessories, which includes batter- 
ies, spark plugs, seat covers, etc. 
“” Manufacturing contracts have 
been closed with most suppliers 
and many of the new products 
-Tor the tire dealers will be ready 
in the near future. All will be 
he product of recognized manu- 
‘facturers only, Col. Cochrun 
stated. 
The Seiberling policy of doing 
business only with independent 
dealers will be followed in detail, 
> was announced. 
Seiberling will not go into direct 
pmpetition with its dealers by 
6pening company stores, making 
pecial brand tires or by establish- 
g mass distributor contacts of 
any kind, Col. Cochrun said. 
In outlining the policy of the 


department, Sayre said: 

“Seiberling’s point-of-sale mer- 
chandising department has been 
conceived for but one purpose, 
nd that is to move goods from 
dealer’s shelves into the hands of 
consumers. To achieve that aim 


Monroe Purchases 
Hillsdale Plant, 


Spurs Expansion 


MONROE, Mich. 
cIntyre, vice - president 












chase of a new plant in Hillsdale 


recently acquired plant here. 


es the space used in 1937. 


The entire expansion program n- 
olves an expenditure of approxi- 
“@ately $1,500,000 for plants a:d 


equipment, McIntyre said. 


eSor space. 


— 


— 


year, 


= 


‘'r and synthetics. 


— 


-=erce Motor Co. 





Seiberling Aids Dealers 


Sets Up Merchandising Department Under Sayre 
To Assist Selling of All Products | 


point - of - sale|“ 


“w point-of-sale merchandising 


— William D. 
and 
treasurer of Monroe Auto Equip- 
gent Co., has announced the pur- 


Mich., and expansion of the com- 
pny’s main factory and another 


— These three steps in the com- 
MAny’s peacetime program will in- 
crease manufacturing facilities to a 
otal of 454,000 square feet or more 
man 10 acres — three times the 
floor space utilized in 1940 arid 10 


™ The new Hillsdale plant repre- 
ents the largest single stride thus 
far in the Monroe company’s pro- 
eam. It is a brick and steel, mill- 
cype building, built in 1938 and con- 
taining some 200,000 square feet of 


Two stories high, the structure is 
4 by 432 feet. Purchased from the 
fillsdale Mfg. Co. for an undis- 
closed sum, the plant will be in 
ill operation before the end of the 


This factory will be used for the 
‘oduction of the company’s new 
hydraulic truck seats and for the 
sSompounding and molding of rub- 


Thomas B. Pierce, head of the 
(Ford-Lincoln), 
Spartanburg, S. C., announces the 
=—@pointment of J. W. Kirkpatrick 
«us assistant general manager and 
sales director of the organization, 
m_Jrective Oct. 1. 
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we have not set up a manage- 
ment department but a service 
department—a department dedi- 
cated to serving our dealers. 
“Through this new department, 
Seiberling plans to give— 
Architectural counsel to deal- 
ers planning new buildings or 
modernization of old ones; also, 
store front modernization. 
“2 Complete salesroom display 
planning, including layout, pro- 
curement of fixtures, installation of 
fixtures and merchandise displays. 


“3 Complete inside and outside 
identification service, including 
store front identification, road 
signs, etc. 


“4, A regular monthly sales pro- 

motional program covering al! 
lines of merchandise and service 
endeavor in which dealers may be 
engaged. This—whether Seiberling 
acts as the dealer’s source of sup- | 
ply, other than on tires and tubes, | 
or not. 





iy 


NASH DEALERS in the Washington (D. C.) zone meet at a Hotel Statler ‘ 


Ready—Go 
Thompson, Washington zone manager. 
Maryland, Virginia and Washington. 


will be window displays, monthly 
sales promotional plans, direct 
mail pieces and campaigns, 
newspaper advertising copy, lay- 
outs and mat service, circulars, 
catalogs, flyers, etc. 


“ 
D designed not only to prevent | 
profit losses and leaks, but to sell 


goods as well. High on the list of 


“Included under this service |operational helps will be the or- 


Places’’ session. Several get-togethers were in charge of 


Nash dealers attended from Baltimore, 


| 





ganization and supervision of time 
/payment budget sales departments 
|in dealer's plans of business. 


| which are to be 
Operational forms and helps | field tested. 


- 


Additional and broadened lines 
of diversified products, all of 
laboratory and 


A sales training class and mer- | 
chandising school for all Seib- | 


erling sales employes, dealers and | 
dealer personnel.” 
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-weSqeaks Victoria Dealers 


Accepting Orders 


ok For New Cars 


VICTORIA, B. C.—Dealers here 
are taking orders for new cars, but 
ithey have not as yet any definite 
ideas as to just how their distribu- 
tion will be arranged. 

At present the dealers have very 
few used cars, as they claim these 
were being largely sold under war- 
time conditions by private individ- 
uals or on the black market. 


Unable to buy cars at the top 
ceiling price, the dealers showed 
little interest in the development 
of such sales. 


With the cutting down of war 
industries, however, and the exodus 
from Victoria of prairie workers, 
which has already started, the 
used-car supply is beginning to 
loosen up. Already there are indi- 
cations that the price of used cars 
here will take a considerable drop 
in the immediate future. 


‘This is to advise that we have had excel- 
door enabled us to get more productive 
use out of our body shop space.’’ H. H 
Utschig, Balboa Oldsmobile, San Diego 
California, Oldsmobile dealer 





...sdid THE FARMER’S WIFE 


AYBE in “rube comedy” you still find farmers who 
live on garden greens and salt pork—but you won't 
find them on the modern farms of 


Farmers in this area—the rich rural lands of Michigan, Ohio 
and Pennsylvania—have urban tastes and habits. It is esti- 
mated that 33.1% of their food budgets now go for 
most of them the advertised, convenient 


purchased foods... 
packaged varieties. 


Tae Golden Crescent farm market is not only large— 
three million farm folk—but concentrated. This compact 
marketing area is located close to many of America’s 
industrial cities. In these three states are found 17.5% of 


OHIO FARMER 


CLEVELAND 


» 
DETROIT 


largest 


MICHIGAN FARMER 





and a box of Singerbread py, 


ence) 
i 


all the electrified farms in this country. That indicates that 
these farmers are prosperous, modern-minded people .. . 
able and willing to buy those things which offer them 


comfort and convenience. 


Sell these farm folks now—through the three publi- 


cations that cover 


MICHIGAN FARMER... 
PENNSYLVANIA FARMER. 


. end toend... 
OHIO FARMER... 


Every desirable factor is present in this rich market. . 

large area, geographical compactness and farm folk 

with cultivated tastes and good year-round incomes. We 
Crescent is a land of opportunities for alert 


food manufacturers. 


IE BW? 5B aa ge sideatietenhitind sor aaae te 


PENNSYLVANIA FARMER 


Pah 2 oc 
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Complete Service Plan... 


Banks Laun 
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ch Drive 


For Auto Finance 


(Continued from Page 1) 


have decided to work through the | 
dealer. 

However, some individual banks 

are still advertising direct to the 
public. 
Whatever the result of the 
battle between the banks and the 
finance companies, some veteran 
dealers believe that as far as the 
dealer is concerned the reserve 
will soon be a thing of the past. 
Competition, they say, will force 
the rate so low that the reserves 
will be squeezed out. If this is 
universal, the dealer observers be- 
lieve that it will not be detri- 
mental since all dealers would then 
be forced to make their profit out 
of the product rather than a side- 
line. The statement on the Morris 
plan, however, says that it will 
enable dealers to hold customers 
through lower rates at no sacrifice 
of reserves. 

Notwithstanding that, any plan 
that seeks the dealers’ cooperation 
must offer a complete financia! 


y HANGS ON TIGH 


~~ NO BUILD-UP 


ye «STRIPS OFF CLEAN 


we TAKES CURVES PERFECTLY 


°° NON-SWEATING 


Permacel-77 
masking tape is 
5 ways better 


service, including insurance They 
point out that this protects the 
public as well as the dealer. If the 
insurance is carried by an outside 
organization, the aim will be, it is 
claimed, to keep settlements low 


iby favoring alley garages for re- 


pair work. The alley garage has 
no interest in the product, which 
suffers through cheap repair work 

On the other hand, if the dealer 
writes the insurance, the dealer 
probably will get any repair busi- 
ness that comes up, thus protecting 
the product as well as the cus- 
tomer. 

Morris Plan 

The Morris plan involves the 
creation of the American Bank 
Credit Plan for automobile sales 
financing, with features designed 
to be particularly advantageous to 
dealers. 

Sponsored by American Install- 
ment Credit Corp., a wholly-owned 
subsidiary of Morris Plan Corp. 
of America, the plan will function 


through some 1,200 local banks 


throughout the country. 


In announcing the new plan, 
Morris said his 35 years’ experience 
in the field had convinced him that 
rates charged for financing auto- 
mobiles have been too high to keep 
mass consumption, and hence pro- 


duction, at the highest possible 
levels. 
Dealers in the industry, the 


men who create the installment 
paper, have not made enough 
for their work, according to 
Morris, who says the new organi- 
zation will cater to the interests 
of the dealer, as well as those 
of the participating banks and 
the buying public. 

As a means of eliminating cer- 
tain costs which he believes in- 
herent in the older system, Morris 
feels that automobile buying should 
be financed directly by the banks 
rather than by finance companies. 
He holds that the finance com- 
panies must borrow money in the 
first place, at about 2 percent, and 
then must have nationwide offices 
costing another 3 percent of retail 
volume. To insure a profit margin 
of 2 percent and cover additional 
overhead, the finance companies 
must get from the public some- 
thing like 10 percent, he claimed. 

Sees Cost Cut 


Morris feels that much of the 
initial cost of automobile financing 
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Permacel masking tape 


INDUSTRIAL TAPE CORPORATION, NEW BRUNSWICK, NEW JERSEY 


"PERMACEL RES U S PAT OFE 


can be eliminated under the new 
pian, in which the banks will use 
demand deposits on which no in- 
terest is paid in place of the finance 
companies’ borrowed money, and in 
which the banks themselves will 
act as the agencies. Resultant rates 
to the public, including full insur- 
ance protection through another 
subsidiary, can be much under pre- 
vious rates, he declares. 


Under the new plan, Morris 
says, the rate for financing pur- 
chase of a new automobile will 
be 5 percent, which works out at 
a little more than 7 percent 
actual cost to the purchaser over 
the term of the contract. With 
such a rate, the participating 
banks can make about 2 percent, 
on retail volume before taxes, and 
the automobile dealer can make 
about 2 to 3 percent on actual 
volume, he states. 


The syndicate estimates that at 
such interest rates, it must do an 
annual volume of at least $250,000,- 
000 before it meets expenses. For 
the present, Morris said, the plan 
is to be limited strictly to financing 
automobile purchases, although in- 
quiries have been received from a 
number of other industries. The 
sponsor added that the company 
prefers to keep its operations in 
fields where the unpaid balances 
on individual purchases are rela- 
tively large, rather than get into 
the installment financing of a mul- 
titude of smaller items. 


Like a Branch 


It is contemplated under the new 
plan that one bank in each com- 
munity may be franchised as a 
member to act in a manner com- 
parable to the branch office of a 
finance company in discounting the 
customers’ automobile purchase 
notes for the local dealers. All 
servicing of the plan is to be han- 
dled by field men employed by 
the parent corporation. The cost 
of the syndicate’s services to the 
bank members will be provided by 
a deduction of 1 percent of the face 
amount of new car paper, 1! per- 
cent on used car paper, and 1 
percent on wholesale paper, all 
computed on a per annum basis. 


Bank credit refused by a local 
bank will be referred to a dis- 
trict “headquarters” bank for re- 
view and to be made loanable if 
possible. 


ABC plan of financing will make 
available insurance coverage in 
connection with wholesale and re- 
tail plans of financing and in such 
manner that will be especially at- 
tractive to dealers, he said. 


He added that the plan will 
make available to all accredited 
dealers, floor plan financing cover- 
ing the purchase of new cars from 
the factory at a rate not to exceed 
4 percent per annum simple inter- 
est computed on daily balances, 
and also to make available to such 
dealers, floor plan financing on 
used cars at economical rates of 
simple interest to be agreed upon 
between each dealer and member 
bank concerned. 

The plan contemplates, he said, 
that the only liability assumed by 
the dealer shall be to purchase cars 
repossessed within 90 days after 
default. This liability, in case of 
any dealer, shall always be limited 
to the amount of the “dealer's re- 
serve.” It is anticipated that liberal 
reserves shall be provided for deal- 


ers by ABC, thus rendering the 
plan exceptionally attractive to 
dealers. 


B of A Plan 

Discussing details of Bank of 
America’s opening postwar Time- 
plan for automobile dealers, E. A. 
Mattison, executive vice-president 
of the bank, said that dealers may 
set their own limits on the credit 
needed, and that for a limited time 
the usual financial statements will 
not be required from them. 


Interest is payable monthly 
only upon the daily average dol- 
lar balance outstanding and no 
other charges or “extras” are 
involved. Where desired, draft 
privileges are available covering 
full factory price, a_ service 
which, Mattison said, will expe- 
dite the shipment of new model 
allotments from manufacturer to 
dealer. 

Dealers have the option of sup- 
plying their own insurance, or hav- 
ing it placed for them by the 
bank at nominal cost. 

Motives behind this offer, Matti- 
son emphasizes, are not only to 
keep up the Timeplan reputation 
for being ahead with new financing 
services, but also to help the deal- 
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ers reduce their operating cost: 
bring more new cars quickly to 
California for the hungry market, 
and stimulate peacetime employ 
ment and business activity gen- 
erally. 













National Fibres 
Wins E Award _f 


LITTLE FALLS, N. Y.—A preX 
gram is now being planned for 
formal presentation of the Army; 
Navy E award to National Auto . 
motive Fibres, Inc., plant here. a 

The citation for “great achieve 
ment in the production of materials 
needed by our armed forces” was 
the first to be received by a Littl 
Falls war plant. 


Lineoln Electric 


Issues Handbook a 

The eighth edition of the “Pro 
cedure Handbook of Arc Welding 
Design and Practice” is announc 
ed by Lincoln Electric Co., Cleve- 
land, O. 

The book contains 1,312 pages 
including 1,647 illustrations. 




















There are profit-making opportunities i 
AN Want Ads. See inside back cover. 
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FACTORY- DESIGNED E 
SYSTEMS and FORNM@=s 
For Accounting, Sales, Partgs, 
and Service Departments 4%, 

‘ 

Profit by the experience of thou- § 





sands of users. Know where agg 
how your operation stands on pre- @ 
fit or loss. Learn how you too cap Zi) 
establish clear-cut records and 
ports. Strengthen your procedure 
to insure the proper accounting 
all funds, Have all the facts neces 
sary for intelligent, profitak 
management. 
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Oil Firms Eye Alcan 


Imperial and Standard Plan Stations Along Road 
To Accommodate Civilian Tourists 


VANCOUVER, B. C.—Establish- , 
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Under the agreement between 


ent of service stations along the the Canadian and U. S. govern- 


| Alaska highway is now being con- | 


ments, the highway is to be turned 


_ idered by oil companies, as the ;over to Canada six months after 
-irst step in opening up the road the end of the war. 


for civilian traffic. 
Imperial Oil, Ltd., has opened 
3 service stations at Trutch, Muncho 


This means, it is believed, that 
the way will be open next year 
if not before for the tourist traffic 


ake and Fort Nelson, all British |to make use of the 1,500-mile high- 


= olumbia points along the highway, |way from Dawson Creek, B. C., to 
north of Fort St. John. The com-! Fairbanks, Alaska. 


pany is also considering the open- 
mg of additional stations between 
Fort Nelson and the Alaska section 
the highway. 

Standard Oil of California is also 
considering the opening of gas sta- 
ions at points along the highway. 
At the present, no civilian is al- 
lowed on the highway without a 
pecial permit from the military 
‘authorities, and those with such 
permits have had to carry suffi- 
ent gas with them for the trip. 
Imperial Oil officials in Edmon- 
on state that the three northern 
Mations which have been taken 
; over are being operated at present 
4 » provide service for U. S. govern- 
qnent trucks. 


: paversion Rapid 
At 2 Tide Water 


Plants in Bayonne 


“ NEW YORK.—Without any lay- 
off of workers, the Houdry and 
hermofor catalytic cracking gaso- 
ine refinery plants, built during the 
var at Bayonne, N. J., were swiftly 
nverted from the manufacture 
of 100-octane aviation gasoline to 
e production of Tydol Fiying-A 
asoline for civilian automobile use, 
it is announced by B. I. Graves, 
ice-president in charge of the 
astern division of Tide Water 
Associated Oil Co. 
The company is already deliver- 
ng the prewar Tydol Flying-A to 
its wholesale and retail outlets 
roughout the entire eastern sec- 
tion of the country, Graves state. 
The company’s cracking equip- 
ent at Bayonne consists of two 
units, one employing the Houdry 
process of catalytic cracking and 
e other the Thermofor catalytic 
cracking process. During the war 
ey produced 100 and 91 octane 
Aviation gasoline stock, butane bu- 
tylene fractions (used for the man- 
acture of alkylate), and Navy 
diesel fuel oil. 
The Thermofor unit, which was 
reated by the conversion of two 
of the company’s thermal cracking 
inits, has increased Tide Water 
ssociated’s production of aviation 
gasoline components by 60 percent. 

































(Continued from Page 1) 


finance dealers’ inventories of Nash 
itomobiles. 
G. Strelinger, treasurer of the 
orporation, said that letters ex- 
Wiaining the plan have been sent 
to finance companies and banks in 
ey cities. 
Under the arrangement, the 
finance company or bank selected 
the dealer will give a wholesale 
rafting commitment to Nash in 
which it agrees to pay sight drafts 
r a specified quantity of Nash 
automobiles to be shipped to the 
dealer during the ensuing year. 
Nash Motors will send an ad- 
vance notice of wholesale ship- 
ments to the finance company or 
ank upon receipt of the dealer's 
order. This notice will go forward 
proximately two weeks in ad- 
lance of shipment and draft. 
If the finance company or bank 
hould decide against financing fur- 
er shipments for the dealer, ‘t 
may cancel the whole drafting com- 
itment. This plan according to 
trelinger, will make it possible 
for the Nash dealer to plan credit 
rrangements for the year rather 
han on a _ limited commitment 
pasis. It will save Nash dealers 
sth time and expense, Strelinger 
said. 
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Ne are glad to advise that the Cadillac 
has been sold and the purchaser was 
secured through the ad inserted in the 
Automotive News. We had a nice re- 
sponse to this ad and are well pleased 
with the results ebtained.’’ F. Sweetman, 
Morton Motor Company (scudebaker), 
Omaha, Nebraska. 






Northern boards of trade are re- 
ported to have been deluged with 
requests from_ tourists, chiefly 
American, for information concern- 
ing the highway and the possibili- 
ties of driving over it within the 
next few months. 

At the three Imperial Oil stations 
just opened, stopover facilities and 
eating places are provided. While 
no bid is being made to tourists, 
full accommodation is being given 
truckers, army and air force per- 
sonnel and such civilians as are 
authorized to pass over the high- 
way. 


Simplification of stock control is im- 


perative today. 


The transition from 
under war conditions to the competi- 
tive realities of peacetime will re- 
quire that supplies be maintained 
in balance at levels consistent with 
usage. Operating costs, too, must 


be pared to the bone. 


The old barriers to these objectives 
have been cleared away! “Systems” 
Technicians have perfected a neve ki 
of Kardex visible control that brings 
unheard of simplicity... 
curacy to the management o 

The “magic element” i 
matic Computing Insert. Used with 
our exclusive Graph-A-Mlatic signal 
control, this eliminates all need of 
computation in visibly charting new 
balances and interpreting them. .4ct- 
ual numerical balances 
graphically on Kardex Visible Mar- 
gins with the reorder point of all 
items, regardless of usage, in uni- 
form reference position. Without an- 








NEED A CAR? Robert H. Verkins, a mechanic at Northern Pump Co., Minne- 


made his own. 


n ‘ the three-wheeled 
automobile is 


Embodying an all-plexiglass top, 
. , owered by a two-cylinder, air-cooled, four-horsepower engine. 
Steered with bicycle handlebars, it will travel more than 
gallon of gasoline at 35 to 40 miles an hour, it is claimed. 


Introducing the 
new “MAGIC” that’s needed 


in stock control ! 


alysis, Graph-A-Matic flashes when 
each item should be reordered, when 
follow-up should be instigated and 
when overstocks threaten. 

This system has already produced 
extraordinary results for many prom- 
inent companies. It provides simp c 
complete and positive control 
means of combining high turnover 
with ability to maintain satisfactory 
delivery schedules. It saves clerical 
costs and more important, the many 
executive hours ordinarily required 
for “analysis”. 

FOR FULL DETAILS ask our nearest 
Branch Office for MIC No. 708. This 
applied to 
types of existing recor¢ 
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| Buick-Detroit 
| Gives Vets Edge 
In °46 Purchases 


DETROIT. Preferential consid- 
eration for all World War II vet- 
erans in the purchase of 1946 
|models will be given by the Buick 
branch here, Harry A. Boneili, gen- 
eral manager, said last week. 

Bonelli said the branch will fill 
official government priorities first, 
but servicemen’'s orders will be fill- 
ed before all others. 

“This is not to be taken as Buick 
policy,” Bonelli said. “This is the 
way we here at the branch will 
show our gratitude to the veterans. 
| We really believe that they should 
be given top priority.” 

In making the announcement, 
|Bonelli launched an_ advertising 
|campaign in the daily papers here, 
|publicizing the preferential consid- 
|eration. 

Bonelli said that a number of 
orders for new models have already 
been accepted from ex-servicemen 











There are profit-making opportunities in 
\N Want Ads. See inside back cover 







KARDEX GRAPH-A-MATIC 
Analyzes Stock Conditions 
for VISUAL Control! 
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Signals over numeric balance indicate 
exact stock status. If the rate of usage 
changes, “Reorder Scale” is adjusted 
by merely refolding the paper insert. 
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New GM Plant Going Up 


$9,500,000 Assembly Works at Wilmington Slated 
To Start Output by Next Spring 


WILMINGTON, Del.—The Gen-|partly assembled cars will move 
eral Motors assembly plant being'along the line suspended from the 


built on Boxwood road here will! single overhead rail instead of be- 
turn out 40 automobiles an hour— ing moved along the floor. 


or 640 in a 16-hour day, it was re- 

vealed last week by R. H. Ahlers,|_ 4 downdraft system of ventila- 

manager of the plant, at the dinner tion will be used in the paint room 
for the protection of workers, 


in the Hotel Dupont following the 
Ahlers revealed. 


ground-breaking ceremonies. 

The $9,500,000 plant, which is to| The first to take the gilden spade 
employ about 3,000 workers, willland dig into the earth at the site 
contain several innovations in auto|was Goy. Bacon of Delaware, who 
assembly plant design, Ahlers dis- welcomed the GM officials and ex- 

pressed “sincere appreciation for 


closed. 
The Wilmington plant will be the coming to this state.” 
first GM plant to employ a mono- fe ish Gassaw ret 
rail system on its assembly lines aaenan py ti Shamir an Cale. 
for both chassis and bodies. The | orce, presided at the ceremonies, 
held on the 135-acre site where the 


DETROIT.—Production and em- 
ployment in the truck manufactur- 
ing industry will increase rapidly 
and before the end of the year 
should be close to the average lev- 
els which prevailed in the biggest 
peacetime year the industry ever 


Pa. Dealers Meet in Oct. 


HARRISBURG, Pa.—The Pennsylvania Automotive Assn. will hold 
its twenty-fifth annual convention at the William Penn hotel in 
Pittsburgh Oct. 15 and 16, it was announced last week. 

Added significance is attached to this silver anniversary meeting 
because of reconversion and other problems that call for closer 
cooperation and discussion than has ever before been necessary 
among dealers. Officials have completed preliminary details and will 
announce complete plans shortly. 


Purdy Sees Truck Industry 
Booming by End of Year 
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U. S. Damage Suit 
|Against Bohn 


Is Reopened 


| DETROIT.—The federal govern- 
ment has reopened its civil sui 
' against the Bohn Aluminum 4 
, Brass Corp. on the claim that cast- 
jings destined for aircraft werg 
welded contrary to specifications. 

Damages asked run into millions 
of dollars, based on demands fo 
$2,000 plus double damages for each 
invoice submitted by Bohn to the 
Packard Motor Car Co. from Ja 
uary, 1942, to March, 1943. Packard 
was making the aircraft engines 
for which Bohn was _ supplyin 
parts. 

Previously, sabotage charges wer 
ruled out and the company won a 
$12,000,000 damage suit brought by 
the government. 


of existing trucks is still necessary 
because the available supply of 
new vehicles for some time to come 
will fall far short of meeting all 
demands for new ones. 


Purdy said there are no definite 


Reconverted 
Dealer’s Horse Changes 
To Winning Side 

SAN FRANCISCO.—It looks like 
the horse is here to stay, as far as 


Bill Stein, Van Ness Ave. used car 
dealer, is concerned. 


Recently Stein purchased a rac- 
ing steed named “Side Guide.” And 
soon after Stein’s green and red 
silks were first past the wire in a 
race at the Del Mar track in south- 
ern California. 

In addition to the pride of hav- 
ing a winner, Stein collected $765 
as the winner's share of the purse. 
Whether he had a bet on the an- 
imal, which refunded 
is another matter. 


Bus Terminal | Opens 


MAGNOLIA, Ark.—The new $25,- 
000 union bus terminal at the junc- 
tion of U. S. Highway 82 and N. 
Vine St. here was formally opened 
to the public last week. The two- 
story brick structure is under lease 
to Greyhound Lines, Inc. 


huge plant is expected to be in op- 


eration by next spring. 


Among the officials of the Wil- 
mington plant are Marshall Boden, 
assistant manager; A. A. Hendrix, 
personnel manager; Hugh Holmes, 
factory manager; J. A. McNamara, 
Frank Niniach, plant 
master 
mechanic, and C. R. Fullerton, ac- 


comptroller; 
engineer; G. E. Perkins, 


counting department. 


L. C. Goad is general manager of 
the Buick - Oldsmobile - Pontiac as- 
sembly division, of which the Wil- 


mington _— will be a unit. 


Wells to Command 


$139 for $2, Detroit Ordnance 


| DETROIT. — Brig. Gen. G. M. 
!Wells, chief of the Ordnance Ar- 


tillery division in Washington, has 
been appointed commanding gen- 


‘eral of the office, Chief of Ord- 


nance, Detroit. 


He succeeds Brig. Gen. W. P. 
Boatwright, who has retired from 


ithe Army after 37 years of service. 


experienced. 


This forecast was made last week 


by Richard T. Purdy, manager, Mo- 


tor Truck division, Automobile 
following a 


Manufacturers Assn., 
checkup of the reconversion prob- 
lems of principal truck manufac- 
turers. Purdy also stated that the 
industry will have to operate at 
record levels for several years to 


catch up with accumulated demand 
for trucks. 


“Different manufacturers have 
reconversion problems of varying 
magnitude,” he said, “but most pro- 
ducers have been building large 
numbers of military vehicles and a 
few commercial units throughout 
the war years. 


Most production lines are still 
intact, and the main problem in 
increasing output is therefore one 
of getting raw materials and 
parts for civilian production flow- 
ing smoothly in much greater 
volume than at present. 

“It looks now,” he added, “like 
some truck builders may be able to 
increase civilian truck output by 
late this year from present low 


figures to show how many surplus 


military trucks may be made avail- ' 


able for commercial use. A great 
many such vehicles in this country 
are special-purpose units, however, 
which will have to be adapted for 
straight commercial use, he stated. 


DO A BETTER 
JOB! 


The government contends in the 
new suit that since the compan 
cannot prove which invoices wer 
for welded castings, all invoices for 
that period are false and fraud 


: lent. 


Jack Weed’s Truckin’ will give you som 
interesting views. 
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levels to close to the highest fig- 
ures they have ever attained. Others 
with more serious reconversion 
problems may require into the early 
months of 1946 before they can 
achieve similar goals. 


“Employment in such factories 
necessarily will follow the upward 
production curve that will obtain 
from now on.” 


Peak year in the truck industry 
was 1937 when 891,000 units were 
produced. From estimated output 
of 21,600 civilian trucks in July, 
output before the end of this year 
should mount to a monthly rate 
closely approximating that of the 
1937 year, while the first quarter of 
1946 may find the industry exceed- 
ing all previous records, Purdy pre- 
dicted. 


“There will be need for establish- 
ment of new production records in 
the truck industry as quickly as 
possible to make up the accumu- 
lated deficiency in trucks occa- 
sioned by severe restrictions upon 
output which have prevailed during 
the war years,” Purdy stated. 

“This deficiency, based upon 
average annual production of 
743,000 vehicles in the six prewar 
years and average annual produc- 
tion of 87,400 vehicles in 1942-44 
inclusive, is close to 2,000,000 
units. It will require several years 
of record operations to eliminate 
this deficiency and get the na- 
tion’s supply .of trucks back to 
normal proportions.” 


Purdy warned that maintenance 


Hudson Holds 
Regional Sales 
Parley at K. C. 


KANSAS CITY. — (UTPS) - 
Thirty Hudson distributors from' 
Missouri, Kansas and Oklahoma, 
attended a regional meeting here 
last week under the direction of 
W. S. Milton, divisional sales man- 
ager at St. Louis. 


The meeting is one of several to 
be held in lieu of a nationwide 
meeting originally called for De- 
ltroit in July, and cancelled because | 
lof ODT restrictions on travel and 


Cc O hi PA NM Yy ithe size of conventions and meet- 


ings. 
| 


Distributors at the meeting here 
OIL CITY, PA. | were told of company plans for the 
re sumption of production of Hud- 
‘son cars, 


It's easy to see why Motorists need oval Pennzoil sign at your station, you 
take of established public 


acceptance. Pennzoil’s advertising 


advantage 
All 


and promotion is focused on your station 


the best quality oils and lubricants to 
keep today’s older cars on the road, Con- 
sistent, 


colorful national advertising in 
their favorite magazines tells these own- to increase sales of these and your other 


ers how Pennzoil protects their engines, quality products and services. 
keeps vital parts clean, delays 
breakdowns due 


own eNperrence, 


or prevents Your local Pennzoil distributor will give 
to oil failures 


and that of 


Their you more facts on the many advantages 


experts, to vou of Pennzoil quality and consistent 


confirms these claims. promotion. Call him or write direct to 


When you display the familiar yellow Che Pennzoil Co., Oil City, for his name. 


Current Pennzoil advertising appears in these maga- 
tines: The Saturday Evening Post, Life, Collier's, 
Time, American, Country Gentleman, Farm Journol, 
Successful Farming, Arkansas Farmer, Dairymen's 
League News, Farm and Ranch, Hoard's Dairyman 
Pennsylvania Farmer, Progressive Former, Southern 
Plonter, Texas Farming and Agriculture. 


THE PENNZOIL“* 


' Chrysler, Ford and General Motors 
Ss 
PREFERRED 


Carrying the stamp of 
approval of those who 
know... the world’s. 
most skillful builders ~ 
of the world’s finest 


automobile bodies. 
oS 


WHOLESALERS: Write 


for details on Briggs Franchise 


BRIGGS MANUFACTURING COMPANY 


REFINISHING MATERIALS DIVISION 
3001 MILLER AVE. 2 DETROIT 11, MICH. 
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OF AMERICA’S AUTO MAKERS 


Utmost efficiency, finest quality, precision workmanship and vital war- 
time developments are four important reasons why Ward Antennas d 
first choice of America’s auto makers today, as they were before the war. 

For top performance and dependability, together with maxim 
profits and customer satisfaction, look to Ward for the world’s finest 
antennas for car and home! 
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Highway Extension 


n- 
i M E XICO CIT Y.—Automobile 
SS en in Mexico are looking for a 
bt- profitable postwar market in trucks 
oo based on the government’s highway 
development program costing 49,- 
ins 000,856 pesos for 1945. 
of.- 


Today the republic is estimated 
h | to have only 160 to 170 thousand 


ne automobiles, of which 40 percent 
rd . are trucks and buses. Sixteen thou- 


sand trucks and buses are needed 
es 5 sto meet an urgent demand. Reliable 
authorities estimate that within a 
few years Mexico can use 20 to 50 


Te thousand trucks. 

& Mexico is losing thousands of 
by ,pesos worth of fruit and crops 
eS through spoilage, due to lack of 
he transportation facilities, both to the 


United States market and from 
one part of Mexico to another. 


Ford, Chrysler and General Mo- 
tors now have assembly plants in 
Mexico. International Harvester has 
bought land in Saltillo and is con- 
Wstructing a plant for the assem- 
bling of trucks. Mack truck already 
» has an assembly factory in Puebla 
but lacks machinery for produc- 
tion. 
® Fruehauf is said to be coming in 


GM Defends 
Rail Rates, Hits 
. 75 Pet. Limit 


DETROIT.—Denying charges by 
six other auto firms that existing 
railroad rates for new cars are 
¥ “unreasonable, unjustly discrimina- 
tory, or otherwise unlawful,” Gen- 
m eral Motors asked the Interstate 
Commerce commission in Washing- 
ton last week to refrain from limit- 
“& ing the rates to 75 percent of first 
class rates. 

GM recommended that the com- 
mission retain the open system of 
determining rail rates and scrap a 
pending order to set the 75 percent 
limit. 

Together with Ford, GM has been 
-— accused by Chrysler and five inde- 
pendents of enjoying rates from 
shipping plants as low as 25 percent 
of first class (see AUTOMOTIVE NEws 
- Sept. 3). 

In a petition to ICC supporting 
the 75 percent limit, the six firms 
cited Chrysler rates from its as- 
sembly points as ranging from 70 
to 100 percent of first class. 

GM said that the commission 
should allow carriers “within the 
limits of the law to continue to 
exercise their managerial judgment 
in establishing rates” for trans- 
porting new cars. 












Reconversion 


Notes 


Ford Regains Plant 


NORFOLK, Va.—Ford Motor Co. 
is completing negotiations with the 
Navy department for reacquisition 
of its Norfolk plant, and plans to 
resume production there next 
spring, a Ford spokesman said. 

x * oF 


‘Tickets’ Not Wanted 


WASHINGTON.—A burden cf 
paper work for industry and WPB 
has been eliminated by providing 
that manufacturers do not have to 
return allotments (tickets) for con- 
trolled materials when they are no 
longer needed. 
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Ford-B. C. Waits on Army 


VANCOUVER, B. C.—Reopening 
of the Ford of Canada plant in 
=< @ Burnaby, B. C., will take place im- 
mediately after the premises are 
vacated by the army, according to 
Fe officials of the company. 

The plant has been leased by the 
army for the duration of the war 
‘ and six months thereafter. Com- 
pany officials state, however, there 
are indications that the army will 
turn back the plant in advance of 
the six-month period. 












Jack Alder has been appointed 
manager of the Denyes Chevrolet 


oe 


» Operators Assn. 


Agricultural Needs Urgent 


dealership, London, O. He was at | 
one time secretary of the Ohio} 
State School Bus Owners and 
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Mexico Wants Trucks 


Increases Demand; 


with an assembly plant. Trailers de 
Mexico recently opened a plant to 
make trailers and bodies for freight 
trucks. Another newcomer in truck 
bodies is Equipo Hobbs. 


Mexico needs passenger buses as 
badly as she needs trucks. It is esti- 
mated that 30 percent of the na- 
tion’s buses are out of service due 
to lack of tires and parts. 

Industria Metalica, financed with 
Mexican capital, is making bus 
bodies in Mexico City for Ford, 
General Motors, White and Dia- 
mond T, and by the end of the 
year expects to turn out 60 bodies 
a month. Later it plans to assemble 
chassis. Its expansion plans include 
a larger plant to be completed in 
six months. 

Dealers here are preparing for 
the expected postwar expansion by 
opening new showrooms, concen- 
trating on parts and repair shops. 
Mexico now has from 300 to 400 
dealers. About 50 more are expected 
to be added within the next three 
years. Last spring they were organ- 
ized into a National Dealers Assn. 
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FIRST JEEP in Portland, Ore., was received by Edward E. Cohen Motor Co. 
Here Edward E. Cohen (left), president of the company, and Neil Newhouse, 
assistant manager, take a ride in the civilian vehicle being produced by Willys. 





Standardization Plan Set 
For Radio Vibrators 


A new auto-radio standardization | President 


plan that is expected to have wide | Electronic 
influence in the radio vibrator re-|apolis. 
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Ford, GM Projects 
In Ga. Will Get 


™ 

‘Underway Soon 
HOPEVILLE, Ga. Ford has 
jreceived approval to begin con- 
struction on a new assembly plant 
here, and work on grading the 
site is expected to begin within 
30 days. 

Architect's blueprints for the $5,- 
000,000 structure have been com- 
pleted. Completion is expected to 


| 


require many months, Ford offi- 
cials said. 
Work also is expected to get 


underway snortly on General Mo- 
tors’ assembly plant for Buick, 
Pontiac and Oldsmobile at Dora- 
ville. 


Meanwhile, a contract has been 


‘lawarded for additions and renova- 


eork 


tions estimated to cost about $375,- 
000 at the Atlanta Chevrolet as- 
sembly plant. 

Work is aiso starting on recon- 


version of the Fisher Body plant 
here for peacetime production. 
Fisher Body facilities here were 


leased during the war to Firestone’s 
Aircraft division. 


There are profit-making opportunities in 
AN Want Ads. See inside back cover. 


The Ethyl emblem on thé pump is your cus- 


tomers’ guide to top-quality gasoline. 


ETH YL 
Chrysler Building, 


CORPORATION 
New York 17, N.Y. 
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Makers Delayed... 
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OPA Details Methods 


For Pricing 


Cars 


(Continued from Page 1) 


News and additional methods for 
cars radically different from 1942 
models as well as cars not previ- 
ously in production. 

Dealer discounts will be affected 
by the method which applies. Here 
are the four methods as explained 
by Price Administrator Chester 
3owles: 

METHOD 1 The first pricing 
method is for use in determining 
ceilings for new automobiles that 
are not substantially different from 
the maker’s most similar 1942 mod- 
els. Under this method, the ceiling 
price for the new passenger car 
to each class of purchaser is the 
producer's highest net price for 


Labor 


(Continued from Page 1) 
ing Thursday night. UAW Local 
174 chiefs said they would request 
international officers to authorize 
the strike. 

Robert H. Keys, president of the 
foremen’s association, said the Hud- 
son strike was touched off by re- 
duction of wages in excess of cuts 
in working time and an “accumula- 
tion of unsettled grievances.” 

Another FAA strike was called at 
Akron, where the walkout of 800 
foremen at Goodrich caused 2,000 
United Rubber Workers to vote for 
a strike themselves. 

Protesting they couldn’t work un- 
less all employes had proper super- 
vision, the 2,000 took strike action 
for 15,000 production workers. The 
factory was expected to close down 
Friday. 

Announcement of the _ labor- 
management parley was made by 
Commerce Secretary Wallace and 

Labor Secretary Schwellenbach. 
Maj. Paul Douglas, wounded Ma- 
rine Corps veteran and professor 
of economics at the University of 
Chicago, heads the committee ar- 
ranging the conference. 

Delayed until mid-autumn_be- 
cause most CIO executives will be 
attending the conference of the 
World Trade Union Federation in 
Paris through most of October, the 
talks are expected to last about 
three weeks. 

Windsor Threat Wanes 

Meanwhile, threat of a strike at 
the Ford plant in Windsor, Ont., 
dwindled as government concilia- 
tors opened hearings on the dispute 
between UAW Local 200 and the 
Ford-Canada management. 

The workers remained on the job 
during the sessions. Earlier they 
had voted 90.4 percent in favor of 
a strike. 

Employes of the Chrysler plant 
in Windsor, however, were sched- 
uled to take a strike ballot this 
week. 

In accordance with the Smith- 
Connally act, workers at the Briggs 
Mfg. Co. here voted to delay strike 
action for 30 days pending arbitra- 
tion of grievances against the com- 
pany. Briggs produces bodies for 
the Chrysler divisions and Packard. 

Chrysler Replies on Wages 

Replying to UAW demands for a 
30 percent general wage increase, 
Robert W. Conder, director of labor 
relations for Chrysler Corp., de- 
clared that the wages of Chrysler 
workers “are the highest they have 
ever been.” 

Conder denied 
Norman Matthews, 
director, that the 
earnings had skyrocketed 
the war, saying: 

“The great problem before us 
is to be able to make automobiles 
for the old prices.” 

Conder offered to meet with Mat- 
thews to discuss the wage demands. 
Closed Shop Ban Upheld 

Constitutionality of Florida’s state 
constitutional amendment prohibit- 
ing the closed shop was upheld by 
a three-member panel of federal 
judges in Tallahassee in the second 
test suit brought thus far unsuc- 
cessfully by organized labor 

In dismissing a CIO suit attack- 
ing the amendment, which was 

adopted by Florida voters last No- 
vember, the court said an order 
would be entered similar to that al- 
ready recorded in an AFL suit 
heard earlier. 


the charges of 
UAW Chrysler 

corporation's 
during 


the most similar 1942 model, except 
that the additions for storage of 
1942 models in connection with the 
rationing of those cars may not be 
added. 


METHOD 2 This is for cars 
with changes in specifications, de- 
sign, material and equipment from 
their most similar 1942 model. For 
such cars, the manufacturers’ ceil- 
ing price is computed by adjusting 
the price calculated by the first 
method to reflect net increases or 
decreases in direct labor and ma- 
terial costs resulting from. the 
changes. 

METHOD 3 — This method may 
be used in calculating the ceiling 
price for any new passenger auto- 
mobile. 

Under this method, ceiling price 
adjustments are based on costs in 
the last period of normal produc- 
tion, to which are added increases 
in basic wage rate schedules and in 
materials costs plus a _ normal 
peacetime margin of profit. The 
new pricing rules provide that the 
base costs to be used are those 
for 1941 models. The profit factor 
will be either the manufacturer’s 
own 1936-1939 margin or one-half 
the industry average for that pe- 
riod, whichever is higher. 

If the price computed according 
to this formula is higher than the 
manufacturer’s 1942 model price, 
this will become his new ceiling 
price. If it is below his 1942 price, 
that 1942 price will stand. In 
either case, it was pointed out, 
provision is made for substantial 
model changes resulting in net cost 
changes. 


METHOD 4 This method is 
used for establishing ceiling prices 
for makes of cars not previously 
manufactured, or for models of 
automobiles radically different 
from 1942 models of the same 
make. Manufacturers of cars in 
this category must apply to OPA 
for their maximum prices. 

Where the manufacturers’ ceil- 
jing prices are calculated by Meth- 
‘ods 1 or 2, the resellers’ maximum 
prices will reflect the same margin 
lover cost as they received for their 
1942 models. 


In cases where manufacturers 
calculate their ceilings under the 
third pricing method, OPA will 
determine — after a careful study 
of the facts and consultation with 
dealers the ability of dealers 
and distributors to absorb any in- 
creases granted under that method. 

Resellers’ ceiling prices for cars 
priced at the manufacturers’ level 
under Method 4 will reflect the 
customary margins over costs the 
resellers received on 1942 models, 
unless the manufacturers’ in-line 
ceilings established under this 
method reflect increases authorized 
for other new automobiles under 
the third pricing method. In such 
a case, resellers’ ceilings will be 
fixed at levels consistent with 
standards to be established for 
resellers’ ceilings based on manu- 
facturers’ ceilings under the third 
method. 


IWIN CITIES FORD PLANT has 


(right), plant superintendent, supervise 
rust-treated for transfer and 


which 
houses at 


were 


Fort Snelling, Minn. 


—Harris & Ewing Photo 
TRUMAN at the wheel of the first 1946 Ford, pre- 


PRESIDENT HARRY S. 
Ford II, shown at right, during ceremonies in 


sented to him by Henry 
Washington. __ 


New Indiana Agreement 


Seeks to Check Strikes 


SOUTH BEND, Ind. Paul G. 
Hoffman, president of Studebaker 
Corp., and Dean Mitchell of Ham- 
mond, president of Indiana State 
Chamber of Commerce, represent- 
ed industry in joining with labor 
leaders at a conference here to 
draw up a charter pledging a pol- 
icy of amicable negotiations in la- 
bor relations in the state. 

“In Indiana,” the agreement 
promises, “labor and management 
have one common aim, one mutu- 
al goal promotion of the gen- 
eral welfare of the state as a 
whole and the individual well-be- 
ing of its residents and citizens. 

“By adopting as a policy the 


Auto Industry mn 
Faces Shortage 


Of Carpeting 


NEW YORK.—Automobile manu- 
facturers may experience some 
difficulty in securing needed floor 
coverings in the immediate future, 
according to the opinion of rug 
mill spokesmen as reported here 
last week. 


While several mills indicated they 
had no intention of immediately re- 
suming the production of automo- 
bile carpeting, others said such pro- 
duction would have to _ proceed 
slowly and would certainly have no 
preference over production for the 
consumer trade. 


In the past, automobile manufac- 
turers have been substantial but 
not major customers of the floor 
covering industry. It is estimated 
that the average car utilizes about 
one and one-half to two square 
yards of carpet. With a goal of 
6,000,000 cars for the first year of 
production, this would mean that 
the automobile industry will want 
some 9,000,000 to 12,000,000 yards of 
carpet, which would constitute 
about 10 percent of the floor cov- 
ering industry's total production. 


Ty 


conference table method of give- 
and-take, Hoosiers successfully 
have demonstrated their desire 
and their ability to reconcile and 
to adjust differences that do arise 
between the two groups.” 

In commenting on the charter, 
Hoffman declared: 


“We do not seek to return to 
the days of 1940. We have the op- 
portunity to achieve a more abun- 
dant economy than ever before, 
but we may lose that opportunity 
if in coming months there should 
be an outbreak of industrial strife. 


“Businessmen must _ recognize 
the fundamental right of labor to 
organize and engage in collective 
bargaining. Labor leaders must 
recognize that only by producing 
more can we have more to divide.” 

Seventh state in value of its war 
contracts, Indiana was third low- 
est in manhours lost because of 
strikes during the war emergency 
period. It is believed to be the 
first state to attempt to smooth 
its reconversion period by estab- 
lishing a signed policy of indus- 
trial peace. 


Surplus 

(Continued from Page 1) 
nels, and will sell items to various 
levels of the trade just as any 
manufacturer. The price to a 
wholesaler, for example, will make 
allowances for a markup to be 
given retailers. If the goods are 
sold to the retailer directly, al- 
lowances also will be made for a 
markup before sales to the con- 
sumer. 

Veterans will be given preference 
in buying surplus equipment to help 
them out in their business or agri- 
cultural enterprises, Bradley point- 
ed out. 

The Office of Surplus Property, it 
was explained, also plans to set up 
a fixed reserve of certain goods to 
take care of state, county and mu- 
nicipal needs. Motor trucks, it was 
said, would be included in this re- 
serve. 

To purchase trucks and other ve- 

é ‘® |hicles for establishing their own 
. .. |business, individual veterans, Brad- 


2: ~ =) ‘ley said, should apply to the Smaller 
a War Plants Administration. Veter- 
a , 2 ans only will deal with this agency, 
— > fe. | he emphasized. 
a The terms of sale, Bradley said, 
wat, |are subject to change without no- 
vee |tice but, he added, the agency will 
wit |extend the terms of sale and credit 
usual for commercial trade. 
Asked for an example of an item 
which will not go on a fixed price 
basis, he pointed out used pieces 
wall |of machinery or cars that are badly 
; in need of repair. 
y The programs, Bradley said, are 
= national in scope and will provide 
|for the allocation of materials into 
each region so that all the dealers 
in the country will have an oppor- 
tunity to buy. 
Bradley said that the OSP hopes 
to have all of the new selling pro- 
grams placed in operation by Sept. 
15. 


been busy reconverting. H. C. Dorsey 
s crating of scores of multi-ton presses 
storage in It. S. government ware- 


; Used machinery and used trucks 
}will continue to be offered on spot 


sales 





HELP WANTED 


NORTHERN INDIANA MANUFACTURE, 
has exceptional opportunity for a seating 
engineer and a liaison engineer. Familiar- 
{ty with automotive body and trim en, 
gineering required. State experience an 
salary desired in first letter. Box 1017, 
c/o Automotive News, Detroit 26. 


AUTOMOBILE MANUFACTURER want 
district sales representatives with fiv 
years or more experience in wholesale 
automobile operations for districts in sev; 
eral parts of country. High school ed 
cation, age 30 to 45. Traveling expenses 
and factory car furnished. Present em- 
ployes know of this ad. Box 1026, c/ 
Automotive News, Detroit 26. 


WANTED—MAN OVER 35, with executive 


ability to organize sales department of ; 


large metropolitan new car dealer in Ne 
Jersey, handling trucks and passenger 
ears. This is a great opportunity for the 
right person. Must have a knowledge o§ 
trucks. Married veteran with ambitio 
and know-how preferred. Write, stating 
qualifications, education and starting sal- 
ary. Box 1019, c/o Automotive News 
Detroit 26. 
WANTED 


SERVICE MANAGER, _thor- 


oughly versed in Dodge, Plymouth, Dodge 


Truck maintenance. Salary and bonus t 
right party. See Mr. Stotlar, Stotlar Mo- 
tors, DuQuoin, Illinois. 


SPECIAL FIELD REPRESENTATIVE t 
travel with display units, describing the 
details and advantages of new model 
cars to dealers, service managers and 
salesmen. Mechanical background neces 
sary. Prefer former dealer service man- 
agers. Traveling expenses. Box 1030, c/o 
Automotive News, Detroit 26. 


SALES PROMOTION MEN for large auto- 
mobile manufacturer. Openings in ex- 
port promotion, owner relations, servic 
promotion. Should have ideas, be able td 
write well. Some college education. Ages 
20-30. Permanent position. Prefer auto- 
motive background. Box 1032, c/o Auto 
motive News, Detroit 26. 


WANTED—TWO THOROUGHLY EXPERI- 
ENCED MEN on Dodge, Plymouth 
Dodge truck maintenance, excellent op- 
portunity. Write or see Mr. Stotlar, 
Stotlar Motors, DuQuoin, III. 


PERMANENT JOB FOR a No. 1 mechanic, 
who would iihe to work in a town with a 
population of 4,600. Good wages. If you 
are interested in a good, steady job and 
your home, call DOMINIC PICCO GA- 
RAGE, Phone 2, Staunton, Illinois. Call 
either day or night. 


General 
Manager 
Wanted 


BY A 


GENERAL MOTORS DEALER 
LOCATED JUST OUTSIDE OF 
NEW YORK CITY 


Please state fully in first letter your 
experience, age, education and fam 
ily status. This is an unusually fine 
opportunity for an experienced man 
who can train and supervise an or- 
ganization, to earn a fine salary 
and enjoy living in a beautiful sub 
urban community that affords 
splendid living conditions for a 
family. Write Box 1027, c/o Auto- 
motive News, Detroit 26, Mich. 





WANTED 
Creative Used Car 
Promotion Man For 
Automobile Manufacturer 


The man we are looking for will have a 
broad knowledge of the automobile business 
and 2 useable understanding of the 
mechanics of cars and trucks. 

Sometime during his business career he will 
have worked in or directly out of the home 
office of an automobile or truck manu- 
facturer. 

He will have demonstrated his ability to 
create and produce literature to dealers, 
merchandising campaigns and copy of a 
semi-technical character. 

In addition to creative writing, he will 
have had experience in contacting dealers 
in the management of their used car de- 
partments and in holding dealer meetings. 
He will be under forty. 

If you think you can qualify and are 
interested in a connection with a splendid 
postwar opportunity, give age, complete 
experience and availability in first letter. 
Include sample of work which will be 
returned. 

Address Personnel 
baker Corporation, 


The Stude- 
27, Ind. 


ws 


Division, 
South Bend 


EXPERIENCED SERVICE MANAGER for 
large dealer in city of 500,000. Attrac- 
tive salary and bonus. Write Box 1044, 
c,o Automotive News, Detroit 26. 

WANTED GENERAL MANAGER, low 
priced car, S800 car contract. Substantial 
salary, bonus, dividends on investment 
Give details in your reply. Box 1046 
c/o Automotive News, Detroit 26 

WANTED: TRUCK SALESMAN. Salary 
bonus, advancement. Write Central 
Chevrolet Co., Grand Junction, Colo ' 
3 references 

\UTO MECHANICS AND BODY MEN 
wanted by Studebaker dealer. Well equip- 

service department. Excellent pay 

Villiam Catlin & Jacksonville, Fla 
| ARCHITECTURAL DELINEATOR To 
render perspectives, elevations, and in 
teriors of dealer establishments in color 
and other media. College graduate pre- 
| ferred Age 22-35. Address Personnel 
} ivisior The Studebaker Corporation, 
Bend 27, Ind 


Give 


ped 


Sons, 




















HELP WANTED 

EMIST —- Automotive Products, Knowl- 
‘dge of sound dampening, adhesives, sat- 
urated felts preferable. Desirable that 
applicant be capable of supervising group 
pf Automotive Products Chemists. Per- 

anent position with long established. 
progressive company having unexcelled 
ostwar future. Excellent opportunities 
or advancement for right man. Location 
—Metropolitan New York area. Box 1004, 
c/o Automotive News, Detroit 26. 


POSITION WANTED 


AILABLE IMMEDIATELY—Man with 
broad experience in automobile factory 
policies, distributor and dealer merchan- 
plising procedure and postwar planning. 
Will consider California connections with 
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CLASSIFIED WANT AD DEPARTMENT 


TEN CENTS (10c) PER WORD for one insertion or 25¢ per word for 3 insertions. Cash in advance. Count initials Pu al) 


iad Cree Cee Cha SCLC GA OCMC Cte CeCe ee UL it a Pe 


ee 


care of Automotive News, Detroit 26, Mich.” add one Dollar ($1) per insertion for this address and extra service as replies are 


| 
| 
| 
Reaching an estimated 50,000 readers engaged in all branches of the automotive industry from Maine to California. Low ifort h | 
i 


forwarded, unopened, the same day received. Display Ads: $7 per inch, per insertion. 


WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, 




















factory, distributor or dealer. Excellent 
eferences. Box 1024, c/o Automotive 
ews, Detroit 26. 
er EXPERIENCED GENERAL MANAGER 
he for large dealership. Five years experi- 
08 Ls mence as Factory Business Manager and 
) fourteen years as General Manager of 
1s dealership. Box 1042, c/o Automotive 
I News, Detroit 26. 
se RTS MANAGER with 20 years’ experi- 
-- ence, employed at present as parts super- 
a visor, Chrysler Wholesale Outlet. Will 
a Beunsider  :onnection with a_ reputable 
— dealer in a suitable location. Box 1029, 
c/o Automotive News, Detroit 26. 
SENERAL MANAGER: can assume com- 
, a plete responsibility of running a large 
le dealership. Over eighteen years experi- 
| ence, covering every department from 
q Asales managing, advertising. appraising, 
; to merchandising parts and service and 
\- operation of expense control and financial 
° statements. Excellent personal reputation. 
Sainterested in permanent connection of 
merit. Address Box 1038, c/o Automotive 
Fs News, Detroit 26. 
| AD YOU NEED A GENERAL MANAGER? 
SS Business man, capable; with full knowl- 
S edge of every phase of the automobile 


business. with years of experience 
MAwishes to connect with distributor or 
dealer. Now employed as sales executive 
with large automobile manufacturer. Box 
1039, c/o Automotive News, Detroit 26. 















AVAILABLE NOW 
GENERAL MANAGER 
OR SALES MANAGER 


For a volume distributor or dealership in 
Phio, Michigan or Indiana; applicant is 
bgature in age, well educated and can 
attract the finest clientele and personnel; 
twenty years experience in Sales and 
Apneral Management, Sales and Service 
hools. Throughly familiar with office 
procedure, financing, and other phases 
necessary in the operation of a profitable 
ehalership. Remuneration must be on a 
preentage basis. 


Write Box 1043, 
Retroit 26, Mich. 


c/o Automotive News. 








ANUFACTURERS’ REPRESENTATIVE 


MANUFACTURERS’ REPRESENTATIVE 
looking for additional automotive lines. 

. “Traveling California, Arizona and Nev- 
ada, calling an automotive jobbers, chain 
stores and hardware jobbers. Box 1031, 
c/o Automotive News, Detroit 26. 
BUSINESS WANTED 
$100 WILL BE PAID to anyone for in- 
formation which will lead to our pur- 
chasing the business of a manufacturer 
of an automotive item. Plant should 
preferably have available excess capacity 
to permit immediate expansion program. 
Reply Box 1041, c/o Automotive News, 
Detroit 26. 



















AUTO AGENCY WANTED 





INTERESTED IN A NEW CAR CON- 

TRACT in or near Toledo. Have $75,000 
“™ cash and have been a New Car Dealer 
since 1933. Have handled as high as 
2,400 cars per year. Will buy present 
business or put in a new set up. Box 
1022, c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED 


EALERSHIP WANTED —A _ very high 
type aggressive used car dealer with 15 
years of new car knowledge and ample 
cash is desirous of getting a new car 
franchise, Chrysler line or General Mo- 
tors preferred. 300 car potential mini- 
mum. Would like to locate either in Chi- 
cago or nearby or Los Angeles, California 
territory. All replies will be held im strict 
confidence and an answer wiil be given 
to all inquiries. Box 1033, c/o Automo- 
tive News, Detroit 26. 

DEALERSHIP WANTED—Ford or Chev- 
rolet 100 to 500-car potential based on 
1941 sales. New England or New York 
state preferred. Give full information. 
Replies confidential. Box 1035, c/o Auto- 
motive News, Detroit 26. 

-UTOMOTIVE DEALER EXECUTIVE, 
Gentile, Age 35, with outstanding suc- 
cessful record managing large, active 
high class dealership, will pay cash for 
’ dealership with 500 to 1,000 new car 
potential or will buy part interest. Fac- 
tory approval assured. Replies will be 
, kept confidential. Box 1040, c/o Auto- 
motive News, Detroit 26. 

DEALERSHIP FOR SALE 
VELL ESTABLISHED DEALERSHIP han- 


—_— 





— 


— 


—_ 


—— dling low price car in Midwest city of 
600,000; 1,000 car contract. Large two- 
story fireproof building. Excellent loca- 

— “a tion ‘(automobile section). Building and 


business require $150,000 to handle. Write 

Box 1045, c/o Automotive News, Detroit 

26. 
ima 
USED CARS WANTED 


PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 
















EVEN 












'‘NTERESTED IN PURCHASING old 
Packard for display purposes, must be 
prior to 1920. Write, giving details. 
Haley’s, Incorporated, 2020 M Street, 
" N.W., Washington 6, D. C. 


USED CARS FOR SALE 
















4 VHOLESALE IS OUR BUSINESS—Before 
the war, during the war, after the war. 
Write us for a sample load. Capitol 





* Mich. 





1941 GMC 520 CAB, 5-speed transmission, 


7 PASS. CADILLAC LIMOUSINE, Model 


2-speed axle, 308 motor, conversion set 
six stud wheels to rims, complete air 
brake equipment. WA22 Whites, front 
axles, dual reduction rear axles, springs, 
cab, etc. EH Mack, dual reduction rear 
axle, 4-speed transmission, cab, frame, 
etc. Cabs, frames, motors, single and 
2 speed axles, motors, transmissions, etc 
404, 414, 509 Diamond T’s. Southland 
Iron & Metal Co., Box 868, Norfolk, Va. 


75, Fleetwood body, dark blue. Beautiful 
clean car inside and out; 5 prewar tires, 


28,000 miles. GEORGE MOTOR COM- 
PANY, 60 Shrewsbury St., Worcester, 
Mass. Tel. 2-3747. 





1939 LINCOLN V-12 seven-passenger se- 
dan. Six wheels. Formerly owned by the 
vice-president of an internationally known 
corporation. Original black finish—excel- 
lent mechanically. Retail ceiling $4,368. 
Our price way below as fs ceiling. Truly 
a beautiful car. Jim Grier Pontiac Com- 
pany, 3162 E. Jefferson, Detroit 7, Mich- 
igan. Fitzroy 4410. 


FIFTY (50) CARS FOR SALE at as is 
Zone 3 ceiling price, all makes, models 
and years. We guarantee freight ship- 
ment within 48 hours. Ask for L. Snow, 
Capitol Motors, Dodge & Plymouth dis- 
tributors, 368 Main Street, Hartford, 
Connecticut. 








1939 CADILLACS—7-pass. limousine and 
5-pass. sedan, both model 75, both driven 
less than 20,000. Excellent condition. Both 
cars would pass for new. Original U. S. 
whitewall tires, excellent shape. Both 
were originally driven by chauffeurs and 
formerly owned by very wealthy families. 
Will sell below as is ceiling. Grand Mo- 
tors, Monroe corner Lawrence, Toledo, 
Ohio. Phone Garfield 2222. 





1942 LINCOLN CUSTOM CLUB CON- 
VERTIBLE—Original owner and tires, 
mileage 23,431. Factory deluxe white fin- 
ish, red leather upholstery, black top, 
built especialiy for owner. Foot control 
radio, hydraulic windows and_ doors, 
Borg-Warner overdrive, foglights, heater 
and defrosters, best looking convertible 
in America and has been dead storaged 
for two years. George C. Wilkinson, 554 
Government Street, Mobile, Alabama. 
Phone 32132. 





1940 CADILLAC—16-cylinder, black, seven- 
passenger, six-wheel formal sedan. Equip- 
ped with radio, heater, ten-ply white side 
tires. Very low mileage. This car has had 
excellent care, just like new in every 
respect. Low ceiling—$5,045. CHAS. H. 
JENKINS & CO., Aulander, N. C. Phone 
17-1 and 47-1 





- = 
USED CARS 


1942 Studebaker 4-Doors 

1942 Hudson 4-Doors 

1942 Plymouth 4-Doors 
Out of a tremendous stock of vehicles, we 
have 90 units remaining for sale. Previous- 
ly used as cabs, but in fine condition, these 
cars are all six-cylinder vehicles. Immediate 
shipment. 


ie 
Phone - Write - Wire 


wv 


BEN MEDOW & CO. 
751 S. Michigan St. Phone 38-3154 


South Bend 18, Indiana 











TRUCKS WANTED 











WANTED 
1942-45 TRUCKS 


WILL PAY 
CASH 
Any Make 
Any Model 


Any Size 
Harry Heiman, Inc. 
| 324 Lafayette St. 


UTICA, N. Y. 


City Pontiac Co., 235 S. Grand, Lansing, | 


i epee RERRnRan ee 





TRUCKS WANTED 


WANTED TO BUY 


All Makes and Models of New 











Trucks 


Also New Bus Chassis 
BEN FISHEL AUTO COMPANY 
2114 Sycamore Street, Cairo, Ilinois 


WANTED 
NEW 1942 TRUCKS—ALL MAKES 
Write or Wire Giving Full Details 
FLYING CADETS 
AUTO EXCHANGE 
405 Broadway 


Texas 


TRUCKS FOR SALE 


FOR SALE 


- 54 
DUMP 


ALL BELOW 


SPIELMAN CHEVROLET 
220 Greenpoint Ave. 


Brooklyn 22 


Telephone EVergreen 9-4800 


eS 
2 FEDERAL 5-TON, 5 cubic yard, hydrau- 














DETROIT 26, MICH. 


BUSES FOR SALE 
TWO NEW FORD BUS CHASSIS on which 
there is mounted Model 59062 Wayne 
adult bus bodies 24 feet 2 inches long 
37-passenger. complete to standard speci- 









————_ 











fications, wheelbase extended 40 inches 
by Wayne, over $800 under ceiling. Also 
one new chassis with 59072 Wayne bus 
body 41-passenger. Holtsinger Motor 
Company, Tampa, Fla 
PARTS WANTED 
PARTS WANTED — Complete hood and 


hinges for 1938 Plymouth Deluxe. McCaa 
Chevrolet Company, West Memphis, Ark. 


ONE LEFT FRONT FENDER—1939 Buick 
Special, Part No. 1308895. New or used. 
Wire or phone collect. Minton Chevrolet 
Inc., 438 Stratton St., Logan, W. Va. 


1941 PONTIAC SEDAN COUPE left door 





part 4116606 and hood panels 505146 
— 505147, 505757. Standard Motors, Roch- 
San Antonio 5] ester, N. Y. 
WANTED — COMPLETE INTERIOR for 
1942 Packard Clipper, 4 door sedan 
seats, header lining, instrument panel 
etc., M. C. Barrett, Inc., 600 State St., 








TRUCKS 


1% to 3 Yard Capacity 
1939 to 1942 


Mack - Chevrolet - Dodge 
Ford - GMC 


OPA BASE PRICES 


Springfield, Mass. 





PARTS FOR SALE 


HARD TO GET PARTS—Fenders, grilles, 
doors, hubcaps, pedal pads, body parts. 
Write to P.O. Box 70, Dunmore 12, Pa. 


NEW ECLIPSE BENDIX DRIVES in orig- 
inal boxes, Bendix No. A-1073, Speci- 
fication No. RC13XXX13-T—price $4.50 
each, lots of 10. Also new SS1L Wickwire 
Starter Springs, 25c each, lots of 25. 
Southland Iron and Metal Company. 
Norfolk 1, Virginia. 














NEW SCHEBLER MODEL A—Updraft car- 
buretors, 1% and 2-inch sizes for large 
Truck Marine and Stationary Engines. 
All brass construction. Southland Iron « 
Metal Co., P.O. Box 868, Norfolk, Va. 

1942 CHEVROLET 2-door body, less doors 
and windshield. Also two 1942 Plymouth 
coupe doors complete and two 1941 Chev- 
rolet coupe doors complete. 1942 Plym- 





New York 


lic dump, model 55L, 1941, A-1 condi- outh coupe body, less windshield and 
tion, refinished, tires 12-ply 10.00x20, air doors. Grand Motors. Monroe’ corner 
brakes, Hercules Motors, 15,000 and Lawrence, Toiedo, Ohio. 


21,000 miles, OPA low ceiling of $2,986 
each. City Motor Company, 


St., Norfolk, Va. 





CHEVROLET C.O.E. TRUCK CAB—Brand 
complete with fenders, 
ions, grilles, headlights, etc. Will fit °40 
crated ready to ship. 
plete new truck motor for '42 Chevrolet. 
Box 


new 1942, 


to ‘44, 


Kenneth Waitworth, 
mE 


3-ton Diesel Tractors 


FOR SALE: TWO 1944 Fruehauf 16 ft. 
Semi Dump Trailers complete with Dodge 
Excellent condi- 
tion. 8,000 and 18,000 miles respectively. 
Must be seen to be appreciated. Will sell 


FOR SAL 
75 
BRAND NEW SETS OF CUSHIONS 
AND BACK RESTS 
Fits All Closed Cabs of 
Chevrolet or GMC units; priced at less 
than an ordinary repair job, $11.95 per set. 

Crated, f.o.b. Brooklyn, N. Y. 
SPIELMAN CHEVROLET 

220 Greenpoint Ave. Brooklyn 22, N. Y¥. 
Phone: EVergreen 9-4800 


861 Granby E 






cush- 
Also com- 
55, Oneida, 





SHOP EQUIPMENT FOR SALE 








1 WINKLER COAL STOKER model 20S.F 


units separately. Also —- One 1939 five- , n , 

ton Federal tractor, 10.00x20 tires, ‘ir complete with drive units, serial number 
brakes, completely equipped. Excellent | 49900. Price $1,170.50. Write Delaware 
condition throughout. Bargain. SCIENTI- Motor Sales Co., 1606 Pennsylvania Ave., 
FIC BRAKE SERVICE, 304 W. Genesee | Wilmington 6, Delaware. 

Ave., Saginaw, Mich. — 


COMMERCIAL TRAILERS. We are head- 
quarters for all makes, CLOSED-OPEN- 
and up below 
Truck 
Douglass St., Brooklyn 17, N. 
FOR SALE: ONE TANK TRAIN, 7,000- 
Consists 
Fruehauf 
three compartment Fruehauf four-wheel- 
er. Equipped with 10:00x20 tires and air 


FLAT, from 
ceiling. U. 


20 ft. 
S. Best 


gallon 
compartment 


capacity. 


brakes. Price complete—$3500. Excellent * s . an 5 
condition. Bargain at this price. Also one Bins—Immediate Deliv ery 
train consisting of 1936 Fruehauf tan- — J 

dem, 3 compartment, 4500-gallon total, 7’x3’xl’ dividers and shelves inter- 


and one Kingham four-wheeler, 3250-gal- 
; compartment. 
equipped with 9:00x20 tires. Very good 


lon capacity, three 


condition. SCIENTIFIC 
ICE, 304 W. Genesee 


Mich. 


TRUCK TIRES FOR SALE ae 
ALL SIZE TRUCK TIRES recapped and 
off ceiling price. 
order 
1189 Columbus 


used. 25 percent 
20 percent with 
SHOP, 
Mass 


TRU CK EQUIPMENT FOR SALE 


FOR 


s 2. a 
BRAND NEW COMMERCIAL CABS 
Ton 


SALE 
1 


Fit All I'2 


1941 - 


Priced at $135 
SPIELMAN 

220 Greenpoint Ave. 
Phone: 


ANTIQUE 
Running condition 
123 West 4th St., 





BUSES FOR SALE 





TWO BRAND NEW 1945 Ford school bus 
chassis, equipped with Blue Bird 60-pas- 
senger school bus bodies, 
Jacksonville. Priced at OPA ceiling. Don- 

9-2757, 


ald Neese, Tel. 


1942 
CHEVROLET or GMC 
f.o.b. 


CHEVROLET 
Brooklyn 
EVergreen 9-4800 
a BAIN Se ALLE Se 
~ ANTIQUE CARS FOR SALE 
1903. OLDSMOBILE 


Clanin 
Connersville, 


Semi 






ADJUSTABLE PARTS BINS—If you need 
parts bins, write or wire Sperber Mfg 
Co., 1811 Trombly, Detroit 11, Mich 

low Free catalog, prompt delivery 

Sales, 315 

=: 





New Low Prices 
Steel Automotive Parts 


1941 
and 


of two- 


193s 


Both 


BRAKE SERV-|Color is olive drab. Send for 
Ave., Saginaw, | circular. 
Color Supply Co. 
Send . . r Ke 
Sn tie 6116 MILITARY AVE. 
Ave., Springfield, |Omaha 4 Nebraska 


AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 


at 10:30 a.m. 
Every Tuesday — Rain or Shine 


1945 
Brooklyn 


oo 


N. ¥. 


for sale 
Motor Sales Used Cars and Trucks on Hand 
Ind. 


At All Times 


FOR DEALERS ONLY | 


WE BUY WE SELL WE SWAP 


delivery f.o.b. | 
COME BUY COME SELL 


1917 Biscayne 


Boulevard, Miami 36, Florida. 





USED SCHOOL BUSES—Six (6) late mod- 
buses available for 
necessary. 


el school 
delivery. No priority 
condition; 26, 48, 


or wire. 


54 and 60 school chil- 
dren capacity. Priced right. Phone, write, 
S & S CHEVROLET CO., | 
THOMPSONTOWN, PA. 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, DL 


immediate 
Finest 


changeable with all standard makes 
of bins, $27.35 (23 openings) and up. 





















BUY BONDS 


and STAMPS 





EQUIPMENT FOR SALE 


ELECTRIC BURROUGHS POSTING MA- 
CHINE. New price was §1200, will sell 
for $450. Just like new. R. C. Stockfleth 
Route 2. Box 581, Tucson, Ariz 


FOR SALE: ONE WEIDENHOFF battery 
charger, capacity twenty-four batteries 
Also two rectifier battery chargers. one 
capacity twelve batteries, the other twen- 
ty-four, and one Hobart motor generator 
battery charger capacity twenty-four 
batteries. Bob Wright Motors, Inc., 109 
S.E. Third St Evansville 9, Ind 


* SHOP EQUIPMENT WANTED 


WANTED—NEW OR USED BRAKE RE- 
LINER with drilling and counter-sinking 


attachments. State condition and price 
Boorman & Wilbur, Otisville, New York 


TIRES FOR SALE 





TIRES FOR SALE 


Good Recaps 
600x16—S 8 
650x16—S$ 9 
700x16—S10 

Good Used Tires 
$5.00 EACH 

All Sizes — f.o.b. Springfield 

20% With Order 


TRUCK TIRES FOR SALE 
Used and Recaps 
ALL SIZES 
30 Off Ceiling Price 
MAC’S TIRE SHOP 
1189 COLUMBUS AVE. 
Springfield 5 Massachusetts 





IMPORT LINES DESIRED 
TIRES—SWEDISH AGENT with good con- 

nections and 20 years’ experience wants 
to represent in Sweden manufacturers of 
tires and other rubber automotive acces- 
sories. Willing to establish agency in 
Norway and Finland as well. Reply to 
Henry Palm, Halmstad, Sweden 











SOLE AGENCY FOR SWEDEN 
Wanted for small motor cars, motorcycles, 
outboard motors, transportable motor ag- 
gregates and accessories and tools. Reply 
with terms and lowest wholesale prices to 

*“‘Swedish Importer’’ 
c/o Gumaellus Advertising Agency 
Stockholm, Sweden 





ACCESSORIES WANTED 








WANTED WANTED - WANTED 
NEW AUTO RADIOS & AUTO HEATERS 


Need unlimited quantity of NEW Auto 
Radios and Heaters (Stewart-Warner gaso- 
line and dash type hot water heaters). Will 
pay cash. Write for full particulars . 
price, quantity, makes, etc. 


MANHATTAN AUTO & RADIO CO. 
1706 7th St., N.W. Washington 1, D. C. 





MISCELLANEOUS 


ENGINE REBUILDING—Crankshaft grind- 
ing and metallizing. John P. Hughes Mo- 
tor Co., Inc., 800 Commerce St., Lynch - 
burg, Virginia 





DEALERS WANTED 
pointed distributors for the Homasote 
Home of a hundred uses. Delivered on 
your lot for $269, ready for you to move 
into. Ideal for along the river, golf 
courses, house trailer owners, etc. A per- 
fect money maker for trailer camp oper- 
ators and dealers. Size 8 by 16 feet, now 
on display at our lot, 1701 Madison Ave., 
Toledo 2, Ohio. 


We have been ap- 








EX-SERVICE MEN 


Automotive News will gladly 
insert Position Wanted ads 
in this section, free of charge, 
for men or women who have 
been honorably discharged 
from military service, provid- 
ing applicant furnishes (1) 
proof of honorable discharge; 
(2) reference as to former 
|connection with any branch 
|of the automotive industry. 
| Welcome home; there’s a job 
|'waiting for you somewhere 
‘among our readers! 





| George M. Slocum, Publisher. 
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“I hope it isn’t a mirage — Oil in cans is here again!’ 


HERE’S JUST A REMINDER! 


1. With oil in cans, your customers know they’re 
getting the brand and grade oil they want, in exact 
measure, clean, with no adulteration or substitution. 


2. Packaged oil improves display possibilities, aids 
station cleanliness, reduces fire hazards. You can 
carry a wider variety of oil in cans...and let your 
customer take his choice. 


3. There is no product loss through breakage. Even 
denting cannot harm contents. 


4. Less work in changing oil. And when a complete 
change is needed, the 5-quart container is convenient 
and saves time. BUT—be patient! The supply isn’t 
back to normal yet! 


SOME OIL IN CANS NOW ...MORE TOMORROW! 


American Can Company 


230 PARK AVENUE 


NEW YORK 17. N. Y. 


WORLD’S LARGEST MANUFACTURERS OF FIBRE AND METAL CONTAINERS 
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